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I[TEPIAHYH

H mapodoa mruoyoxn epyoacio €xel o¢ ovtikeipevo v oyedioomn, Tov
OLVOLOOUO TOL UOAPKETIVYK GE [0 €TOUPEi0l TPOoM®ONO™MG  €VOLUATIKOD Ko
vrodnNuoTikov VAwov. H epyoacio amevBiveton omv etoupeion ™mg Nike. Avti n
Epyacio mpaypoatomombnke yio | cvAioyn 6164¢popmv 1ol eiov 6cmv apopd TNV
Etapeio g NIKE, étor ®wote vo avtiAneBodue oe 1 otddo Pploketon 1
OLYKEKPIEVT] ETOUPEID. CNUEPOLETO TTPMTO KEPAAOMO YIVETOL 1) 1GTOPIKN CVOdPOUN
TOV VTOONUATOV, O OPICHAC TOV PAPKETIVYK Kol TO HETYHa LAPKETIVYK , 0To¥ givar Tal
4PS.X10 0€0TEPO KEPAAOLO OVAPEPETOL GTO LOTOPIKO TNG €TOUPEiNG KOl OTIONTOTE
evromiCeton yopw amd avtyv. Emumdéov ,010 tétopTo Kedrao yiveton 1 avapopd tov
ovotiuatog ERP omo® telvel va eivon €va omd ta Mo OMpovTIKG KEQAAOLO GTO
LOPKETIVYK. ZTNV GLVEXEWDL , 1 OVOPOPA TOL TAAVOL UOPKETIVYK Kot Tng Swot
Analysis yiveton 010 té€tapto  Ke@dioo. EmmpocBétwg ,010 mEUMTO KEPAAOO KoL
terevToio Bempntikd uéEpog Ba avamTiEovpe TNV £vvola Kot ToV GYESUGUO TOV VEOL
TPOIOVTOG , TNV S Kacior avamTuENG aVTOD , TNV GTPOTNYIKY TOL KpVPeTon Tiow amnd
avtd B0 angvBovvBovpe ota Kovotopo mpoidvio kol oty tomofémon avtdv. To
€ENG KEPAAOLO aVOPEPETOL ETIONG , GTOV GYESUCUO TOL LAPKETIVYK , TOL OPEAT YOP®
amd aVTO , TNV GTPATNYIKN TOL 0KOAoLOEl ko Tw¢ avantoocsetor. [lapdAinio cto
€Kto KeQAAowo yivetoar avagopd ot peBodoroyia g €pevvag. Koarodnyovrog,
COLPOVO HE TO KOUUATL TNG £PELVOG OVOPEPOVTOL TO OTOTEAEGUOTO OLTAG , Ol
owpopéc mg NIKE pe dAdeg mopdpoleg etopeie, 1 modmo TV TPOIOVI®OV NG
oaALG Ko €va TOAD onpoavtikd ototyeio mov ypnletl avagopds sivon n Pertioon twv
TPOIOVIOV .

Aééerg Kieiowa : NIKE, Mapretivyr,Ilpoiov, etaipeia, Epevva



ABSTRACT

The present dissertation has as its object the design, the combination of marketing in a
company promoting clothing and footwear. The job is addressed to the Nike
company. This Work was done to collect various data regarding the NIKE Company,
so that we understand what stage this company is at today. In the first chapter the
historical background of the shoes, the definition of the marketing and the marketing
mix, where the 4PS are. In the second chapter it refers to the history of the company
and everything that is located around it. In addition, the fourth chapter mentions the
ERP system where it tends to be one of the most important chapters in marketing.
Next, the marketing plan and Swot Analysis are mentioned in the fourth chapter. In
addition, in the fifth chapter and the last theoretical part we will develop the concept
and design of the new product, the development process, the strategy behind it, we
will address the innovative products and their placement. The following chapter also
discusses marketing planning, its benefits, its strategy and how it is developed. At the
same time, in the sixth chapter, reference is made to the research methodology.
Concluding, according to the research part, the results are reported, NIKE's
differences with other similar companies, the quality of its products but also a very

important element that needs to be mentioned is the improvement of the products.

Keywords: NIKE, Marketing, Product, company, research



YIIEYOYNH AHAQYXH

BeBardve 01t glpan cuyypagéag autig ™S TTLYOKNG £pyaciog Kou 0Tt kéBe Pondewa
™mv omoio eiyo yww ™V mpogToacio TG, €lvol TANPOS OVOYVOPIOUEV] Kot
avVaQEPETOL GTNV Ttk epyacio. Emiong éxo avapépel tig omoeg mnyéc and Tig
omoieg kbvape ypron dedopévav, 1Bedv N AéEewv, gite oTEG avapEpovTol aKPP®C
elte mapoappacuéves. Eniong Pefoidve 4Tt avt 1 TTuyoKn pyocio TPOETOUACTNKE
oo €UEVO TPOCMTIKA E€WOKA Y10 TIC OTOLTGELS TOL TPOYPAUUOTOS GTOLOMYV TOL
Tuqpotog Aowntikrig Emotiung wkor Teyvoioyiog tov IMavemomuiov Avtikrg
Moxedoviag.
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Ewcayoyn

Ta tedevtaio xpovia AOY® ™G HEYOANS avamTuéng ™G TeXvoLoYiag, mapatnpoOue pio
paydaio. ovdmtoén ommv Popnyovio TV aOANTikOV €OV 0AAL Kol OVOOIKY|
OIKOVOULIKN TTOopEin TPOG OPEAOG TV E0MV. XKOTOC oG abANTIKNG eTtoupiog N €vOG
afANTIKOL opyavIcHoV givor va d1oB€ceL To KATAAANA TPOIOVTO 1] VINPEGIEG GTOVG
KOTOVOAOTEG. AdY® TOL QWENUEVOL AVTAY®VICHOV Ol EMXEPNOES TpooTadodv va
emPrdcovLY pépa e TNV PLEPA OAAG KOt VO TOPAUEIVOUV GTV EMPAVELN TG OYOPdS .
O mo onuovtikdg KAA00G pog etonpiog eivor To LAPKETIVYK, TO omoio BEtel cav 6TdHY0
™mv enitevén g emrvyiog, ot abANTIKEG eTonpieg Oa TPEMEL VO EMKEVTPOVOVTOL TOGO
GTO LAPKETIVYK OGO KOl GTO TAGVO TOV, MGTE Vo Yvmpilovv moteg ivon ot emBupieg
KOl Ol OVAYKEG TOV KOTOVOADTOV .

H mapodoa ntoylokn epyacio, ava@Epetatl Gty S1EPEHVNOT LIS OO TIG LEYUAVTEPES
etoupiec maykoouiog evpéog yvoot) v NIKE. Avty n epyacia 0o mopéyet
TEPOLTEP® EVVOLOLOYIKY] GOONVEW, v Ba emonuaivel emiong Kpiowo epguvnTiKd
mpofAnuata mwov a&ilovv TEPUTEP® Be®PNTIKNG Kol EUTEIPIKNG EPEVVAS, KAODG Kot
Oa avaAVCEL TNV GTPATNYIKN TNG ETOPIOG OLTYS.

H etupia mg NIKE oavortbcoetoan otadokd ¢ €va €100C €VOLUOTIKNG KOt
VIOOMUOTIKNG SpacploTnTag 6T0 KoAdOt dvvartotitov tov Kotavolot kotd mv
EMAOY] OVTOV TOV TPOdviov avdykng €2G OomOTEAEGUN, Ol  EPELVNTEG
KATNYOP0TO0vV TIG £TONPIEG TV VIOONUATIKOV TPOIOVI®V GE S1POPES KATNYOopieS .
O BoBpog EUTAOKNG TOV KOTAVOAMTOV GE OYOPEG TOL GYETILOVTOL LE TNV ayOpd TV
aOAnTiK®V 7oV  TpaypaToTOMONKAY  KOTA TNV avOTTLEN KOl TNV KOTOVAA®ON
TPOIOVTIOV Ypnolomomnke o¢ to BeUéAlo yio o Tétoln Katnyoplomoinon ayodmv
aOANTIKOV E0DV.

KE®AAAIO ITPQTO

ENNOIA MAPKETINT'K
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1.1 Iotopkn] a.vad po ] vTOINUATOV

Ipwv 40.000-50.000 ypévia: Adym kAipatog ot avBpwmol mOavoToTo, LITopOVCaY Vol
TPOGTUTELGOVV TA OO TOVG Amd TIG OMOES CUVONKES T™NG EMOYNG TPV OO TOAAY
oV .Alyo apyodTeEpPO, PAIVETOL AOY® TOV OAANY®V TTOL YVOTAV 6T TOS10 TOVG ,01
avBpomor ypnoomolovcay vrodnpate. ‘Eva mapddstypo vrodnudtov nrav €va
Cevydpt cavddia mov Bpédnkay oty Kaiipdpvia.

1600-1200mty: Xtmv Meocomotapic MpBov TPOTO TO HOAOKA TOTOVTGIO TOL
eloNyOnkav amd opevovg TAndvcpovs. To Tp®dTO €100¢ TATOVLTGLOV MTAV OO OEPULOL ,
10 AeYOUEVO pOoKaGivt Kot €@epve pali Tov Ta KOPAOVIO MGTE VO GVYKPATNGEL TO TOOL
,T0L omolo. MTov Kot owTd amd akotépyocto Oéppa. Xty EAAGOe omd v GAAn ot
YOVOIKES GLYVA KUKAOQOPOVGaV ELVTOANTEC 1 POPOVCAV GAVOOMA KOl GALOTE LE
poAokd kAEwTd momovTow. To AEVKO Kot TO KOKKIVO £YWVE 1 TPOTIUNGCT TOV
VTOONUAT®V TNV EAANVIGTIKY TTEPI0S0 .

Meoaimvac:Ta vrodniuato Kol 6Tov HECOiMVO QGUIVETOL TOS NTOV YEVIKE OmAd |,
QOPOLGAV £100G LOKAGIVAV IOV apyOTEPA OEVATOV YUP® OO TOV AGTPAYAAO.

160c am@vog : H mowihio tov oyediov avébveton , depuativeg 6OAEG KOl GTO TOV®
puépog Perovdo , peta&t ) déppa . Té6co ta yuvaukeio 660 kot To avdpikd vTodNLATO
épowlav petagh tovg , pe ™V ROV SWPOPA TG M Yyuvaike AGY® TOL HOKPV
QOpENOTOG OV NTO acONTé 6TO VoL TaL OELS.

170¢ a@vog : Xmv Evponn , etédvouv ot pmdteg omod @opodcay EKEIVO TOV OLDVOL.
[TEpa amd oo ,T0 TATOVTo10 TAEOV ElYOV LETPLO TOKOLVL KOL NTOV OIUKOGUNUEVOL [LE
OaVTELEC KOl KOPOEAEC . ZTnV AMEPIKN KOl To OVO QUAAN POPOVGOV JEPUATIVOL
TOTOVTO 0, LE HLETPLO TOKOVVL.
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180¢ andvac: To vrodnpato eiyov dwooundet pe xpvcod kot aonpévia cToreio , pe
Tpaypatikovs M un moAvtyovg AdBovg. H Apepikn aviéypape too DTOINUOTO TNG
Toddiog ko g AyyAiog to omoio ftav @Toypéva pe amdd Bapd deoacpo ovopatt
UTPOKAp , e YOAMKO TaKOVVL Kot GuVIO®G arykpapa.

Méypr to 1760: Epgoviomke 10 Tp®TO £PYOCGTAGIO TOL EMGKEVALEL LVTOONUOTO GE
TOGOTNTO.

190¢_ar@vag: To vrodnpato katackevdloviol ypryopotepa kor e Aydtepa £E0da
€QOGOV 1 AVATTUEN GUYYPOVOV UNYOVILATOV GEPVEL 6TV (0N LOG TNV POTTTOUNYOVY.

20¢ sudvag: I[TAEov,to vToopoTe UTOPOVV VO KOATAGKEVOGTOVV LE OOPOPETIKO GTUA
, 010pOPETIKE TYEd10L M XpDOLLOTA

1.2 Tv eivar to MapkeTivyk

Me 10V OpO mapkeTivyk, evvoovue TNV Owwdikocio wov yiveton He OKOWO Vo
TPOCEAKVGEL TAL ATOLLO 1] TIG OULAOES YOl TO EVOWPEPOV (G TPOS TO. TPOIOVTA KO TIG
vinpeoieg (Rust & Chung, 2006).To pAPKETIVYK EMIKEVIPMOVETOL GTIV GUUTEPIPOPE
KOl GTIV ayopd TOU KOTOVOAMTI YO VO LTOPEGEL VO KATAPEPEL TNV OITOKTNGT, TNV
dtnpnon kor mv apéokew TV melotdv (Kapayuvwn, 2020), avomoidvtog Tig
embupieg KoL TIC ovlykeg TOLG. XTI UEPEg pog , Mo omo Tig Kopleg mruyée pa
emtyeipnong eivon o Mdapketivyk (Baker&Hart, 2003).To pdpketivyk 160dvvaueite pe
™MV avAanTuEn oV TPOIOVTOS , TNV EPELVA TNG AYOPAS , TNV LETAPOPE TOL TPOIOVTOC,
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™V GTPATNYIKN NG TAOANGTS, TIC ONUOCIEG OYECELS KOL TV VTOSTNPEN TOL TEANT
(Houston, 1986). Ot avOpomor cuyvé Ady® TOL KOTALYIGHOD TANPOPOPIDOV OV
déyovtan ovykpatobv opopéves AéEelg KAEW1d Yo Tig akpPng oporoyieg (Drucker,
1958). Xmv epdon Tt gival LAPKETIVYK, Ol OMAVINOELS TOL divoviol cvyva givor M
noinon kot 1 dweruon (Kinnear & Taylor, 1996). Tlapdia avtd povo évo pépog
Tov pdpketvyk etvor avto. Tlog oAMdg Aowdv Ba pmopodoaple vo mTeptypdyovLLE TO
papketivyk; Me Baon Oewpnticods aALE Kot ETOYYEALOTIKOV EVOCEDY TO LAPKETIVYK
opileton o¢ :

1. H Apgpwavikn ‘Evoon Mdapketivyk vroompilel mwg 0 opiopdg Tov
UOPKETIVYK TEPIAAUPAVEL TIC ETYEPNUOTIKES dPOCTNPLOTNTEG 1| EVDGELS TOV
€yovv kotevBuvon ayafd Kot VANPESIEC and TNV TOPAY®YNG TPOS TOV TEAIKO
KOTOVOAWMTY.

2. O Philip Kotler , d1donpog kabnyntig tov pHapKeTvyk,0empel g 0 0piopog
TOL phpKeTIVYK ivon 1 dpactnpomTo Tov avlpdmov vo Bécel cov 6TdYo TV
KOvVOToinon yw TG oaviykeg koi T embopieg tov pécw v pebodov
ovvolrayng (Doyle & Stern, 2006).

3. O Martin Bell , koOnynmg pdpketvyx , opilel Tov HAPKETIVYK ®G GVVOAO

oo OPacTNPIOTNTEG NG EMYEIPNOMG TPOG TNV AvATTTLEN EVOC TTPOYPBLILOTOG
OpaAoNC Ko EXELG MC AMOTEAEGLLOL TV IKAVOTOINGT OVOYK®OV TEAANTDV.

4. Topowva pe 0 Bperavikd Ivetitovtoto pdpketivyk amotedel pia evépyeia
dlolknong 7y TNV 1KOVOmoiNon TOV avoyK®V ToV KatovoAotdv.[ v
axpifeto, cvvovalovrar o LEGH TNG EMYEIPNONS Y10l TIG AVEAVOUEVES AVAYKES
oV katovolotodv (Dibb et al, 2005).

5. Mg Aiya MOy, 10 pdpketivyrx 0£1EL G TPOTEPAHTNTO VO IKOVOTTOWCEL TIG
OVAYKEG TOV KOTOVIAMTOV OGTE VoeMTELYHoVV 01 6TOY01 TG emyeipnong. H
10£€0 NG KAVOTOINGNG TOV KATOVIA®TOV anotedel Tov Bacikdtepo GTOYXO NG
vinpeciog tov marketing. Mia emyeipnon ogeilel va yvopilel Tt emBovpovv
VO 0yopacouV 01 KOTaVOAMTEG, Le ooV Tpomo Ba 10 ayopdoovv, mdte Kot
Toleg €ivarn o1 avaykec Tov Katavolot (Adpov, 2002).

6. Marketing eivon 1 dekmEPi®ON TOV SPAGTNPOTATOV TNG EMYEIPNONG TOL
6TOYEVEL GTNV IKOVOTTOINGT TOV OVOYKAOV TV Katovoiotdv (Pagika, 2016).

Qc1000 TOALOL amd TOLG OPIGHOVG CVTOVS avabemprOnKay Kot dTvT®OMKAY aTd
™mv opyn véol.
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Agkaeriec ‘80 - ‘90

1. H Apgpwoviki] 'Evoon Mdapketivykvmoompilel mAéov ¢ 10 LOPKETIVYK
glvar 1 Owdwacio pe ™V omolo mpaypatomoleiton 0 oyYESOCUOS Kot
vAomoinomn g mopayw®yNg , TG TWOAGYNONS , TG TPOodONGoNG Kot dvoun
ayofdv , VINPESIOV Kl IOEMV TOL GTOYEVOVV GTNV IKAVOTOINGCT TOV ATOU®V
KOl OPYOVOGEMV.

2. To Bperaviko Ivetitovto Mapketivyk , opilel 10 HLAPKETIVYK OO ™V apyn
cov po dwdkacio dtoyelpiong HEG® NG omoiog YIVETOL O EVIOMICUOG, 1)
TPOPAEYT KO 1 IKOVOTOINGT| OOITCEDV TEAATAV , KOATAVOAMTOV LLE GKOTO

T KEPOM ™G Emyeipnong.

3. O véoc opiopdg tov Philip Kotler yw to pdpketvyk givon o €&ng:To
LAPKETIVYK gival (o KOW®VIKNY dladikacio Kot LavatlIevt pe v onoio Lo
™G TOPAYMYNS , TNG TPOCPOPES OAAA KO TNG AVTOAANYNG TPOIOVTIWV LE OALG,
o GTOHO KOl Ol OUAOES OMOKTOOV outd Tov ypeloviol. Kowwvikn
ddkacio 516t vdpyet dpecr cvvdeon Le TV gvnuepia , ™MV avdrTLEN TOV
OKOVOULIK®V KoL TV TtpO0d0o TG Kowvmvias. To pdpketvyk eivor o Kataddmg
Y10L TNV OIKOVOUIKT OvVATUEN ONUEDVEL

1.3 To Meiypo papketivyk

= <=1
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B

—_— —
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To peiypo papketivyk mepiiopfdver Poacikodg mapdyovieg mov €mOPOVV GTO
pépketivyk €vog ayofob 1 pog vanpeciog (Movaompidng, 2015) . Ta 4PS cuvnBwmg
avoeEPOVTOL MG  HElYHO  HAPKETIVYK 7OV  OAANAETOPOLV  GNUOVIIKA GTOLG
E0MTEPIKOVG TTaPAyovTeg Kol 6Tovg e€mteptkong piog entyeipnong (KatowPapa, xx).
Epunvevovv Bacikodg cuviereostég ywo v emyeipnon pe Paon mm B€Anom twv
KATOVOA®TOV omd oVTOVG , €AV TO TPOTOV IKOVOTOLEL TOVG KATAVOAMTEG e BAon TIC
avaykeg tovg (Xovtog, 2007), 10 OG0 Katavontd €ivar T0 TPOiOV | N LANPEGIA TPOG
avToV¢ LPAEMOVY OGO LOKPLA €ivol OO TOVS CVIOYOVIGTEG TOLG Kot ol €ivor 1
aAAnAemtidpacn pe tovg meldreg (Brohietal, 2016).
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To pelypo PaPKETIVYK«OTOTEAEL EVvo. GOVOLO EPYOLEIV, O GVVOVACLOS TWV OTOLWV
Ponboer v emiyeipnon vo, ekTAnp ol Tovg atoyovs 6. 1110 cuyKekpiuévo GOLPO VAL
pe tov opwopd tov Kévipov Efshovidrv Mdavatlep EALGOOG : ¢ piypo papketivyk
opifovton t0. oToyelo ekeiva, Ta omoio. av GLVOLOCTOOV KOl ONUIOVPYNCOLV TNV
KOAVTEPT WIEN, TO TPOldv Ba O1E100VGEL AMOTEAEGUATIKA GTNV ayopd, OTOKTMVTOG
armodoyn amd 1o ayopactikd kowd (Kovpteldakm, 2015). To piypo pdpretvyk sivon
évag  10dtepadNUOPIANG Opog €vOg oyxediov pApKETVYK KaODG omotelel TO
Ae1TovpYIKO TOV UEPOS Kou uéow owtod OQocmitevybel to emBountd evOPEPOV TMOV
Katovorotdvy (IToatdkn &ZEviovpng, 2021:12).
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1. MPOION(PRODUCT): To mpoidv avapépeton oe évo. ayado M pio venpecio

ov Oilvel  emyeipnon otovg meAdteg ™G. Ta mpoidvia mov divovronl GTovg
Katavoh®téG Bo mpémel va wKavomolovv TS avaykeg tovg. Eva mpoidv Ha
umopovoe va givat 1660 EAKLOTIKO TOV B0l £KAVE TOLG KOTOVOAMTEG Vo BEAOVY
VO TO OTOKTAGOLV OMUIovpyodvtas €16t meplocotepn {Nmon. Oco apopd to
wpoiov Oa mpémer M emyeipnon va avtianedel tov kdkio Cong owtov
INuovpydVvTag €va 6x€10 Omov Ba avTIHETOTIGTEL OTOOTOTE AVAYKN 1|
dvokoria . TéAog , ta Tpia epoTirata TOL BEToVTo YOPW 0o TO TPOIdV Eivarn
,T0 1060 mov Ba ddoel N emyeipnon , mov mpémel va tomofeTnOel Kol TG
pémeL va, yivel 1 TpodOnom Tov oV ayopd.

TIMH(PRICE):H tiun yla éva mpoidv €lvaLto Toco 1o TANPwvouy ol
KatavaAwteg. H emyeipnon Ba npénet va okedrei katva avtiAndBeitnv

TPy HOTIKA o€l Tou poidvTog e BAON TO TOCO TNG MPOUNOELAG, TLG TUUES TWV
OVTOYWVLOTWY TOUC KALTLG ETIOXLOKEG EKTTTWOELS. QWG UTIAPXOUV OL TIEPUTTWOELG
oTLC omolec n emuyeipnon au€AaveLTny TLU Tou PoidvToc yla vo avadeifettnv
KO OTNTA AUTOU I KOLLEVOEXOUEVWG VAL LELWOEL TNV TLUI WOTE VA YIVELTILO EUKOAO
OTO VAL TO SOKILUACOUV KoL oL UTIOAOLTIOL KATAVOAWTEG. Emtiong, oav enixeipnon Ba
nipénelva emAé€ouv Toote Ba elvaln KOTAAANAN oty U wote va ByaAouv to
TPOIOV Og EKTITWON , OUWC AUTO Ba HopoUoE VoL EVIUTIWOLAOELTIEPLOCOTEPOUC
TEAATEG ) KaLVa OEIEELOTLTO CUYKEKPLUEVO TIPOIOV elvalAlyoTtepo Ko O o€ oxEon
LE OTaV NTAV OTNV APXLKI) TLUN TOU.

TOIIOX(PLACE):O tdmog 610)€0€EL GTO TOV TPENEL 1] EMLYEIPNOT VAL
TOVLANGEL KO TO TG Oa 000l Eva Tpoidv 6TV ayopd ,le GKOTO va
TPOMONGOVV T TPOIOVTO GE KOTOVAAMTES OV EIvVOL EPIKTO VAL TO. OlYyOPATOLV.
Kénoeg popéc avtd pmopei va apopd v tomofétnon tov mtpoidvtog oe
Kol katasTprate M o€ P 000vn evog kataompotog. Emiong, 6tav
Béhovpe va wpoPdAiovpe Eva Tpoidv oty ayopd , n fordela Tov péocwv



poCikng evnuépwaong yivetatr ausOnT TPoKEEVOL va TPafnEeL TV Tpocoyn
TOL TPOIOVTOG OO TOV KOTOAVOAMTY.

4. MMPOQOHXZH(PROMOTION):H mpomOnomn cvumepiropPdvet Tic onuocieg
GY£OELG, TN SLOPNILIOT] KOl TN GTPOTNYIKY OV akoAovBein enyegipnon yuo myv
TPOMONGT TOV TPOIOVTOV. LTOY0G VTG £tvar Vo O€IEEL GTOVG KOTAVOAMTEG
NV XPNOWATNTO TOV TPOIOVTOC KOl YT TPEMEL VO TANPADGOVV KATO10 OGO
v aT6.01 emEPNUOTIEG GVVIEOLV TNV TPODONGT Kot TOV TOTO Y1aL VoL
KATOPEPOVY VO TPOGEAKVGOVV TO KOO TOVG , TOGO GTNV YNPLOKY| LOPQOT] TOVG
000 Kol 6TV Tpayuatikn. Eropévog, n mtpoddnon péowm dadktoov givor mo
ELQOVIG MG TTPOG TOVG KATOVIAMTES , EKEIVOL £X0VV 1O EVKOAN TPOGPaCT GTO
TPOIOV,AOY® SopNUIcCE®VY Kol GTEPEVUEVOV AEITOVPYLOV avalnTnong amd v
emyyeipnon.

Ta 4PS cono ovo pe v eroipeio tne Nike:

IIpowv : To kOpu mpoidvra g etarpeiog g Nike eivon o mamovtoo Tov TpomOet
omv ayopd yw kdfe abintikn dpacmpomro. Eniong, omyv etaupeio g Nike 0Oa
UTOPOVCES VO, Bpelg 0molodnmote eEOTAGHO , TOGO GE VTOIMNUOTIKO KOUUATL OGO Kot
€ EVVOATIKO , OTMG £ivol o1 aOANTIKES POPLES , KAATGEG Kol OTIONTOTE PPEPIKO Yo
10 Toudl CAAG Ko TOALG AL 10 TEAOG , amd pio T€Tolo etaupeio dev Ba pmopovoe
vo Agtmel To KOpUATL ToV aEEcovap , OTOV £IVal Ol TEAVTEG , T GOKIOW TANTNG ALY
kot To. Apple Watch g Nike.

Twm: H tpn evéc mpoidvtog mailel mpotapykd poro yw mv etoupeio e Nike . H
etonpeio cav UEPOG OTPATNYIKNG yxpnowomolel v aie Tov mPoidviog Yo TNV
TiwoAdYNomn avtov.H etapeio oképreton Aowmov molo o Mrav n péyom alio tov
TPOIOVTOG ™G Kou av 0 KATavoA®mTig Oa Ntav oe Béom va T0 TANPOOCEL Yoo Vo TO
amoktoel. H gtapeio otoyxevel oe vyniéc Tyég Adym G EMOVOLIOG TG  KOL TG
VYNANG modTTOS Yo To TPoidvta TG. Aev Bo umopodce vo AEIEL 0 avTAYOVIGLLOG
avapeco o€ GALeg etaipeieg mov mPowBOBOVV Ge TOPOLOlEG TOOTNTES TPOIOVTA UE
YOUNAOTEPO KOGTOG.
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Témoc: H ndAinon tov mpoidviov g etapeiog Nike yiveton pécwm kataompdtmv
AVIKNG 1 Kot S1k®V ™G , €ite dadiktvaxd. Ta Tpoidvta g ToAoVvVToL G TAVE omd
1000 xotactipoto o€ OA0 TOV KOGLO OALL AOY® TG OALOYTS TOV KATOVOAMTY LLE TO.
lockdowns kot TG S1001KTVAKEG OYOPEG , | ETOPEIN CKEPTETAL VO LEIDGEL TOV 0plOULO
™ oe éumopovg AMovikng. H etapeia 1o 2017 Eexkwvder v mdAnce pEG® TOL
Amazon kon 10 2019 crapatdet.

Ipo®Onon: H mpodbnon twv mpoidviov g Nike yivetw and kopmdvieg m™mg
etoupeiog , Opnuileton kKo mpowbOeiton amd OAo oyeddv Ta PECH KOWMVIKNG
OIKTVOONG Kol GToV 16TOTOomo TG dtvel o @ormrteég o ékmtoon 10%. H N
ovvepydotke pe aBANTEG oL ivol KOpueaiot kot ot o cu{NTMUEVOL DGTE VO, KAVEL
™mv mpodOnon TV mpoidviov g va @tavel oto VY. Qotdéco ot afANTEC
TANPOVOTAV e LYNAL YPNUOTIKA TOCH Kol HEPIKES QOPEC LINPYE Kot M opolPn
emPpaPevong yio awtoHs. TELOG pEo® TV SPNUIGEOV amd S10oMUOTNTEG 1| ETOUpPEia
KOTAPEPE TNV AVAYVAOPICT KOL TNV aENCT TOV EGOSMV TNG.

KE®AAAIO AEYTEPO

H ETAIPEIA THX NIKE

2.1ctopwko Nike

18



H NIKE elvar
apepkavikn woAvedvikn etapeio , 10pLONKe 10 1964 ¢ Blue Ribbon Sports amd tovg
Bill Bowerman kot Phil Knight. O Bill Bowerman fjtav o mpomovntig tov  Phil
Knight otov otifo.

To 1971 n ovopocio ™ etopiog oAAdlel o Nike , Inc .
To 1966 amopacicav va avoiEovv 10 TPdTO TOVg Kotdomua oty Koalgdpvia

To 1972 wvkAo@OpNoaV Yoo TPAOTH POPE TO VTGO TTOL EPEPE TAV® TOL TV LAPKAL
m™m¢ Nike.

To 1979 katoyvpdvel mv WEA Yo ™V TEYVOAOYiD TG 0EPOGOLAS , LECH QLTS TNG
10éag 10 0OANTIKO momovTol NPBe oV emPdveln Kot SWAEYTMKE amd 0fANTEC OAOL
TOL KOGLOV.

To 1985 petd and cvvepyocio mov ékave pe tov Michael Jordan éomace kdbe pexdp
o€ TOACELC.

To 1988 n Nike, Inc. &Eexwvd TV S0ENUICTIKN TG KOUTAVIO [Le TO TaciyvooTto “Just
do it”.

216 apyég Tov 21ov auwva glye PTAGEL va XL KOTOOTHATO 6€ TAV® amd 170 ydpeg
Kot T0 AOYOTUTO TG €lxe MOTM avayveploTel amd Tovg avBpmdTovg £va Kuptd Gynuo
7ov ovopdletor ‘swoosh’.

2.2 lIpowévra Nike

€ Eidn vmodnonc:

To xopveaio mpoidv g Nike eivon ta mamovtola ™e. H xoataokevr| tov
OlpOp®V TATOVToDY ™G etoupeiog eEummpetel Tovg aOANTéG o8 OAEC TIg
afnTikég dpactpidmreg tovg. Emiong , dev Oa €hewme M KOTOGKELY TOV
Mary Janes ko g coylovépoc.

€ Evdvpooia:
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H Nikemopdyet eniong abAintikd povyo oAAE Kot Yoo GAAEG dpASTNPIOTNTEC.
EmmAéov , amd v cvAloyn g Nike dev Ba pmopovcav va Aeimovv ta Casual
povya ywr avdpeg kot ywo yovaikes. TloAdol Opwg @opovv ta evdvpoTe ™G
AOY® g em@VLpiog TG,

€ Efomhopoc:

M tétoto etoupeio dev Bo pmopodoe va unv giye KOAOWEL TO KOUUATL TOV
afinticov e&omAiopov. Oco apopd tov abAntiond , Bo pmopovoe va Ppet
Kdmwolog otdnmote ypedleTon , amd yavTio HEYPL KOL TPOGTATEVTIKA Yol KAOE
GOAnua.

€ Afcoovap:

Eniong , n etoupeio enuileton yio 1o aecovdp g , OTwg ivol Ta poAdYLa. , Ot
T6Gvteg Ko ot KOAtoeg . Ot 16avieg mov dwtiBevion 6to gumdplo kon ivon
€VUKOA0 VoL TOLANOOVV PEPOLV TIC GTAUTES OUASOV 1| KoL EVOC TOVETIGTNILIOV.

€ IlpopnOcia:

Ta mpoidvta g TwAoHVTOL GE OAO TOV KOGLO KOl UTOPEIG aKOun va ta Bpetg
Kol v To. ayopdioels , HEG® Tov e-shop ¢ etoupeiog oAAG Kot 6 d1apopa
nmoAvkatactuate. To Niketown givor 10 koAVTEPO Kotdotnua ™G Nike pe
ToAAG vokataotnata o€ moArteiec tov H.ILA. . Yrdpyovv kon mpoidvta ce
HLEWUEVT TN TOV UTOPEIG VO AyOPAGELS GE EPYOGTAGIOK( KATAGTILOTO TNG
Nike.

2.3 [IpdTeg vieg

H Nike ypnowomotel moAAdL vAWKA Yo va @TIAEEL O T TTPoidVTAL ™G, OAAL
vdpyovv povo €61 KHpa VAIKE Tov amoteAovV TV TAEIOVOTNTO TG LALAS OA®V TV
npoioviov mg. Ilpdta 0o molveostépag, 10 19 TO1C €KATO TOL TOAVEGTEPAU TOL
ypnowonoel n Nike avokvkAovetor. H Nike Ponfnoe omv avaxvkioon 82
EKATOUULPIOV TAOCTIKOV UTOVKOAMY VEPOD Yo TNV Topay®yn ToAvesTEp. Ot
QavéLEG TOL ToyKoopiov kuméAlov Nike mov korackevaotray o 2010 frav 100%
AVOKVKA®UEVOS TTOAVEGTEPOG 1 KOOEUIO PO ILOTOIOVTOG OKTM TAUGTIKG LTOVKOALO.
To emdpevo kHpo vAKS mov ypnowomotel n Nike eivor 10 KOOLTGOVK KoL £YEL
YPNOYWOTOMGEL OAO Kot O TEPPOALOVTIKG TPOTILAOUEVO KaoLTGovK. [Tdve amd To
70% tov mamovtowwv, N Nike ypnoylonooei mAéov mePPAALOVIIKA TPOTYLMDUEVO
kaovtoovk. H Nike kukho@dpnce 10 0KOAOYIKO TPOTUMOUEVO KOOLTGOVK TNG TO
2002, ovtd TO OALOIWUEVO KOOVTGOUK KOTAOKELALETOL HE TNV EVOOUATOON
TEPICGOTEPMOV KOAONODV EMTOYLVIOV Kol QUTIKOV AV, 0AAL ETIGTG TPOTOTOOVV
mv eneEepyasio. O appdc Eva gtvon éva modd ¢umko mpog 1o mepPdAiov VAKO Tov
ypnowonoeitoar o€ ToALA mamovTowo. Ot kuprot Tapaywyoi tov Eva Foam Bpickovton
omv Kiva. To EVA onuaiver 0&ikd Prvdrio abvieviov. To Eva Foam givon évo amod
TOL IO OMOTEAEGLATIKA KOl pOMVE LA mov ypnoonotei n Nike oto mTamobto g,
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To emdpevo vVAKO mov ypnoponotei evpéwg n Nike eivar 1o PapPdxt. H Nike sivon
epeavn mov Ael Ot ypnoonolel A0 Kol TEPocdTEPO opyavikOd PoapPdxt kdOe
xpoévo Ko oyedaler va Jwmmpnoelt avt) v thon.H Nike mpounbevetoan to
peyaAvtepo pépog tov PapPokiod ™mg and mpoundevtég oy Kiva, mv Ivdia, v
Tovpkia ko 11 Hvouéveg Tohrteieg me Apepikng. To oyédo e Nike givon va et
tovAdyotov 10% opyavikd Papfaxt ce OAn g TV EAKVGTIKOTNTA OV TEPEYEL
Boppdaxt péxpt to 2015. To ocvvhetikd déppa ypnoomoleiton €miong cvyvd o€
npoiovta Nike. To cuvBetikd 0€ppa eltvar £va TeXvNTO VPOCUA TOL EIVOL QTIYUEVO
Yoo vo. Lotaletl Ko v oucBaveTal cov Tpoypatikd dEpUa, o0AAG Aettovpyel KaAvTEPO
a6 10 mpaypatiko dépua. H Nike ypnoomotel cuvletikd dépua o€ mToAALA and ta
TPoiovVTO, TG €mMEWON lvar EOMVOTEPO AO TO TPAYLLATIKO OEPLA, TEIVEL VO OVOTTVEEL
neplocotepo Kot vo. kKabapileton gukordtepa. H Nike ypnoyomotel eniong yvowo
oéppa pe motomoinon LWG. H Nike eivon évag and tovg peyodldtepovg yproTteg
AEVKOV OEpLOTOG GTOV KOGHO Kot cuvepydleton pe Pupoodéyeg, mpounBevutés won
dAlovg Olavopeis ywo vo etvor mo omotedecpatikoi. H Nike dev miotevel ot
oVYKOMON déppatog amd (oo otov Apalovio, eneldn motevel OTL cVUPAAAEL TV
amoyilmon tov dacmv, oAAd mpv and to 2011 ypnoyomoovcay dEpUo amd TOV
ApaCovio. H Nike mpounBevetan 1o d€ppa g and Pupcodéyeg kot Tpoundevtéc oty
Kiva ko to Bietvap. H Nike ypnowonoei 1.500 drapopetikong mpounfentéc vAIK®V,
npounBevtég kor etoupeiec. Oleg ot etoupeieg and Tic omoieg ayopalovv givor
aveEAPTNTEG EMYEPNOELG.

2.4 [IpoocoOTKO eTOLPELOG

g 31 Madaiov 2018, eiyope mepimov 73.100 vmoAAnAovg TayKOGUImG,
ocvumepAopPavorévev epyalopévov MaviKng Kot LePKg amaoyoinons. H dtoiknon
deopedveton va datnpnoet Eva tepidriov dmov 6lot ot epyalopevol e NIKE éxovv
™mv evkapia va aflomom)covv TANP®S TG dvvatdTNTEG Toug. Kavévag omd tovg
VTOAMAOVG  pHog  dev  ekmpocormeitonr  and coupoteio, €KTOC Omd  OpIGUEVOLS
vToAANAoVG ot Yemypaeia g Aciag-Epnvikod kot g Aoatvikng Apepikng, 6mov
N tomikn vopoBesio amartel amd avTOLG TOVG EPYALOUEVOLS VO EKTPOCOTOVVTOL OO
ovvolkoMoTiky opydvwon. Emiong, oe opioupéveg yopeg extdég tov Hvouévov
[MoArteidv, ot TomKoi VOUOL amottovy TV EKTPOCHOTNCT TOV €PYULOUEVOV Otd
eMTPOTEG pYalopnévmVv (To omoio uropel vo dikaiovvtan EVNUEP®GT Kot O fodAgvon
Yoo opwopéveg amopacels g Etapeiag) 1 and opyoviopovg mopOUolovg HE Eva
ocouotelo. Xe OPICUEVES EVPOTOIKES YMPES, amouteitan and TV Tomkn vopobesio va
GULVAMTOVUE KOUY] VO GUUUOPPOVOUOCTE HE CLAAOYIKES ocvpuPdcelg epyociog o€
eninedo kAadov N oe gbvikd eminedo. H NIKE dev avtyletdnice moté ovslooTikn
dtakom Agttovpyiog Adyw epyasiok®dv doupmviov. H NIKE, Inc. Bpiocketon o€ dtopkn
kivnon. Ot dointikoi vwdAAniot fondodv T opadeg ™mc Nike e 60 TOV KOGHO VO
ovpPadifouv pe tov ypnyopo puBud g etorpeiog. Agwovpyodv @G cHVOEGHOL
EVOOUATOUEVOL GE EMYEPNUOTIKES Aettovpyieg kot yewypapies. Ta tolévia Tovg -
eniAvon mpoPAnudrov, opydvoor, owyeipion ypdévov kor dAia - PBonBovv oty
TpoPodocia g emtuyiog TV opadmv tovg. H mowiin opdda doumtikdv Bonbmv
Ko peoeyoviotr g Nike eVOOPKOVEL TOV EMAYYEAULOTICUO KOl OLOUOPPADOVEL TIC
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Baocwég a&ieg ™mg Nike Yo oV emMoKENTEG KO TOVG GLVOBELPOLG Tovg (Ahmedetal,
2016).

2.5 XovOnkeg vyelog yo gpyacia

[Motevovpe 6T ot ot avBpwmol amoroppdvovv éva Bepelmdeg dKaiwpo oTnv
mpootacio g Cong kKo ¢ vyelog oto yopo epyociog. Kabog n maykodoa
emyeipnon pog eEediooetan, n NIKE otoyedel va mapéyet ac@arei, vylewvong Kot
VYLELS YDPOVG epyaciag oe OAN ™V aAvcida aiag pog, 1 omoio TephapPavet xdpovg
epyaciog mov Asrtovpyovv amd mwPoundevtéc. Avtd 10 Kévovpe vVOBETOVTOG Kot
BelTidvovtag CLOTAULOTO KOl KOVOVEG OoQOAEing HEC® TNg eKmaidevong Kot Tng
KOTdpTIoNG: KO UE TNV mpodOnom HwG KOVATOUpag VLyelng Kol 0CQAAELNS
(Detienne &Lewis, 2005).

Koatd ™m didpketo tov tedevtainv TEVie TV, Exovie Kobopioet Evav 0d1Ko YapTr Yo
™V EMTEVEN EMOOGEMV AGPUAELNS TOYKOGUING KAAONS, OOKIUAGOUE KOl TAOTIKA
TPOYPALLLOTO Yol TN OMUIoVPYio TPONYUEVOV GLOTNUATOV Jwyelplong vyeiog Kot
acPdAElng Ko avamtoEape véa epyoieio yio T HETPNON TOV OTOMKAOV KOUVOTHTOV
KOL MYETIKOV KOVOTTOV TOV ETITPETOVV 10 MPYULT KOVATOVPO LYELOG KOl OCPAAELN
o100 Yopo epyociag. Kard ) dupkelo g TAOTIKNG HOG SOKIUNG, SUMIGTOCAUE OTL
ol YPOpPEG EAEYYOL pag 6oV TAOTAPILaV To CLGTHLATH VYEINS Kol AGPAAELnS elyov
85% younAOTEPO TOGOCTO TPOLUOATICULAOV KOl 0CGOEVEWDV G€ OCUYKPON WHE TIG
TApadOGIOKESG YPOUUES Topay®mYNS. Ot ypapupés eréyyov OOKIUAGTNKOY GE OKTM
OLOPOPETIKEG EYKATACTAGELS TOPAYMOYNG Yo 4 eKoTOppLpa ®peg epyociog (Gronroos,
1990).

H mpocéyyion| pog oto OH&S Paciletor oe moAléc Oepeldocls kotevBuvmpieg

YPOUUEG:

o [MoArtukn TepPériovroc, Yyelac kar Acpdieioc (EHS) g NIKE
o Kodwag Agovtoroyiog g NIKE

. Ta mpdtvma nyeciog kodwa ™G NIKE, kowonouwvtag ndg ot mpoundevtég
npémel va epappdlovv tov Ko odka Acovtoroyiog

. Tomucol vOpotl 6ToV Kt oV dPaGTNPIOTOIOVUACTE EUELG 1] OL TPOUNOEVTES [Lag
Ot gykataotdoelg mov avikovy kot Agttovpyodv amd ™ NIKE kot ot Korackevootég
ovuPacemv telkdv mpoioviwv Tier 1 vroPdiiovior oe eEmtepicods eAEyyOVS KoL
eomTePKEG aSloAoynoels. Otav avtéc ol ddkacieg amoKOADTTOUY KEVA GTNV
epappoyn npotinwv OH&S, avartoccovpe de&tomreg doyeipong kot epopprolovpe
gpyodreio mov dopBmvovy avtd Tor TpofAnpate. Aappdvovpe eniong vWOYN AVTOVG
Toug  eAéyyovg ko Tic  afodoynoels kaBwg afoloyodpe  cvuPactovyovg
KOTOOKEVOOTEG KO EMAEYOVUE e TOOVG GLVEPYOLOLaoTE KOODS avonTOGGETAL M
emyeipnon pag 'Exoope 0éoel évav véo @ULOS0E0 GTOXO Yoo TNV vyEin Kol TNV
acpdieln ywoo o 2025, 61t 0 100% TV otpatnyikdv mpoundevtdv pog ytilovv
TayKOG OGS KAAONG, aoQUAElS Kot VYIELS YOPOLS £PYAGIONG Yo TOVG AVOPOTOVG TTOV
KaTaoKeELALOVV ToL TPOTOVTOL LOG.
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2.6 Owkovouka

H Nike éywe péhog tov Dow Jones Industrial Average o 2013, 6tav avtikatéomoe
mv Alcoa.Ztic 19 AekepPpiov 2013, ta tpyunvicia k€pon ™mc Nike avEndnkav Aoy
™me avénong 13% otig maykooes mapayyeries epmopevpdtov and tov Ampiiio tov
010V €tovg. Ot HEALOVTIKEG TTOPAYYEAIEG TOTOVTCIMV 1} POUY®V Y10, TAPAOOCT) LETAED
AexepPpiov ko Ampiiiov, avEndnkav ota 10,4 dioekotoppvplo dordpio. Ot peToyég
™m¢ Nike (NKE) onpeiocav dvodo 0,6 to1g ekatd ota 78,75 S0AAPIO GTIG EKTETAUEVES
ovvarilayég. Tov NoéuPpio tov 2015, n Nike avoxoivwoe 01t Ba Eekivovce i
emavayopd petoyov 12 dioekatoppvpiov dolapiov, KaOdG kol o SdcToom
HETOY®OV 000 TPog €va, UE TG HeTOyES vo apyilovv va dmpaypotehovior G
pewwpévn tiun otg 24 Aekepfpiov didomacn Oa eivar n €Bdoun oty 1oTopiar NG
etoupeiog. Tov Tobvio tov 2018, n Nike avaxoivwce 0Tt Ba Eekvioel po emavoyopd
petoymv 15 dioekatoppvpiov doropiov oe téaoepa ypovia, Yo va Eextvnoet o 2019
HETGL TV OAOKANP®GON TOVL TPONYOVUEVOL TPOYPAUUHOTOG emavayopds.lo To
owovopko €tog 2018, m Nike avépepe képom 1,933 dwoekatoppvpiov dorapiov
HITA, pe emow éocoda 36,397 dwoekatoppvpiov dorapiov HIIA, onusudvovrog
avénon 6,0% o€ oyéon pe Tov mponyoduevo owovopkd kKokho. Ot petoyxég e Nike
Slampoypatevovtay pe Tve amd 72 S0Adplo avEL LETOYN KO 1) YPNULOTICTNPL0KT TNG
a&io amotybnke o mavw and 114,5 dwekatoppvpia dordpio HITA tov Oxtodpplo
tov 2018.Tov Mdptio tov 2020, n Nike avépepe mtdvon 5% oTic Kivelikég TOANGEL

7ov oyetilovion pe 10 KAEIGWWO TV KaTAsTNUATOV Aoy g emdnuiog COVID-19.
‘Hrtav 1 tpd ™ peioon d® kon €€ ypdvia. Tawtdypova, ot S10dIKTLOKEG TOANGELS TNG
etonpeiog avéndnkay katd 36% katd to 1o tpiunvo tov 2020. Eriong, o1 mowANcEL
TOV  EQPOPUOYDV TPOCOTIKNG ekmoaidgvong ovéndnkav xota 80% omv Kiva
(Ramaswamy, 2008).

2.7 Zrpotnywkn Nike

Ooco 1oyvpdtepn eivar n enwvopia, 1060 TO YpRyopa ot AvOP®TOL UTOPOLV VO, TN
ovoyeticovy pe €vo dlopopomomuévo yapakmpotikd 1 wpoidv.H Nike éxer pa
EekdBapn TowtdTMTO OC ETOVVUIN 0OANTIKOV €0MV, 1 ool yTileTon €0 Ko TOAD
Kopd pe TOAVTAEVPEG GTPATNYIKESG LAPKETVYK. Q6TOGO, Tio® and OAo avTd, VIdpPyEL
éva otoyeio mov mailer Bepeddn poro,0mov eivon M TomoBETON TPOiIOVTOV.AG
aVOADGOLLE TN GTPOTNYIKY] KVKAOQOpiag TtV afintik®dv mamovtoidv Nike kot og
dovpe Tt pmopovpe vo paboovpe. «Eva momovtol mpémet va givan tpia Tpdrypota, mpémet
va givar ghappl, dveto kot va dvdel v andctocny. - Bill Bowerman, cuvidputg
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™m¢ Nike.H Nike avripetoniler mpokinoelc enedn| kartnyopeitonr 6t cuvepydleton pe
KOTOGKEVOOTIKOVS OPYAVIGHOVS GE YDPES LUE YAUNAO KOGTOG £PYAGIOG Y10 VO TOPAYEL
To. TPoidVTAL ™G ME TodIKN epyacio Kot EKUETOAAELON €pYUlOUEVOV VO GLVONKES
gpyoompiov.Ilopd v vymAn owovopkn omddocn Kot ™V MyeTikn 0€om g
ETUPEING GTNV ayopd KOl TNV £0TIOCT GTO YEQYPOPIKO TUNa TG ayopds tov HITA,
n 1péxovca gpyacio emPePfardver 6t n Nike mpémer va vioBemoetr oAAayég oTIG
dpacPoOTég TG, ovumepllopfovopévng g ovamTuéng TOMTIKNG, Yol Vo
OVTILETOTIGEL TNV €EMTEPIKN ovdBeon kol TN O0POPOTOINGT TG TUPUYOYNS HE
TPOTO OV EVIGYVEL TNV EMYEPNUOTIKN TNG CLVEYEWL. Kot Plocudmmra o endpueva 5
¢wc 10 ypovia (Strauss, Frost&Sinha, 2014).

2.8 H mpot otpatnykn popkenivyk s Nike

O Bill Bowerman ftav mporovnmg otifov, KabBdg kot £vag amd TOVG GUVIOPVLTEG TNG
Nike. Zta péoa ™mg dexoetiog tov 1970, dpyioe va mepopartiCeton pe ™ PapAépa ™
YOVOIKOG TOV Y10 VO GYEOAGEL £vOL KOADTEPO TEALLA Y10 TOTOVTOL Yot TPEELLO.

Onwg Aéel m wotopia, katéotpeye TN Pa@AEpo, 0AAL enUpe Evav 0AOKOIVOLPYIO
TOTO TATOVTG10V.

Apybdtepa xpnoonoince avtd T GYEO10 Y. Vo ONULIOVPYNGEL TO TPADTO TOTOVTOL
Nike mov cvvilBwc avaeépetor ¢ «rtomovtol Nike Moon». 'Htav 10 mpmto Pripna
ToAL®V ov E€Paie ™ Nike otov ¥bptn, dALd 1 10TOpict OEV £XEL AMAG VOl VITEPOYO
GY£010 TEALATOG KO L0l GVOKELY] TAPOCKELNG POPA®V.

Yrdpyer emiong m wotopion ™G omictevng, OV OYl TLYOHOG KOU (POLVOLEVIKA
aVTIPATIKNG, Tpocéyylong g Nike yio v mpodOnomn tov Tpoidvtog e.

O Mmndoveppav, PAENETE, MOTOVETOL EMIONG ®C O AVOPOTOG OV TPOKAAECE TNV
Tpéha Tov TLOKIVYK oL oapmce TNV Auepikn ota TéAn ¢ dekaetiog tov 1960 ko
™G dexoetiog Tov '70. Av kon Ba vopleg 6t o TLOKIVYK eV NTaV KATL TOL £TPETE VO
epevpebet, dev NTaV 1060 INUOPILEC MG GoKNoM 1 dPaCTNPIOTTA EKEIVN TV ETOYN.
To épyo kon m épevva Tov Bill £épepav mpaypatikd 1o TCOKIVYK 0O TV OQAVELD Kot
GTO TMPOGKNVIO TOL HLOAOD TOL KOWOVU.AQoV Tapatnpnoe Eva KAoUT Yo TCOKVYK
om Néa Znhavdio, o Mmik dpyice va xotavoest ™mv ofle tov TLOKIVYK ®C
TOPOSOOGLOKNG POLTIVOS YOUVASTIKNG. O MmA dpyioe auécwg va ypapesl apbpa. Kot
BPArio oyeTikd pe to TLOKIVYK Ko TG O propovce vo ypnoytonombel og pépog evog
TPOYPAULOTOG YOUVOSTIKNG. To Tp®dTO TOL UAAGSI0 TPIOV GEAIO®V OVOUAG TNKE
Jogger's Manual ko apydtepa enextdOnke o éva Piio 90 celidwv mov Eypaye pali
pe évav Eumelpo KapdAdyo.Mali pe tic dAieg epumhokég tov Bill pe emayyeiparieg
afAntég, mn doviewd tov Ponbnoe vo eumvevoel v avOnomn tov tpedipatog g
dekaetiog Tov 1970 amd v omoia capmg enmeeindnke n Nike (Kotleretal, 2015).
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"Hrtav autd 10 amotéAes o (oG 107VPNS OTPOTNYIKNG LAPKETIVYK
"H ftav anl®d¢ pio copmtoon;
H andvinon etvon mbavdg évag cuvovaclog Kot TV 0V0.

Oa NTov TPAYUATIKE VTEPOYO VA ETCNUAVOLUE TNV 16Topiot TOL Mmdoveppuav m¢
YOPOKTNPIOTIKO TOPASELYILO LOPKETIVYK TEPIEXOUEVOD GTA KOAVTEPH TOV, OAAG eivon
dvokoro va yivel. To PPiio kvkopOpNoe TEXVIKA TPV 0O TO TPM®TO (ELYAPL
TOTOVTO0, KOl OKOUTN KOl TPV €QPEVPEL TO TEAUA TG PAPAag. Aomdv, av dev fTav
aANOWO PAPKETIVYK TEPIEXOUEVOD, TL TV Kol TAOG AEITOVPYOVCE;

Apywd yio to koo g Nike, n oncOnm avdykn dev Ntav yio KOAVTEPO TOTOVTGLO
v TpEEYo, aALd Yo Evov KOAVTEPO TPOTO VO, OTOKTICOLV (POPLLOL.

Xiyovpa, 10 TPpEEYO NTOV MOT ONUOPIAEG HETOED TOV OOV KOl T®V 0ANTOV ™
dexoetioo Tov 1970, aAAd dev NTav M €VPeEi KOWVMOVIKT dpacTPdTTa ToL PAETOLLLE
onuepa. To av&avopevo epyatikd dvvapkd Pondnoe va avoier o dpoORog yio
KOWMVIKEG OpacTNPOTTEG OV TEPLEAGUPAVAY TV TPODONCN TG KOPOIYYELNKTG
vyelag. Mol pilmoel  Thor, N avlykn LETOTOTICTNKE Kot To. {010, ToL «TomovTola
TLOKIVYK» €ytvav 1 onoOnT avayk.

2.9 H Nike mg kovotopogetaipio

H “xowvotopia” exepdlel v €icaymyn KoavoOplov 0@V 6€ o enyeipnon 1 o€
évav opyovicpd (Ndotov,2014) wor pmopel va amotedécel v apyn vy pilikéc
aALayég o€ TOAAOVG TopElS Kot TUNqpoTe ™S emtyeipnong. Evvolodoywd, pmopovpe va
opicovUE TNV KOVOTOWIOL MG TNV UETOTPOTN UG WOE0C GE EUTOPELILA 1] KOWVOVIKN
vanpecia (EavBovdakng & T'ewpyroxkakng,2015). Or kovotopeg oddayég ogv givan
amopoimro  opvnTIKEG OAAG pmopel va onudvouv v opyn yw Peitioon,
avapdadonkor Tpwrtotvmicn (Ndotov,2014). H kowvotopio eivor 10 omotéAeopa twv
amopAaceE®V oL AopBdvouv To pEAN o emyeipnong yw va mpoPodv oe o€
Kowvotopeg evépyeteg (APpapidov, 2016). O Pacikdtepog 6TOHYOG NG KOVOTOUIOG
etvar n Bertioon kon n avaPadion ™mg enyyeipnong pe avabe®pnon TV GTOYOV Kot
EMAVOTPOCO0PIoHd TV pOA®V (ABavaciov, 2015). Ta v emtuyng epoppoyn g
Kowvotopiog mpémel va yivel pa avofe®@pnon ToV aVTIMYE®V TOV OTOU®V TOV
emBopovv mv kovotopio og omotovonmote opén (Ilomayewpyiov, 2015).

H epoppoyn xowvoipuwv Kovotopidv omotedel U0 EMITOKTIKY] OVAYKY] ETEON
yivovtor moAAEG aAlayEG Ko emavampocdlopilovior ot emyeipnolkol otoyot. Ot
GUOYYPOVES EMYEPNCIOKEG GLVONKES EMTAGCOLY TNV OVAYKN VO TPOYLOTOTOmOovy
OALOYEG OTIG EMYEPNOES OOCTE TO UEAN TNG VO OTACOLV GTNV VAOTOINGT TV
PEOMOTIKOV G6TOY®V Tov BEToLV Yoo TNV emtvyiot Tovg. O TPOTOG TOV T PEAT LLOG
emyeipnong owyepilovron v kouvotopio kabopiler v avamtuén kol mv Peitioon
™G doiknong ko mg nyeoiog (Ilaroxkmvotavtivov, 2014).
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A&0hoya, emikpatovy dmepot povbor Kor 1oTopieg YOpw amd To T NG
kovotopiog (Xottnmoavayuwtov, 2014).H yvoon tov peddv pog emyeipnong mévem
oV Kowvotopio Bondd oy amodiayn and v TadnTiKn YvoOon Kot GUUPIALEL GTNV
EVEPYNTIKY] GLULETOYN KOL TNV TPO®ONCT TV amapoitTioV dALAydV OCTE To HEAN
™ emyeipnong va tpowbncovv Tic ahrayég (Boton, 2016).0 emayyyeApoatiopog tov
perlov gtvar pépog ¢ cvuvaicOnong tov ndwov kabnkovrog (moral purpose) kot g
epappoyng g oAlayng (change agentry) (Boywln, 2018).To ocvykevipotikd
KpaTiKO cVoTa ETPAAAEL THV TPODONON KoL TV SIEKTOIPEDCT) TOV KOVOTOUIDV LUE
T0 vo ovafETovtor TOKOTOAANAC  KOOMKOVTOKOL KIVITOTOIOVTOG TO UEAN  HL0G
enyeipnong (Kovpapd, 2017). Yrdpyovv opiopéva SNUOVTIKE YOPOKTNPIGTIKA TNG
Kovotopiog, M acllomoinon véwv emiyeipnolok®y uéowv (new materials), n epapuroyn
VEQV  ETIYEPNTIOK®YV  Ol00IKoTIV kol uedodwv (new behaviors/practices) kot m
oldayn Twv avtiApewy kol Twv opyav tov ovBpormy (new beliefs/understandings)
(Aaldapov, Iorayewpyaxdkng & ®ovlog, 2016).

H Nike eivon pia etaupeio oxomod, avémtoéng kon kKouvotopiog. Kabhg mtpoomabodpe
va TpomBncovpe ToV KOGHO HEC® TOL AOANTICUOV, TIGTELOVUE OTL 1] ETTLYIN TOV
CULUTOUKTAOV oG odnyel v emtvyio ™m¢ emyyeipnong pog. Avtd avtikatontpileTon
o™ ovveyn 0ECUEVON WA va dnpovpyncovpe éva mePPOAiov Tov eoTdlel otV
1oomto, ™V £viaén, TV evouvdpwon kot tov oefacud. Otav ot opddec pog
acOdvovior VTOGTPIEN Kol EUMVELGTY|, LETATPETOVLY OUTH TN ONUIOVPYIKOTNTO GE
Kowvotopion  ywoo va  €EumMPETACOLY  TOVG  OOANTEG HOG  TOYKOGUIMG Kol Vol
avtamokplBovv otovg otdyovg pog.H Nike eivar oo Kohdtepd g Otav KaOe pérog
™G ouddag pog ocBavetar oefacd, GLUUUETOYN Kot aKpOUC—OTAV OAOL UITOPOLV
va epeavifovior ®¢ 0 €00TOG TOLG Kot VO KAVOLV TNV KoALTEPN O0VLAEL TOovg KAOE
uépa.H xovotopio etvanr o&uydvo yuoo ™ NIKE, Inc., ko 1 etaupeio e€aptaror omd 1o
TOAOVTOUY0, TAYKOGUIO EPYOTIKO OLVOIKO TNG YL VO OVOTVEEL TPMOTOTLTIO, KO
nepiépyea oe 0Tl kével. H opdda g Nike Iponyuévng kovotopiog mpoonadel yuo
eLappOTEPO, TOYLTEPO, UEYOADTEPO, TTO £EVTTVO, UIKPOTEPO, MO OMOTEAEGLATIKO, TO
Buwowo kot o tpocwmikd. Pavralovol, epevvoldv, avorlDoVV Kot EQEVPICKOLY TV
endpevn teyxvoroyia mov aArdler ™ Prounyavia Yo va tpowBncovy Tig afANnTIKES
emdOGeS. Le POLOVG OV KOAVTTOLV TNV €PELVA, TO GYESOCUD, TA VAIKE Kot TV
KOTOOKELT, 1 OLAd0 TpOonYHéVNS Kavotopiog otevilel To pEAAOV Kot 6TIalEL GTO Vo
KOVEL TO QOVOUEVIKE adVVATO, dVVATO

KE®AAAIO TPITO

YXYXTHMA ENAOEIIIXEIPHXIAKOY XXEAIAXMOY

26



3.1 Trveivarto ERP

To ERP «kdvel v avapopd tov méve o€ Evav TOTO AOYIGUIKOD OToL YPNCLOTOolEiTON
and emyepnoelg yw. v dwyeipion opacmplomrov g (Kidkng,2007). Eva
OAOKANPOUEVO TAGVO TOL GUCTHUOTOS EVOOETLYEPNOIOKOD OYeESIOGHOD givor va
OPYOVAMVEL TOL OIKOVOUIKA, TOV TPOUTOAOYIGHOV TNG ETOPEING ONAGON , OAAA Kol Vo
evtomilel v omddoon TV KVIeewV g etarpeiog (Ztacvog, 2016). v ovoia 10
ERP ocvuvdéel 1 emyeipnuotikég dwdikooiec ko divel mpdoPacn ota dedouéva
petoEy  tovg (Siemens, 2005)/Exovtag KAvEL TNV GLAAOYN TOV OmLOPOITNTOV
dedopévov amd O1popeg TNYEG, TO CLUGTNUA gV emMTPENEL TV TPOcPact o€
dedopéva kon mopéyel ao@ireln oTa dedopéva g kabe emyeipnong (Stefanou,2001) .
[TAéov, T0 cVOTNUO EVOOETYEPNOIOKOD GYESIOGHOD EIVOL YPGILO Y10l OTOLOONTOTE
péyebog emyeipnong (Xtepdvov & Mmdhog, 2017).

Yndpyovv, ®o1600, a&dA0yol opicpol mov daenpiCovv v évvola TovERP. To ERP
(Enterprise Resource Planning) oamotelei évav Aoyiopikd mov £xel g Pocikd otdyY0
™V oAOKAN PO (integration) TV POCIKOV AETOLPYIOV oG entyeipnong Paciopévo
oe éva vroroywot (TCoyidvvng, 2017). To ERP amotelel éva SOKIHOGTIKO KOWLLATL
™G VIeELOLVOTNTOC Kot TG emKovmVviag péoa o€ pio emyeipnon. Xe pio emryeipnon
omov gpappoletoar ot vrevhovn eéuanpémong (front office) katoywpodv to oToLKEin
TOV KOTOVOAMTOV, omoTEAOVV HEAN TG €ELTNPETNONG Kol UTOPOLV Vol deEdyouv
TANPOPOPIEC YiOL TNV OWKOoVoulKY Kotdotoon tov meldrn (Abrahams,2010). O
vrevBvvor e&ummpémong pésw tov ERP yvopilovv dv téca édwoe Ae@td o meldmg,
av 10 {nrovuevo mPoidv £xel oTaAlel GOGTA GTO YPOHVOYWPIS VO TAPOVY TNAEPMOVO GE
Kkd0e Tunua mg emyeipnong (Xatlng, 2016).

3.2 O 61605 TOV ERP

O «wOpog otdxoc 1L ovomuato; ERP  omowcdnmote etonpeiog eivor va
TAPaKoAOLOEL TIG dPACTNPIOTNTESG TNG EPOJCTIKNG 0ALGIdAS, dNAadN TV dtadikacio
™G UETOPOPAS TPOIOVI®OV M UG VANPESiag omd 10 onueio mapaymyng £€m¢ o610
onueio ™m¢ mopddoong (AFAzawei et al, 2016). Avtd éxel w¢g omotédecuo TV
Bektioon avtodloyng TANPOPOPIOV Kol TNV GLVEPYOCSiH 6€ eToupikd Opla. Me Adya
Aoy, o ERP givan gpmopikd mokéta Aoyiopikov mov 0Etovv o¢ 6toY0:

1) Tnv olokApmomn TG TANPOPOPIEC VIO TOV EPAPUOYDV GTNV EMLYEIPNON
(xpnuoToowkovopiky, olayeipon avBpdmvov dvvapikov, dwxeipion g
aAvcidag) (NwomoAidov, 2019).

2) Behtioon g e&umnpémong TV KOTovoOA®TOV Kot oOENCT TG TOANGMS

(Gmpnon v ToMoewv oe  éva  mepPdAlov  O6mov  Kuplapyxel o
avioyoviopoc) (Bamrara, 2018).
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3) AvEnon mg mopaymyng (Leimon TOV dAAAY®V GTNV TOPOY®Y], UIKPOTEPOG
xpovog oe  epyacio Ady® TOL KOAVTEPOL TPOYPOUUOTIGHOD KOl TNG
opyavoong) (Barbour & Reeves, 2009)

4) Beltioon tov avtayoviopot (Kovtakog & I'kdPapng, 2006).

5) Meiwon 1oV KOOTOLC ayopdV (Tapoyn KATOAANA®V gpyorei®v GTOVG
TPouUNBEVTEG Y10 EYKoupn EVNIEPMGT TOV AVOYK®V TG EMLYEpNONG).

6) Beltioon g dayeipiong g mAnpogopiag (Kapvafd, 2015).
7) Meiwon tov amobepdtov (ZépPoc & Xovdiag, 2014).

8) IIpocappoyn GV TOYKOGUIOTOMGT).

9) IIpdcPoocm 610 1I6GTOPIKO TOV TEANT).

10) Zvvtoviopdctov evepyeidv g entyeipnong (Baotieiov, 2013).

11) A&omoinom g £ykvpng TANPOPOPNONG, LEYIGTOTOMGCT TG TANPOPOPIG Kot
€VKOAN TPOG oo oe dedopéva

12) BeAtioon g omddoong ™G EmyEipnong kot avénom TG Topoy®YnS ™G
emyelpnong.

13) Anoteheopatikn eEumnpémon g TEAATEING Kl TOV TPOUNOEVLTMV.
14) Meiwon TV domavdv ™mg Enteipnong.

15) Avénon ¢ omotedecpaTKOTNTOC TG emyeipnong ko Pedtioon  Tov
QTTOLTOVLLEVOL Y¥POVOD Y1 VoL ANeBoHV 01 KPIGILES amoPAGELS

16) TTep1opiopdg oV YPOVOL EKTEAEGNG TMOV EPYACIDOV TNG ETLYEIPNOTC.
17)Tpayopn mpdoPacn oe dedouévo kor TANpoeopiec g  emyeipnong

(Kovytovpovtln, 2007).

3.3Ta 0o9péin tov ERP

Ot emyepnoelg TAEOV UTOPOLY Vo EEYOPICOVV TNV OTOLONTOTE OPUCTNPLOTNTA Y10,
PeAtioon epyociog pe onUovTIKG OmOTEAESHATE. To GUYKEKPIUEVO ETLYEPTULOTIKE
0PEAN TEPAOUPAVOLV:
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o Tnv Pertiopévn ewdvo g emyeipnong mov dnuovpyndnke oand To
Kat@AANAa ded0UEVA KOt AvOPOPES

o  XopnAotepo AETOLPYIKO KOGTOG

¢ H ovvepyasio Bertidveton and 51dpopovg ¥pNnoteg mov popdalovior dedopéva
pécm cvpufolainv Kot tnoemv

e  Beltiopéva amotelécpato HEGM KOWNG EUTEPIOG YPNOTN TOL LOPALETOL GE
EMYEPNOELS KOl COOTES , KAOOPIGUEVES OLOTIKAGTIES .

o JUVETEWL OTNV EKTEAECT €PYOCIOV ond TO UTPOSTVO Ypapeio omov
YPNOWOTOIEITOL YL TNV EMKOWOVIOL TOV TEANTOV KOl TO TUAUO TOL
LOPKETIVYK OAAG KO TOV TOANGEDV UEXPL KOL TO TG M YPAPEID TOV GLVIEETOL
Y. vo. vroompilel TV gpyacio TOL UIPoosTvod. Me amotélespa (oG 0o
epedviong Kot aicOnong.

e [lio vynhd moGOGTA Yoo GYESWOUO KOl VIOBETMON Omd ToV XPNoT UECW
KOWNG EUTEPIOC KATO0U GAAOV.

o  Meiwon KivdHvov Adyo aoPALELNG OESOUEVOV KOl OIKOVOUIKADV EAEYYOV

e Meiwomn k66TOLG Yoo dwyeipton Ko Agrtovpyio HEC® €VOG OAOKANP®UEVOL
GUGTILATOG.

o KoaAbtepog €Aeyyog TOV TWOAOYIOV KOl TOV TANPOUOV Kol TOPOYN
EVOTTOMUEVTS PAomg OESOUEVOV TOV TEAATDV.

e Meiwon ™C YpaPeokpaTiong Kol ovATTLEN MAEKTPOVIKNG HOPOPNG TOV
eYYPAPOV.

e Beltioon g eykvupOTTOS TOV TANPOPOPIDOV KO KOONUEPIVI] AVOVEDGCT TNG
TANpoPopiog avti yo kabe purvo

e Beltimon tov €Aéyyov TOL KOGTOLG KOL OOENOM TOV EMYEPNCLOKDOV
SO IKOCIOV.

o KaAdtepn mpocPoacn oe mAnpogopieg g emyeipnong (Kovyovpovtln,
2007).

3.4 To ERP otnv etanpeia tng Nike

Adym ™C¢ 10T0plag AL Kot TG avAyKNG TG £Toupeiag va pTdcel otV Kopuoen , N
Nike dgv Oa pmopovoe va mapofAéyet 1o Topdv cHGTUA TOV £YEL OPEAN Yo TV (d10
mv enyeipnon. Méosw tov ERP | 1 etaupeio katavonoe Tic AETTOUEPELES ALY KoL TOL
Bacwd onueio ¢ emrvyiog. Or Adyor mov Eptacav TV €Topeion 6T0 GTAG10
emuylog LEG® TOL GLGTANOTOG Eivart ot eENC:
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1. H Nike enéAele avompéc evépyelEg Yoo TNV amOKTNGT OTOPUITNTOV EQOJI®V

YO TOL LEAT] TOL EPYOTIKOD OLVOLIKOD , TPAYUO TTOL GNUOAIVEL OTL TO EPYOTIKO
YPEWCTNKE TOAD EKTOOELON YL ToL GYXEOWL oL &iyov emheyBel amd TOV
YPNOTN Kol amd EKTPOSAOTOVS oL e&umnpetovcay Tovg meddteg . Katd v
O1dpKeELN TG EKTOIOEVONG Ol YPNOTESG EYOV AMOKAEIGTEL 0O TO GVGTNLLO KOL T
nepintwon mpdsPacng o€ avtd Bo MTOV oV povVAXe OAOKANP®VAV TO
TpoOypoppo g ekmaidevong tovg. H emtuyia tov eyyeipniuotog avtod
OALOKANPOVETOL LE TO OMOTEAECUA TMC TAEOV TO EPYOTIKO KOTAVOEL TIC TANPNG
Aertovpyieg Kot avAyKeS TOV GLGTHOTOS KoL EpYAleTon pe avTd.

H etoupeia giye tov anapaitmto ypoévo yia vo 0EcEL o€ EQapULOY TO GUGTHLLA
ERP xou va evtomicel omowdnmote AdON 1 actoyiec mov iyav moapatnpnOet
Y. vo. 1o 910pOdGEL Kot VO SOUOPPAOGEL [0, OAOKANPOUEVT ETONPEiR Y1t TO
pEAAOV.METE TV €QOPLOYN TOL CLGTNUATOG 1 €TONpeion KOTdAofe TG O
TEAMKOG aplO oG XPNOTOV OV NTAV AVTOC TOV E1YE GTO HVOAD TNG.

O1 Jwdwkaoieg mov &ywvav éncurta amd oTOYOVE oL £lxe Pdder n eToupeio
mpocdlopiokay omd v Pondeln Tov AVAGYESIOGLOD  ETLYEPNOIKDOV
dwdwacwwv (BPR). To oyédio avtd Oa pmopovce va cvoyetiotel pe v
mopela ko TS evépyeteg ™G etaupeiog. To amotélespa Mrav va Paier v
etonpio. 6ToV TEPACHO v EQVACKEPTEL Kot VO ETOVAGYEIIAGEL TOVG TPOTOLG
7oL Ba ywvotav 1 TPdodoc.

KE®AAAIO TETAPTO

INAANO MAPKETINI'K KAI XTPATHI'IKH



4.1 ITAGvo M apxeTivyk

2ov0mg, £vo TAGVO LAPKETIVYK OVOPEPETAL GTIV TEPLYPOUPN TNG CTPATIYIKNG OLTOV
YL TO ETOUEVO £TOG , TPIUMVO N Unva. .

Qc1000 éva TAAVO pdpkeTvyk Bo pmopovoe va meptapBavet :

Tovg 6TdY0VE TOV PHEAPKETIVYK KoL TG SWPNLIGNG TG EMLyElpnomNg
Tnv tpéxovca BEomn g emyeipnong

To méte Bo oloxkAnpwBolOv ot epyaciec pe Pdon v oTpaTyIKy TNG
eMEipNONg

Tovg Packovg deikteg amdO00NGg TG EMXEIPNONG

Me Bdon tg avdykeg TOV TEAQTOV, TNV TEPLYPAPT AYOPAS N GTOXOL TNG
EMEIPNONG

To Marketing Plan anotelei po Aentopepng avoagopd (report), mov a&loloyeiton omod
TOALG e0mTEPIKA Ko eEmTepcd pEAN TG emyeipnong. AmoteAel, OmAadn, éva
&yypoago mov amevbuveton oe etoupeieg popketivyk (Ilovayomodriov, 2020). Zmnv
ovcio to Marketing Plan :

avoykaCel To TUNHO LAPKETIVYK VAL H1EIGOVGELGTO ECMTEPIKO TUNLLOL TNG
EMYEIPNONG LE OKOTO VO KATOAGPEL KOAVTEPO TOL ATOTEAEG LLATAL TOV
TPONYOVUEVOV OTOPAGEMV LAPKETIVYK (XKLAiToT, 2018).

avayKalel To T LAPKETIVYK VO O1EIGOVCELGTO EGMOTEPIKO TUNLLA TNG
EMEIPNONG L€ GKOTO Vo KOTAAGPEL KAADTEPA TNV AyOpd GTHV OToin
dpactmpromoteitan (Zwrpafivng, 2020).

Béter otOdyovg Yy 10 pEAAOV Ko KotevBhvel TIC mpoomdbelec mov
TPAYLLOTOTOWOVVTOL Yot TO HEALOV, OGOV 0QOPd TO HOPKEVTIYK, YO VO TOL
KaToAGBovy KaAVTEPQ TOL LEAT TNG EMLYEIPNOTG.

amotelel fOCIKN EVEPYELL Y10 TV OIKOVOUIKY] EVIGYLOT TOV VE®V
npotofovAiidv (ITitcaduw, 2015).

To Marketing Plan mpaypatomoteiton yio tovg €€ng Adyovg:
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Amotelel éva Tupa e emotag dadikaciogoyedias o marketing

Etvon po avayxkaioo otpatnyikn yio va l6ayovpe Katt Kovovplo (mpoidv,
ayopd, GTPOTIYIKN)

Amotelel éva onpavtikd Tunpa vog yevikotepov Business Plan



(Marketing Plan, University of Macedonia)

https://dasta. uom.gr/Moke/files/afises seminaria/seminario marketing.pdf.

4.2.1 H owodowkacio avantuEne To0v TAGVOL TS OTPOTYIKIG
RAPKETIVYK

Méow g emAoyng TPoidvVIOV Kol ayopadv emAEYETE 1) TOTOBETON NG a&iog
pe PBaon tov 6toY0 ™S ayopds Kot o Pacikd 0PEAT Y10l TOV KOTOVOAMTY], TOV
00Nyohv GTOV OYESCUO HI0G GLYKEKPWEVNG TPOCPOPAS UE GKOTMO TNV
dtavopn ko v emkowvovio mg alag. H dwdikacio avt eniong, avagpépeton
GTOVG OTOYOVG NG EMYEIPNONG OVOADOVTOG TIS €vKOLPieg Kol TIG OMENES .
Epdcov yivel 0 eviomopdg TV EVKOUPLOV, £YOVUE GOV OTOTEAEGUO TNV
avOAvon TEANTOV Kol TEPPAALOVTN OVTAY®VIGTIKY. AQOTOL OLOKANPOVETOL
N OVIOYOVIOTIK ovOiAveT mov meplhopPdvel T dvvdlpelg —odvvapieg
OVOTTOGGOVTOL 1) GTPOUTNYIKES AVATTUENG TG EMLXEIPNONG, Ol GTPOTNYIKES TV
eMeVOVGEMV, EKTILAOVTOS TOV TPOHTOAOYIGUO Ko TNV KaTovoun topmv . Téhog
a&loAoyobvtal Kol EAEYYOVTOL.

4.2.2 H ovopop@®on Tov TAAVOV GTPATNYIKNG LAPKETIVYK

And mv pio mAevpd evtomileton M oyopd OAAG Kow Ol OTOYOL TOV
KATOVOA®MTOV Kol omd TNV GAAN Ol avtoyovioTég OAAG Kou ol 6TdYol
movBétouy  ekelvol,  OMUWOLPYOVTOG Eva  STNPNOWO  OVTOY®VIGTIKO
TAEOVEKTO. TO omoio eivon m otpatnywkn tomobBémong. H otpatnywn
tonoBémong meptlopavel o TPOYPAULLATO TOV HLAPKETIVYK T omoia ivar TaL
egng:

Hyun

Awvopn

[TpoPoin

2xed100 LOC TPOidVTOG

H otpammywn tov mAdvov pdpketivyk agopd v id v emyeipnon tov
EVIOMIGUO TOV ELVKOPUOV, TO UeElypo mpoidvtog, TV  ovamtuén g
EMYEIPNONG, TOVS GTOYOVG — TOPOLG TNG EMYEIPNONG, LIAD VTG TAVTOL Y10 EVOV
oYeOWGUO PLoKpoTPOBEG O Ko TEPIAOUPAVEL TNV avdTOTN O10iKNoM).

4.3 Swot analysis

H Swot avdiven oty opydveon Kol S10ikNG61) EKTUALOEVTIKAOV HOVAIMV
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https://dasta.uom.gr/Moke/files/afises_seminaria/seminario_marketing.pdf

Me t0v 6po «Avdhvon SWOT» (Strengths, Weaknesses, Opportunities,
Threats), evvobue éva epyaieio oTpamykov oyed10GHOD. XPNGILOTOOVUE TOV OPO
Yo Vo avOADGOVHE TO €EMTEPIKO KOl £6MTEPIKO TepPdArov piog emyyeipnong/
exkmondevtikng  povadag. H  SWOTavéivon apopd Ttéocepo  Kevipikaonueio
(Teplidmg, 2011), o Avvard onueio (1) kaBbg wor T Advvata Enueio (2) evod
acyoietton emiong pe mg Amenég (3) wou g Evkoupieg (4) oe pia emyyeipnon
(Zaimg,2008). H SWOTavéivon €xet og otdyo vo afloAoynoet v vropSlokn
KOTAGTOON WOG EMYEIPNONG, Kol VO EVIOTIGEL TOL adHVOTOL KOl SLUVOTA GMUEl TG, TIC
amelléc Kol TG gukoipeieg mov mapovoidlovrar yor va yivel 1oxvpdTEPT KOL VO
avtaneEEADeL oTIC avEavopeveg avaykes g ayopds (Oepiov, 2005).

H SWOT avdivon

Otav  gpopuoleton 1 SWOT(Strengths-Weaknesses-Opportunities- Threats)
avalvorn o€ pio emyeipnon, o PacKOTEPOS OTOYOG €lval O EVIOMGUOG TOV
TAEOVEKTNUATOV KOl TOV HEOVEKTNUATOV TOL €6MOTEPIKOD TEPPAALOVTOS T™NG
entyeipnong (Leigh, 2009) I'a v axpifeia, 1 SWOT avdrvon pag divel otoryeio yio
To OUVOTO Kot o adVVOUO onueion Tov avBpdOTIVOL dvuvapkoD g emyeipnong M
xév  duokoMec mov  dvoyepaivovy TV OUOAN  Aettovpyic NG OOUNG
(Xottnroavayintov,2013). Zyetwkd pe 1o  eEotepwd mepPdAdov, mpémel vo
EVTOMICTOVV amEILEG TOV EALOYEVOLV OTtg M VIap&n TPoldvTmy mov ivar amopipnon
™G eTaupeiag mov dLVGKOAEVOVY TNV OHOAN Aettovpyion TG emyeipnong (Helms &
Nixon, 2010). Axoun, VIAPYOVY KOWMVIKOL, OIKOVOUIKOL KOl TOMTIKOL TapdryovTeg
OV €YOVV 1oYLPN EMdpacn omv e0pvOun Aertovpyion g emyeipnong (Everard,
Wilson, &Morris, 2004).Tehikd, 1 SWOT oavdivon e€etaletl i mbavig svkonpeieg
tov e£mTepkov mepPdAilovtog, Omw¢ 1M oflomoinon TV VE®V TPOOVIOV NG
etaupeiag (Dyson, 2004).

O Albert Humphey vmipée o mpotepydmng g évvowg «SWOT», o omoiog
dnuovpynoe v évvola avth 6to TavemiotHo tov Stanford to 1960 (Jackson, Joshi
& FErhardt, 2003). TIlpotopyikd, ypnowomomdnke to ovopa S.O.F.T wov
avimpoomneve Tig €vvoleg Strengths (ITheovextuota), Opportunities (Evkaipieg),
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Faults (AdOn) won Threats (Ameég) (Phadermrod, Crowder & Wills, 2019).
Apyotepa, yopm oto 1964 1 évwoiaS.O.F.TéloPfe 10 dvopa S.W.O.T mov dnimvet
Strengths  (Avvapeirg), Weaknesses (Advvopieg), Opportunities (Evkaipieg) won
Threats (Ameéc) (Apeviovridng, 2017). T v axpifew, m avérivon «SWOT»
e€eTalel To TAEOVEKTNUOTO, TO UELOVEKTNUOTO, TI EVKOIPIEG KOl TIC OMENEG UL0G
emyeipnong (Zaitng, 2008). Me v avirvon «SWOT» evromiCovron To TpofAnuata
(Shinno et al, 2006) mov dnuiovpyovdvTal o€ Evav opyavVIGUO Kal Ol SOLVATOTNTEG TOL
OPYOVIGLOV. Yndpyet, BéPona, évog S0 ®PIGUOC o€ ECMTEPIKO
(mAeovekmpata/peovektuata) kor o€ e&mtepkd mepPdArov (svkarpiec/ameléc)
(AgpevtovAiong, 2017).

Yvvolikd, n avdAivon «S.W.0.T» kabopilel Tig evépyeleg mov TPEMEL va. Yivouv
(Houben, Lenie & Vanhoof, 1999) yw va emtevyfovv o1 TpayLotomome1Lol GToyoL
™G EmMyElpNoONG Kol Vo TEPOPIGTOVV TO TPOPANUATA TTOV GLVOVTO 1 Emyeipnon
(®gpiov, 2005). H oavédivon «SWOT» (Strengths, Weaknesses, Opportunities,
Threats), deiyver v ewdva oG emyyeipnong Kot o Prpato mov mPEmEL Vo
akolovOnocet yio va emtdyel 610 mayyeALaTikd Topén Kot vo d10pfmBovv ot atéheleg
™ (Agpevtovdiong, 2017). Me Atya Aoy, m avélvon «SWOT» cvviotd éva
TOALTIHO €PYOAEID VIOl TNV AVOAVOT TOV E0MTEPIKOL Kol EMTEPIKOD TTEPPAAAOVTOG
pwog emyeipnons (Mmpivia, 2008).

H avéivon «SWOT» emikevipdveton e 1éooepa Pacikd onueia,oto dvvard
onueio, TOV OTOTEAOVV TIC ECMTEPIKEG SLVATOTNTES TNG EMYEIPNONG Y10 VO UTOPECEL
vo. TPOPAEYEL TOL TAEOVEKTNUOTO KOl EMELTA OTIS AOVVAMUIES, TOV OTOTEAOLV TO.
otoyelo. mov pEWdVOLV TG dvvatdmres g emyyeipnong. Metayevéstepa, GTIG
EVKAIPIES, TIOV TOPEYOVV OTICTEVTO TAEOVEKTNUOTO GTNV EMXEIPNOTM KO TELOG, Ol
amellég, mov onuovpyoHv dvokorieg (BéEAAog, 2018).

Xopokmpotikd, H ovouacio SWOT rmpoépyetor amd ta opyixo, twv lécewv
Strengths (Avvaueig), Weaknesses (Advvouisg), Opportunities (Evkoupieg) kou Threats
(Ameirés). H SWOT avddvon omoteiel pio. Yevikn teyviKi Gyedloouod KoL 0pyaywons
EVOG OVVEKTIKOD TAOLGION ANYNG ATOPAOEDY, TOV UTOPEL Va. avapépeTal ae éva Geouo,
0€ 10 ETLYEIPNOY, TE WI0. YeWYPOPIKN TEpLoxy, KTA. Eivar évo ueboooroyko epyoleio
OV YPHOYOTOIEITOL TTOV TOUEQ TOD GTPOTHYIKOD KOl ETLYEPNUATIKOD GYEOIOTUOD KOl
pocikog  otoyoc TS Elvar 1 OAOKANP@UEVH  OlEPEDVIION TV E0MTEPIKWOV
TAEOVEKTNUATWV KO 0ODVOULDV EVOS OPYOVIGUOD 1 UGS ETLYEIPNONS, O GOVODACIO IUE
MY OAOKANPUEVY avaloon TV ELOTEPIKDOV EVKAIPLOYV KOl TOV OTEIADYV TOD
wepifialiovtog (I'pnyopoxdxn, 2009:93)

e Avvapusic:
1. H oyvupn avayvoodmto e ETmVOpiog.

2. Tleldrec o GO TOV KOGLO.
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11.

12.
13.
14.
15.
16.
17.
18.
19.7
20.

N o g A~ w0 bdpoE

20vdeon etarpeiog pe Un KepOOGKOMIKOVS OPYOVIG LOVG.
Xapnid KO6GTOG KOTAGKELNC.
H pépra éxet tov ELeyyo AMovikng oAld Kot S100IKTLOKNG EMLYEPNOTG.

Yuvoéetan e d1donuovs afAnTég.

Yrapén Kovotopmv tpoidovieov g enyeipnong Nike.

YynAd moc0ooTtd MTLYIOG TG OVAYVAOPICNG TOV TPOTOVTIWV TNG ETOPEINS.

KoAn enun o€ 1omiko, Kpatiko, TEPUPEPEINKO KOL TOYKOGO ETINEDO.

. Atveton 1 gvkoupion 6TOVE KOTAVOAMTEG VO OTOKToOLV T Tpoidvia Nike og

OVTOYOVIGTIKT T

Yndpyet dvvatdmra ™G cvuvepyacsiog pe TomkoHs opyavmUEVOVS QOPEiS ot
omoiot Ba £xovv T SLVVATHTNTA VOGVVEPYAGTOVV LE TNV ETOUPELQL.

KoaAn onun o€ tomikég Kot meplpepelokes TUPELEG.
XopnAo k66Tt0G

KoAn erun kou erovopio

Meydin mowihio Tpoidvimv

Ewwevpévo mpocomikd

ApTioL OIKOVOUIKY] KATAGTOO)

Aprot g&ummpémon neraTdv

Eunepo npocwmikd

Meydin kot duvortn YE@YPaPIKT KAALYT Kot TomofETnon

Advvapigc:

e TOAAEG YDPEG VILAPYOVY KAKEG GLUVONKEG EPYOTTNG.

O1 TOANTEG MOVIKNG LEWDVOLY TO OVOTEPO TEPODPLO0 KEPSOVG.
Efwopndg amd v ayopd g Bopelog Apepikng.

Mnvicelg kot 1oyvpIo Log Yoo 6EEOVOAKT) TAPEVOYANG.

Apyntikéc KpITIKég

‘Elenym emcovoviag petadd tov avBpodmov g etoupeiog

[leviypn owovokn evioyvom Yo TIG AETOVPYIKEG OVAYKES TNG EMYEIPNONG
Nike
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10.
11”7
12.7
13.
14”7
157
16.”
17.
18.
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1S

10.

11.

12.

"EAAetyn cuvtoviopob tov tpocmmikov g Nike

EAMm g evnuépmon Tov KowvoL Yol TPOGPOPES TNG ETOPELNS.
[epropiopévn OKOVOLLIKT] EVIGYLOT Y10l AEITTOVPYIKES OVAYKES TNG ETAPELNG.
EALenym xdpov Yo S10pnoTIKEG KAUTAVIES TNG ETAPETLNG.

EA\enym emmpnong o€ d1opnueTikong YO poug.

"EALenym cvvtoviopot tov pehdv g Nike

EALenym mpocwmikol avtimpocwneiog 610 eEOTEPKO
EAenymrxovotopwv mpoidviwv

EA\enym dwpnuiong ota péoo Laltkng evnuépmong
Advvapio yioo NAEKTPOVIKO EUTOPIO

Kwélwa mpoidvta

Evkaupeieg:

Anpovpyia TpoidovVIeV amd avaKLKA®LEVA oyadd.

Meydin enéktaon ToyKoo mG.

Enéxtaon oe afAntikd yvolid niiov 0ALG Kol o€ GAAEG GEPEG PLOdOC.
Meiwon avtumopabécemv e TV avodTepT dtoiknon.

Anpovpyio TPOOVTOg He TV EMOLENUEVN KO TNV EIKOVIKT TPOYLLOTIKOTNTO
(AR/VR).

AvEnon mg koravdAmong ota Tpoiovto g Nike

Evnpépmon yo ig duvotdmreg kot o TAEOVEKTILATA TG TOpEing Héca and
NUEPIOEG KoL GEUVAPILL GTO ELPVL KOO

A&lomoinon T0v YeYOVOTog OTL VIAPYOLV OOUEG TOV GCTEAEYMVOVTOL Omd
EUTEPO TPOCMOTIKO TOV AOUPEAVEL VTTOY TIG AVAYKES TOV KOTOVIAMTMV.

Anpovpyia €vog GVALOYIKOV 0pdpatog Bacetl Twv omoimv Ba 100V 01 6TOYO1
Kol 6MGTOG TPOYPUULLOTICLOG.

Evnpépoon, empudpewon, mANpoeoOpNon Kol KOTAPTICT TOV TPOCHOTIKOV
péom nuepid®v, cepvapioV Kot dpacTNPOTHTOV.

Anpovpyia €vog Kowvoh opapatog HEc® tov omoiov Ba tefovv Ta Bepédia yio
£V0L GOGTO KL OPYOVOLLEVO TPOYPUULULOTIOHLO.

Owovopkn kpion



37

13. Amodoyn TV TELATOV Y10, TOV 0OANTIKO TOpEN

14. Enéxtaon g enyeipnong mg Nike oe dAAovg tomovg

15. Avtayoviotikn mieon

S

10.
117
12.
13.
14.7
15.
16.”

17.

18.
19.7

Anelhéc:

ATOUNGEICTPOIOVIOV .
AvEnuévog avtayoviopdg , avToy®VICTIKY THECT).

H dwyeipion tov owovopukdv Ppicketor og mieon AOy® YoUnAng owkovopiog ,
umopel va emnpeactel apvnTIKa 1 ovamTLEN TOLG.

AwBecomra oe eOMVOTEPQ TPOIOVTOL.

Adyo tOV KatyopudV omd TIS OVOTEPEG OPYES, TNV KOKN EPYOCLOKN
petayeipon kol ™mg aoTabng TOTNTOG TV TPOIOVTIOV 1 UM TG £TONPiog
Bploketon vtd cvveyeis anehég.

ApvTiKn 6TACN ™S KOWMVING Kot YEVIKOTEPO TOV KOTOAVUADTOV.

2uxvég oAhayéc oto eomtepkd mAoiclo g Nike wor vmofdduon g
EMEIPNONG

"EALenym emypdppmong Tov TpocmTKoL TG ETOPELNG

Koakoovuvmpnuéva mpoidovia ayopds kot moAlog eEOMAMGUOC GTO EPYACTIPLO
OV d€V EKGVYYpovilovtat

"EXAewyn o€ €101K0 TPOSOTIKO

EMAewym cvvepyaciog pe opyoveoréVovg Qopeic

"EAAetym empuopeoons mposmmikon

Koakoovvpnuéva kot Toiid ktipio.

EXAewym vroompitng tov epyolopévov mg etapeiog Nike.
Avédntoén eoporoyiag kKo avénon OIIA

EAAewyn ot08epov otkovopikoh GLGTIHOTOG

Avartoén avtayoviopuod petod tov pedov mg etopeiog Nike kot tov
Oebvav emyepnoemv

"EALenym petoyucov ke@aiaiov

EA\enym mpocwmikng evBHvng tov peldv g etanpeiog Nike



20. Amovoio NAeKTPOVIKOD KOTaoTALOTOS e-Shop

KE®AAAIO HEMIITO

YXEAIAXMOX ITPOIONTQN KAI MAPKETINI'K

5.1 T Opilovpe mg vEO TPOLOV

H ddwaocio elcaywyng evog vEov mpoidoviog oty ayopd ovoualetol véo mpoiov. H
emyeipnomn ypedletor 0 vEo TPoidv Ady® TOV OTL O KATAVOAMTAG GLUYVA 0AAALEL TIg
TPOTYUNGELS TOV OAAQ KOl €TONG AOY® OVTOY®OVICHOV pHE OAAeG eToupieg. To véo
Poiov mpoeTowdalel v mpdodo Kot divel TV evkapic otV €TOUpEion vao TO
a&lomomoet.

To véo mpoidv pmopet va gtvan:

e [Ipoidvta omod dev €xovv KataokevaoTel OAAA Kot TOLANOEL 6TO HEALOV OAAG
€yovv Olatebel oV ayopd amd Kovotopieg mpoidovimv Tov dnuovpyodvtot
K0l TOPOVGLILoVTOL Yol TPOT POPE GTNV ayopd.

e [lpoidvra mov MOM vrapyovv kor ypewlovror PeAtioon n Tpomomoinom 1
EVIEADG TPOTOTLTIO.

e To véo mpoidv dev €yl TePOPIGUO YO TIC EMEPNOELS , ekPabivel og vEeg
etonpeieg akOun Kol oe EUmopovg — eAeVBepovs emayyeALOTiEG DOGTE VL
UTOPEGOVY VO ATOKTAGOLVV [ B€om oty ayopd Yo TV ovamTuén Kot v
E1I00Y®YT EVOG VEOL TPOIOVTOC.

5.2 Awodkacio avamTuEng vE®MV TPOLOVTMOV

H dwdwacio avantuéng evog véov mpoidoviog Oa mpémel va yiveton amodeyt) 1060
and v enmyeipnon 66o Kot omd tov 1010 Tov Kotovorot . H dwdwkacio avtrv
nepiopBavel oxt® 6tdd. AOY® SVoKOMOG TOV GTAdI®MV Ol EMYEPNCELS KIvoHvTon
O TTPOCEYTIKA GTNV AVATTLEN VOGS VEOL TTPOTOdVTMOV Yo TV eToupeio. To kdbe oTdd10
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Qépvel og TPOKANON TV dlo TV emyeipnon , €GOV PLIAGUE YO TOV HLAPKETIVYK
avmc. Ta otddio avdnTuéng etvon ta €ENg:

© N o a Bk~ w N

H onpovpyia tov 1dedv

[IpoPoAn; TV 10V

Avamtuoén Kot TEPARATICUOC 10£0G
AvEnTuEn oTpaTNyKniG LAPKETIVYK
Avéivon emyeipnong

Avédntoén mpoidviov

Aoxyur] oy ayopd

Eumopomoinon

9.3 Xy€0610.6110S TPOLOVT MV

O oVVOVAGUOG TOV AVAYK®OV TOL YPNOTN LE TOVS EMYEPNUOTIKOVS GTOYOVS
ovopdleton GYeOCUOC TPOIOVTOV Ko £xEl G amoTéhecpa vo Bondncet v
KéOe etoupeion 6TO0 VO KAVEL EMTLYNUEVA TPOIOVTO. Kol Vo To TPOwONoEL
otabepd oy ayopd.Eivor n pala mov cuvovdalel 10 HAPKETIVYK ,TV OVAALGT)
™G emyeipnong oAld kol v oyedioon. Ot etoupeieg BETovy cav 6tdOX0 ™V
BeAtiotomoinon TV TPOIOVIOV Y10 VO IKAVOTOMOoOoLV KAOE TeAdT Kol TO
poidv va Pploketon o€ pokpoypovio ddetnua oty ayopd. Ot oyxedaoTég
Bpioxovton oy emyeipnon v va fondncovv v etaupeio 6Tov oYESOGUO
KkdOe mpoidvrocdote va yivel 660 Mo KOAO Kol oTafepd yiveTon mpog KABe
¥PNOTN OALG Kot 6TO va. TNV BonBdel 6Tov KabBopiopod TV GTOXWOV TOV TOAPVEL
Ko W0avVIKG QEPVEL TV ETOPEID KOVTA GTOV GTOYO TNG TPOS TO EMITLYNUEVA
poidvia mov Ba KukAoEopNoeELAOY® TG HEYOANG YVOONG , Ol GXEOOTEG
UTOPOVV VoL SKPIVOLV TI ENMTTOOEIS TOV OTOPACEDV Y. v TPOWOV
TPAylo wov onuaivel 6t umopohv Vo amoTPEYOLVV OTOIOVONTOTE KivOuvo
VILAPYEL Yo TNV €TOupeio aALd Kot TopdAAnAa va Bondnocet oy Peltimon kon
GUVTHPNOT TOV KEPODV. XVVHO®G EVag GYES0GTIEC TPOIOVI®MV HIopel emiong
va KaBoonyel pior opada Yo ToV KOTOAANAO GYEQOCUO CYETIKE LE TNV Ao
™G EMEVOLONG . ZVYVA YiveTon 1| EVMUEPOON KOL 1) GYES10CT 00KOV YEPTN GE
ovvePYasio e ORAdEG aVATTUENG Kol LAPKETIVYK MGTE VO Yivel 1 d10GPAAIoN
™G OKOTATNTOS VAOTOINONG GYEdiV.

5.4 KaBopiopog e 6TpatnyIKfig £VOS TPotovTog
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To marketing amoteAel pio evépysia oyedocuod ayofdvV-mpoidviov Kot 1
eKTEANON T0VG € opwopévo ypdvo. To mpoidy cvlauPdvetor, TyoAoyeito,
mpowBeiton Ko SlovépETOL LE GTOXO TNV OAOKANPWON Kamolwv otdywv. H
oloiknon tov marketing avoeépeton GTNV AMOKTNOT TEAOTOV UEC® TNG
EMAOYNG TOV AyopdV Yo TNV KOVOTOINGT T®V TPOGOOKIDV TOV TEAAT.
2apMOG, 0l OPYAVIGLOL KOl EMYEPNCELS CUUUETEXOVV GTNV TOYKOGULL 0yOpd
OALQ T TOYKOGUIOTOINGT), TEXVOAOYIKY] TPO0d0g Kol 1 amoppuiuon g
ayopds ocvvBétouv pio mpoKANGT Yo Tovg emayyeApotie pdpketvyk. To
OMOTIKO LAPKETIVYK aVOTTOGGEL, GYEO1ALEL KOl VAOTOLEL dpacTNPLOTNTES KoL
nepopPavel t€ocepa Pacikd onueio, HLAPKETVYK GYECE®V, OAOKANP®OUEVO
UOPKETIVYK, ECMTEPIKO HAPKETIVYK KOl LAPKETIVYK KOWwViKNG €vbdvne. H
dlolknon papKeTvYK eumAEkeTal ot Onuovpyio oxediov, otV enoen Ue
meMdteg, oV avAmTLEN  ayopai®Vv  TPOGPOop®V kot otv  aflo g
emkowoviokng wavomrog (Hill & Rifkin, 1999; Drucker, 1973; Kotler,
1999).

5.5 Xy€610.61 KOl HAPKETIVYK KUIVOTOL®V TPOLOVT MV
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H “kowvotopio” amotelel v €160y®YN KOWVOOPIOV 0EDV G EMYEPNOELS KoL
énerta umopel va tpowOnoel odlayéc oe AAAOLG TopElc. AkOuT, LTOPOVLLE VO
opioovle TV KOVOTORiOL MG TNV UETOTPOMY|] OGS W0E0G OE EUTOPELUO 1|
Kowwvikn vanpecio (EavBovddkng & Tewpylaxdkng, 2015). H kowvotopio
eV oLVIOTA omopaitTo KOTL opvnTIKO 0AAG pmopel va epapproctel pe otdyo
mv PeAitioon tov vrdpyoviov cvomudtev (Ndotov,2014). H kowvotopio
oyetiletar e TV ONUIOVPYIKOTNTO KOl TNV TPMOTOTVTIN, Kol KOT EMEKTACN LLE
™mv avtiinyn ™m¢ mpaypoatikoémros. H kovotopio givon to omotédeopa tov

amoPdcemv mov AopPdavovv ot ekmodevTIKol €ite Gav opada N cav dTopa
(ABpapivoov, 2016).

H xowotopio amotelel v Paon v ) dnpiovpyioc mlovtov kor apboviog.
Agv givon amhd pio avaykn oAAd pio avaykoudmmero Tov avalntodv ot ypnoTeg
va éxovv afla kKo oeéAeto. To Koavotopo Tpoidvia mpos@Epovy asion 6Tovg
meMATEG KoL ovoved®vVouy TNV ayopd epyociag. Eivor moAd onupoviikd va
KoAMepYNOEl 1N KOVATOUPO. ™G KOWVOTOWUIOG KOL 1 OMUIOVPYIKOTNTA TTOV
myalel amd v kowvotopio. O oyedlacpnds Kavotopmv TPoldovimv ivorl pio
amhn owdKacio AL amottel xpovoPOpeg EVEPYEIEG YO TNV GVOTOGT TOVC.
Mo va €yovpe emruymuévo KovoTopa Tpoidvia eivor @eiipo vo Adfovpe
VIOYN TS TPOCOOKIEG KOl TIC OVAYKES TMOV YPNOTAOV 7OV €MOLUOVV TNV
AVOTOPUY®YN Kovotopmv mpoioviwv. Ot erayyeipotieg mov epyaloviol GTov
GYEOWOUO KOVOTOU®V TPOIOVTOV €ivol TEGUEVOL OPKETA Kol OEV LILAPYEL
eplO®P1Lo TPOPANUATIGUOV. XN GUVEYELN, VTLAPYOLV Pacikol TapPEyOVTES TOV
EUTAEKOVTOL GTOV GYEOINGIO KOUVOTOUMV TPOIOVI®MV OTWG 1) EUTIGTOGHVN Yo
™ Omuovpyia Tovg, N vaevBuvotta Kot 1 gvovvewdncio. Ot emayyeAportieg
GYEOG OV 0PEIAOVY VO KOTAVONIGOLV KOl VO GUVEIONTOTOWGOLV OTL 0 POLOG
TOVG GTI ONUIOVPYIO KOWVOTOU®Y TPOIOVI®MV gival TOAAATAGS apol TPETEL Vo
EMTOYOVV TOVG PEOMOTIKOVG ©TOYovg mov Bétovv (MSc Innovation in
Technology & Enginneering Management).



5.6 TomoBétnon Tporévrog (Product Positioning Branding )

O 6pog tomoBéton mpoidviog apopd TNV avIANYn TOL 0YOPUsTH €VOG
TPOIOVTOG G OYECTM HE TO. MPOIOvVIO Tov avtayvilovtol (ovIoy®VIGTIKA
nmpoiovta). H tomoBémomn mpémel va oyedotel pe 1€1010 TpOMO TTOL VO
TPOCPEPEL  £VOL  OVTOYOVICTIKO TPOTEPTLOL KOl VO KOl VO avortuyfovv
petypata papketvyk. O polog g etaupeiog eivon va mpomBei 10 Tpoidv ko
va tovilel To. TAeovekTNLOTO TOV TPOiovtog (MaAidpng, 2001).

Mia emnyeipnon vy vo TpowONcel T0 TPOIGV GTOV OyOPaSTH/KATOVOAMTN
opeilel vo avayvopicel TIC OVTIMYELS TOL KOTOVOAMTH HEGH® TOL AP
avtiMyemv. Me Bdon avtév tov ydptn pio emyeipnon Ba €xel kKohdtepn
gWOVO Yo, TNV TomoBETNON TOL TPOIOVTOG GE GYECT| UE TO OVTOYWOVIGTIKE
nmpoiovta. Oeidel, emiong, vo AapuPavel vToOY”N To WOUTEPA YOPOKTPLOTIKA
TOL TPOIOVTOG KOL TIS OVTOY®OVIOTIKEG TPOSPopés. 'Eva dAlo onpovtikd ko
KaBoploTikd Prpa eivoar 1 GLAAOYN] TANPOPOPIOV KOl GTOWEIOV Yo TG
OVTIANYELS Kol TIC 10EEG TOV KOTOVOAMTMV Y10 TO TPO1dV, TNV TomofEon Twv
OVTAYOVICTIKOV TPOIOVI®MV KOl TNV £VIOGN TOL OVIOY®OVIGUOD Kol Tou
YOPOKTNPIOTIKA TPOTWOVV Ol KOTOVOA®MTES. Telkd eivor onuovtikd vo
kafopilotel TOG0 TaP1dlovVV 01 TPOTIUNCEIS TOV OyOPOUCTMOV/KATOVOADTOV LE
™mv TomoBETNo™ TOL TPOIOVTOG, TOV OVCGTIKA o amoTeAésEL ™V Pdon Yo
TV €QOPLOYN TNG OTPOTNYIKNG HApKETVYK (Zidpkog, 1994). O kvprotepog
610)0g ™G TomofEmom mpoidvtog eivon va Bpebel n andvinon cto epdOTHULA
«loth» 0 ayopactig Ba ayopdoel To TPOIdV Kol Vo VIAPYEL Wio cVYKPIOoT
TPOIOVI®V 6T0 HVOAO Tov KotovaAmTh. H emtuyio g mpomOnong tpoidviov
oV ayopd e€aptdrol amd TV TomofETon Tov TPOoIOVTOG Kot TNV avadelEn
0L ®¢ povodkd (Kapapavoing, 2011).

5.7 Xy€010.6110G LAPKETIVYK
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Q¢  oyedwopdg  papketivyk  opilovope v dwdikocio ekeivny  OTOL
OMNUIOVPYOVVTOL KO ETAVOACUPAVOVTOL TO OTTIKE GTOYKEID LE AMOTEAEC LA TN
dwpnuion, Vv emovopic g etoupeiog  kor  GAAEg  TpomONTUKES
dpacTNPOTNTES , LE GTOYO VO PEATIOGOVY TNV TPOPOAT CALA KoL TNV EmLTUYi0L
™ emovopiag. O KAEOOG TOL OYESIOGHOD HAPKETIVYK OVOPEPETOL GTOVG
yYpapioteg po gtopeiog 6mov gpydlovron yo avty, pe Pacikd mapdyovto To
OTITIKO TEPLEYOUEVO , TOL GYEOCTIKA GTOLYElD GE GLVEPYOSIN LE EOIKA GTONO
mov yvopiloov tov KAGSO TOL pdapkeTvyk. To mpoidvia Tovg CLYVA
Boacilovion oe apxés oxedwopod oAAA ko oe  éva GOVOAO amd
npokabopiopévoug  Kavoveg  mov  kobopilovv TV TOOTOTNTAL  TNG
enovopiog.Zoyva ot 01t acyoAovvtal pe 1o 10 to Brand kou dAreg @opég
€0TIALOVV OGNV TTOPAY®YY] €VOG TEPLEXOUEVOL TOV YPNOUYLOTOEITOL Yo VOl
otdyevon T0 KOwd HEGH NG Owenuions. O o10X0g TOL GYESCHOV
papkeTivyk etvor va @€pel Kovid g 10 Kowd oAAG kot mopdAAnia vo
OTOKTNGEL EVIGYLOT 1 TOLTOTNTOS TNG ENOVVLUING TNG HECEH UNVOUATOV Kot



OTMTIKOV HEGOV.AVTO TpayUOTOTOLEITON PEC® TNG TPOCTADEWG Kol TNG
TOPUYDYNS OLOUPOPETIKOV VAIKOV.

5.8 Ov Aertovpyiec TOV HAPKETIVYK

O1 Aertovpyieg T0L PAPKETIVYK givorl KaBOMKES apov epapuolovtal oe OAa To
ovotiuoata marketing. Ed® éyovpe tig €€1¢g Pacikég Asttovpyieg:

Tnv Aerrovpyio ™ TOANGONS Kot TG TPo®ONoNG evOg TPOIdVTOg TOL aPOpPd
TNV TOANGT) VOGS TPOIOVTOC, TN OPNLLICT] TOV KOl TIG HOLIKEG TOANGELS.

Tnv petopopd mov apopd TV HETAKIVIIOT TOV TPOIOVIMV.

Tnv Aertovpyia ™G oyopdc mov apopd TNV EKTIUNGN TOV TPOIOVTOC.

Tnv amofnkevon tov TPOIOVTOg MGTE VoL UMV VILAPYOVYV SVGKOMEG.

Tnv tvmomoinon kon v owPadion mov apopd ™MV TavoUNcT TOVS AVAloyd
™V TodTNTOL.

Tnv xpnuatoddToN, ToL avarykoio KEQAAOLO KoL TIG OVOYKOIEG TIGTMOGELS TOV
aPOPOVYV TNV TOPAY®YY], TN HETAPOPE, TNV amodnKevon v TpodOnon Kot v
ayopd TV TPoioVImV.

Tnv avddnyn kvdvvov mov agopd v offefardTnTa Kot ™V 0GAEELN GYETIKE
pe v ayopd evog Tpoidovtog.

Tnv ovokevacsio mov apopd Vv tomoBETON €vOG TPOIOVIOC o€ €1OKN
OLOKEVOGIOL MOTE VO €AKOGEL TNV TPOGOYN TOL TEANTN KOL Vo PNV
dnpovpyNnBovv Toydv {NUES 610 TPOIOV.

Tnv TAnpoeodpNoN ™S ayopds Tov apopd TNV GLAAOYY, TNV OVAAVGCT KoL TNV
Olovop] CTOYEI®V Yol TN GMOOTH 0OPYAVEOGCT TOV EVEPYEIDV TOV UAPKETIVYK
(Zopumd, 2017; Bhooikag & Iliyka, 2011).

5.9 O@éln 6%£610.6110V NAPKETIVYK
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O «Oplog Adyog mov wpémel poL EMElpnomn Vo YPNOUOTOMGCEL Eva
KOAOGYEOOGUO HAPKETIVYK €lvarl OTL amo@Eépel TOAAA O0@EAN otV 101 TNV
emyeipnon. Exet og apyucd Koppdtt Ty avayvapiotn EToVORos Kot KaToAnyet
oTNV  0QOGimon — gumotoovvn tov  meAdtn.Bedtioon eumepilog  won
avayvopolpnomre  enovopiog. H zmpokatdAnyrn ¢ emovopiog stvon pio
oYLPN KNP SOV Yo TI§ TOANGELS . Méow o dnpookommong to 82%
TV evnAikev Tov (ovv otig HITA miotedovv o€ pia enmvopio Tpoidovtog.

H emroyioa kow n apocioon g enovouiog emrvyydveton Le 0 vo, yiveton
emipova 1 LIEVOVLUIOT] GTOVG TEAGTES Yo TOL TPOIOVTAL TNG ETOUPEIOG KO TIG
Baowég adieg pe ta ypaekd g entyeipnong , dOnwg givat:

"Eva kaAd Aoydtumo

KaBapog ko oAokAnpmpuévog oyedlactdg 16TdTomon



Evivtoocuoéc dtpnuicelg
XeMOEG 010 LEC O KOWMVIKNG OIKTOMONG
Ola avtd yperdlovron v v PactKy EKOVO TG ETOVUUING.

Otav 10 Aoyotumo mephapPavel povadikd cOUPoia Kot TV Tomoypapio TG
KaOe etaupeiog 6mov emonuaivoviol and EVILTEG Kol YNOLOKES S1PNUICELS |,
ot avBpomotl eatidlovy 6g owtd , ®oTE vo To Bupovvton TOGo TV gTonpeio 660
KoL TNV €T®VupLio ng.

To 0péAn TOoV GTPATNYIKOD GYESWGHOVYIN TIG OMUOCIEG EMYEPNCES £ivar
TOAAGL KOL €YOVV CNUOVTIKA OTOTEAEGLLOTO KOl ETUTTOGELS. ZOUPOVO LE TOV
Pindur (1992), o otpatyikoc oyedoopdg :

ZoppdAret oy avaliTNon TOV MO OVCWCTIKOV BELATOV TOL ATOGYOAOVV
TNV TOTIKY] KOl TEPIPEPELNKT] KOWVOTNTOL

Bonfdetl 6tov eviomouo tov onUavTIKOTEP®V TOPWOV

SOUBAAAEL GTNV EVNUEP®OT TOV TTOMTAOV Y10, TOVS GTOYOLS TNG EMLYEIPNONG

Yroompilel TIC TOMIKEG KOWOTNTEG GTNV TPOGTADE TOVS VO, PEPOVV GE
EMKOWVOVIOL TIC JPOPETIKES OUAdES (TTOMiTESG, emyEPNOELS, OeoKES apyEg
KAT).

Beltidver myv amdooon ™ emyeipnong ®ote va enttevyfodv ot emBovuntol
otoYol

Emevipdveton ota mo ovsumon 0épata g Kovmviag

Beltidver mv emkowvovio, petofd TV HEADV TG EMYEPNONG KOl TOV
eEMTEPIKMOV PLEA®V TOV TEPPAALOVTOG

Bonfdaetr oy AMjym amopdcemv
Beltidver myv emayyeApotiky) avantoén towv epyalopévey.
Bon0detl ot dwyeipion mg amddoong (Performance Management)

Yroompiler v Peitioon ™ TOWOTNTOS TOV VINPECUDY TOL TOPEXOVTOL
otovg oAiteg.(KoleBévm, 2014).

5.10 X1patny1KoOS 6 E010.6L0C NAPKETIVYK
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Ye Oheg TG emyepnoelg vmlpyel €&EMEN, petaPorés, afePodmro,
avacAAED KOl avToy®VICROS. o outd 10 AOY0 LIAPYEL EMTOKTIKY OVAyKN
va vapyel pio cuoTratiky dadikacio avtidpoaong otic petaforéc. Me Alya
Aoy,  omouteiton M Vvmopén  evog  oTpoatnykoD  GxeSGHOV 1
TPOYPULLULOTICLOVTTOV BETEL Tpial faciKd epmTHHOTOL

oV BPIoKOUOCTE CLLEPD,;
mov B€Alovpe va Tape avplo;

g Oo Tape eKel;



O otpamykds oyxedlooHOg Kol TPOYPOUUOTICUOS  oyetiletor HE  TIS
AETOVPYIKEC dPACTNPLOTITEG (Achrol, 1991) Ko EVEPYEIEG
(cvumephoppavopévon Kot To PLAPKETIVYK) MGTE Vo fondnoet mv emyeipnon
vo katorafer v vmapélokn ™ Kotdotaon (Richards, 2017).Kpivetou
EMTOKTIKO VO LILAPYEL £VOL GTPATNYIKO GYES0 LAPKETIVYK Y100 VO TETVLYEL Lol
entyeipnon (Gounaris et al, 2004). H amotelespatikny ypfion TovV mOp®V Yo
mv  enitevén tov Ppoyvnpdfecpov Kor pakpompdlecuwv oTOY®V NG
emyeipnonganoterel Pacikdg mapdyovtog TOL  GTPAUTNYIKOD GYESICHLOV
marketing. 'Etot, yiveton pio ocwot) kot opyavouévn mpocmadeilo
EKUETOAALEVONG TOV EVKAUPLOV TOV TPOGPEPEL Eva TEPPAALOV, ATOPELYOVTOL
ol ameléc kol Omuwovpysiton ofle Kor OQeEAOg peEYOADTEPO OO  TO
aviayovietikd nepifdilov (Duff, 2017).

Sopeova pe wov Yip (1981) o otpatnykds oyed1aopog:

AvoAapBavel v avartuén Hog OAOKANPMOTIKNG GTPOTNYIKNG TG EMEipNong
HEG® OGS TOAVAEITOVPYIKNG ECTIOONG

[lpoPAémer T efehilelc tov mePPIALOVIOS HECH UG TPOANTTIKNG
TPOGEYYIONG

XpNOYWOMOIEITOL Y10 VO GUYKPIVOLLLE OPIGUEVO TUNLLOTO TG EMLYEIPNONG

Xpnoomoteitar yioo TV ANYN TOV KOTOAANA®V OTOQACE®MV Yo T OO
KOTOVOUT TOV ETLYEPNCIUKDV TOPOV

Emdidkel va metuyel Toug oTO0ovg ™G EMYEIPNONG HE TETOOVS POAOLS GE
OLOPOPETIKA TUNLOTO TNG

XpNOoYWomotEl TNV UIKPOOIKOVOUIKT] Y10 VO OVOADGEL TI GTPATYIKEG

EnucevipdveTol 6TouG avIoy®VIGTEG KOl GTOVS KOTOUVOAMTES

E&etaler v vrap&lokn| katdotaon g ayopds

AvonmtHGoEL GTPATNYIKES Kol TPOYPELLLOTOL

Epappolet oxéown marketing (Péiia, 2013)
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O otpamykds oxedoUOS  UAPKETIVYK  OMOTEAEL «U0l  GULGTNLOTIKN
ddkacio Tov meplapPdvel v a&loAdynoT g eOoNG TG ETElpNoNG, TOV
OPWCOUO  TOV  HOKPOTPOCHEU®V  GTOY®V, TV  ovAmTTLEN  KOTOAANA®V
OTPOUTNYIKOV Yoo TNV EMTELEN TOV GTOY®V KOl TNV Om0d0TIKOTEPN KOl
amoTeEAECLOTIKOTEPN KoTavoun tov topov mex(Péha, 2013:19). ZvuPdidet
oTov oKomd ™G emyeipnong, a&oroyel v aviayoviotiky 0éon eotidlovtag
omv ovalnmon tov mAgovektuatog ovts. Evtomiler Tic evoAAoxTikég
evkanpieg, kaBopiler v €ppacm ce véa mpoidvta N OTNV EMEKTACT TNG
ayopds — €oTialoviog otV EMPAVE TOV TPOIOVIOV KOl 6TO HEAAOV.
nuovtikd omotedel to yeyovog Ot mepthapPdvel v eEmTePKn amdKTNON
TOPWV £POCOV HWAGUE Yo Evov EMTEPIKO TPOGOAVATOAIGLLO, OV AGYOAEITOL
HE ™V ANYN TOV OTOQACE®MV Y. TNV OVOKOTOVOUY TOV TOPOV
Koatohyoviog, n otpomnyikn ovtyv oLuPOAeEl OTIC amopACES UEIYLOTOC
TPoidvTOV 1 vInpeciogkol divel gvukonpieg HAPKETVYK Yol TO UEALOV ®G
OTOTEAEGLOL L0t OAOKANPOEVN Kot GLVOETIKT dadkacia. Ta opéAn amd avtd
gtvan ToL €€NG:

ZOVTOVIGLOG AELTOLPYIDV

Aviyvevon perloviikadv eeiitewv
Beltioon emkowvoviog

[Mapoyn dvvatdTTag EAEYYOL AETOLPYIOV
EEavaykaopdg 6A®Vv yio 10 péAAOV

Eypfiyopon yw 11 aAlayég mov pmopovv vo. dnpiovpynfodv

‘Evoc amd t0ug kupldteEpOVE GTOXOVS NG CTPUTNYIKNG UAPKETIVYK €ivar va

TPOCEYYIGEL LOKPOTPOOEG O TOV TPOYPOLUOTIGUO GTO OTATEPO WEAAOV KoL
Vo avOmTOEEL €VOL PBUOGILO OVTOY®OVIGTIKO TAEOVEKTNO. XTOV GTPOTNYIKO
OYEOWIGUO OVOAVOVLUE TN OTPATNYIKY TNG EMYEIPNONG, OUOPPDOVOLLLE,
aloroyovpe kot emAéyovpe  pio  avtoyoviotikn  0éom mov  €xet
TPOGAVOTOMGTEL GTNV ayopd Kol 7OV 1KOVOTOLEL TOVG GTOYOVG UAPKETIVYK
poc  enyeipnong. Méocw g oTpotnyIKig  UAPKETIVYK  UTOPOVUE VO,
EVIOYOGOVLLE TIG EMAPES LLOG LLE TOVG TEANTEG, VO GLVEPYUSTOVUE pali TOVG Ko
va pdfovpe morot ivar.

270 oTPOTNYIKO UAPKETIVYK UTOPOVUE VO LAOBOVLE TO YOPOKTNPICTIKE KO TOL
0QEAT TV ayaf®V TOL TPOGPEPOVTAL KOl VO, EGTIAGOVUE GTOV TANOVG O TTOV
Bélel va ayopdoel £vo GLYKEKPYEVO TPOidV Ko v Tov vBapphvovue va
poPel oV ayopd Tov GVYKEKPYEVOL TTpoidvtog. Ailel va tovicovpe, 6Tl T0
OTPUTNYIKO HAPKETIVYK TEPIAOUPAVEL TV KOVOTOMA, TV TPOTOTLTIO KOL TNV
onuovpywodTa. Mio OmOTEAEGUATIKY] GTPATNYIKN WAPKETVYK £YEL TOVLG
axO6A0VO0VG GTOHYOLG:
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Awcapnvilel Tovg TpokabopIoUEVOVG GTOYOVS TNG.
[Mapéyet Eva avtay®VIoTIKO TAEOVEKTILO GTOVG OVTOYMVIGTES TNG.

‘Evag  dAAog Paoikdtepog GTOYOG TOL GTPATNYIKOVD HOPKETIVYK £ivol va
avortOEel ayafd Kot vaNPesieg mov £XOVV HeYOLO KEPOOG.

Mo vo kaAveBovv o1 avdykeg TOV TELATOV TG, ETAEYETE VO GYEONOTEL £val
TAGVO LLOPKETIVYK.

Aol mpoPel oV £pevva ayopds SOLOPPAOVEL TIS TIES Yo T aryofd Ko Tig
VANPECiEC ™G emyeipNoNG

[lpoomofel va  ovviovicer ta Sdpopa TUNUOTO TG EMElpnoNg He
OTOTELEG LLOTIKOTITOL

Méow TOV GTPOTNYIKOV UAPKETIVYK 0E0TO00VTIOL KOAVTEPO Ol TOPOL TG
emyeipnong kot divete £vol VUL Y10l TIG TOANGELS TPOG TNV ayopd

KaBopilel to d1opnpuiotikd Kot mpowOntiKd mpodmoroyiopid

Evioyvet kou avantbooet ) pebodoroyia yio va TpocsdlopioTody Ta £6030 amd
™ S1PNUIeN KoL TOV TAGVO

Ta o1dd10 TOV KAOOPIGHOV TS GTPOTNYIKNG HAPKETIVYK eivon T €ENG:

KoBopiopog otpamywnc papretivyk (Unique Selling Proposition)

YUVoMKT eumelpio TeEAGTN piypo papKeTvyK
TPOiOV 1 vanpecio
GTPUTNYIKN TILDOV
tonofecio dtovoun

oTpUTNYIKN TPom®ONoNg TAGvo marketing

Etowacio midvov papketivyk
Tt gtvon T0 TAGVO PAPKETIVYK

A&loldynon tov anotedespdtov Tov TAdvov marketing

H povadikr| mpdtaon TOANCNG TEPLYPAPEL LE GAPVELWD Kot 0SI0TIOTION TNV
ovcio g emyeipnong. Ovowotikd, Eexympilel Ta Tpoidvta Kot To ayodd amd
o oyafd TOV avtayoviotdv kol mpowbfel to mpoidvia ™C OoTE Vo TO
ayopacel 0 KOTavoA®TIG omd v emyyeipnon tov. o va €yovpe pia
EMTUYNUEV] HOVOOIKY] TtpdTac TOANoNS Oo mpémel va SADGOVUE GTOVLG
mOavoig mehdteg £vor OQEAOG Y10l VO, O)yOPAGOLV TO GLYKEKPIUEVO TPoiov. [
™mv akpifela, mpwv TpowOnceTe £va mPOiIOV GV ayopd eivon amapoitrTo vo
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avortuyfel pio povadiky mPoOTacT TAOANCOMG Yo vo Ol M emyeipnon av
VILAPYOLV TPOOTTIKEG Vo TOLANOEL 1 v ayopaotel To Tpoidv. Me Aya Aoy, M
povadikn mpdtacn mOANoNg eivon pio kaBe €va KaBopioTikd epyaieio
pépketivyk mov Ponddel Tig UIKPEG EMYEPNOEIS GTOV OVIOYOVICUO HE TIC
UEYOADTEPEG EMYEPNOEL.

Yndpyoov téccepo Prpota ywoo v avémtoén piog povadikng mpétacng
TOANONG:

A&oA0yNoT TOV ayafdV Kol VINPESIDV TOL TPOGPEPEL 1) EMLYEIPNON.

A&10A0YNoT TOV dVVATOV KOl 0dLVAT®V oNUEi®V TG ETyeipnong oe oyéon He
TOV OVTOYOVIGULO.

uyypoen Mg mpotaong mov  Oo mepikAelel T OMOTEAEGUATO  TOV
TPONYOOUEVOV GTAd V.

Evoopdtwon ¢ Hovadikng TpoTacng TOANCNG 0€ OAEG TIC OPACTNPLOTNTES
™G emyeipnomng 610 TPomONTIKG LAKO Kot ota social media.

Oocov apopd ™ ocvvolkn gumepio TEAGTN) Kou TO piypo poapketvyk, afilet
Vo TOVIGOLUE OTL aQOpd TS TOPUUETPOVS TPOCOIOPIGHOD TNG GUVOAIKNG
eumepiog TV TEAATOV omd T TPoidvTa 1 T ayalfd mov ayopdlovv.

To piypo pdpketivyk kaBopilel TV cLVOMKN eumepio TOV TEAATMOV, dNAAOT,
oLVVOLALEL YOPOKTNPIOTIKG omd omd To mpoidvia kot To ayofd. Etvon
amoPOiTNTO TO WUIYHO HOPKETIVYK VO €ELANPETEL TOL YOPOKTNPIOTIKO KO TIC
OVAYKEC TNG OyOpdg Kol VO ovTOVOKAG Tn povadikn mpdtacn moinons. Ta
TPoidvTa, TPEMEL Vo TPOocOlopilovtarl avirloyo LE TNV EUTOPIKN ET®VLLUA, T
AEITOVPYIKOTNTA, TNV GLGKELAGTO, TNV TOWOTNTO Kot TNV £yyvnon tovg. 'Emetta
TPEMEL VO TYWOAOYOUVTaL, Vo Topadidovior oTov TeAd kot vo dtupnuifovron
Ko vo, TpomBovvton 6Ty ayopd .

Aol kobopicovpe v GTPOTYIKT LAPKETIVYK Bo TPETEL VAL ETOLRHAGOVNE TO
nAdvo papkeTivyk. Méca oto mhdvo marketing vmdpyovv meprypapéc Ko
oonyleg vy mPoypaupoTe HAPKETVYK Kol Yoo TN Ofecdmro TV
TPoidvTmVv. 'Evo cmoT1d TAGVO PAPKETIVYK EAKVEL VEOUS TeEAdTeG Ko divel pia
TEPLYPOPT] TOV EPYUAEI®V TOV YPNOYOTOLEL 1 EMLYEIPNOT Y10 VO TETHYEL TOVG
otoyovg mOANong ™c. To mAdvo marketing xoBopiler moeg evépysieg Oa
TpaypotoromBodv, TL VAIKA ypnoipomomdnkay ywo. v vAomoinon g, TV
YPOVIKT oTiyun mov B ohokAnpmOel, T0 KOGTOC Kot TO YPOVOOIYPOLLLLOL LLE TIG
evépyeteg mov Ba exktelécete kdOe dtoplo.

Kpivetar emroxtikd va mopakolovBovpe Kot vo LETPAUE TO OTOTEAECLOTOL
TOL TAGVOL HAPKETIVYK. MGTE VO VIAPYEL 1| duvaTOTNTA TS TPooappoyng Kai
™m¢  avobeopnong Omov  amouteiton.  ‘Emewta, eivor  onpoviikd  va



YPNOYLOTOIOVUE TNV IGTOGEAOA Y10 VO LETPNCOVILE TO LOPKETIVYK VO POTALE
TOVG KOTOVOAMTEG TG PPNKOVE TNV 16TOGEMOO HOG KOl Yo TOwo AOYO HOg
eméde€av. Oa Ntav mTOAD YOVYO Vo PETPAUE TNV OOENUICT) HOG KoL TNV
OAANAOYPOQIO. TOV HOG GTEAVETE KOL VO, POTAUE TOVS KOTOVOAMTEG Yol TO
papketvyk pog (Business Planning, 2019).

YUVOTTIKA, TO TAGVO PMAPKETIVYK OmOTEAEL £voL TOAD ONUOVTIKO £YYPOPO Kot
pio emyeipnon emedn Kabopilel T1g dpaomPOTTEG Kol TIS EVEPYEIES OTIG
omoieg Ba mpofel n emyeipnon v va eAkdcel vEovg TEAATEG KOL YoL VoL
TETOYEL TOVG GTOYOLG TOANOMONG TNG. AmoteAel €va TOAD OMUOVTIKO Kot
Kpiowo Prua yio kdBe emyeipnon mov BéAel va emPubcel GTOV GKANPO
AVTOYOVICHLO OGTE Vo UTOPECEL VL TPO®ONCEL TO. TPOiOVTAL TG GTNV OyopdL.
Kabe emyeipnon ogeilel vo katapticel £va mAGvo papKeTVYK ov BEAeL va
eMPLOGEL VA KAVEL KAVOTOLLO ayalBd Kot VoL TPOGEAKVGEL VEOUS TEAATEG.

5.11 Avantoén 6TpaTNYIKOV KOl GYEOLOV HAPKETIVYK
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Ed® ogeilovpe va BepeAidcovpe Kol vo ONUIOVPYNCOLUE VED TPOIOVTA, VO
dloelp1oToHLE OmoBELTO VO TPOGEAKVCOVLE TELATES KO VO O10LOPPDGOVLE
éva diktvo marketing.

O otpamyds oyxedwcpuog mepilopfavel t€ocepa Pocikd onueio, TNV
EMYEIPNON TOV TOPEN, TNV EMYEPNUOTIKY HOVASH Ko TO TTpoidv. Oa Mrav
oNUOVTIKO Vo, opyaveBel 1 oTpOTNYIKY TG EMYEIPNONS, O GYESWOUOS TOV
TPOIOVIOV Kot eMEPNUATIKEG dpacTnprotteg. O oTpaTNyIKdg GYESOCHOG
avodOEL TIG EMTEPIKEG eVKOLPIEC KO ATELES, TNG OVVALLELS KO TG 0OVVOULIES.
o mv akpifelo, o oTpamyKos oxedcog Aapufdvel vIOYN TV AvAALOT
swot pio TOAD OLGLUCTIKY] KOl GMUOVTIKY 0vEALGN TOL gival amoapaitntn vo
Kbvel kabe emyeipnon yw vo aviégel otov aviayoviopo. Oyt pdévo, odla
TPEMEL VO SICAPNVICTOOV Ol GTOYOL, To GYES10 Ko OAo To onueio TV
oyedimv marketing. To oy€d0 pApPKETIVYK amoTEAEl TO TO ONUOVTIKO Pria
KOl TO 7o onuovtikd mpoidv pog enyeipnong (Porter, 1985; Ansoff, 1957)



KE®PAAAIO EKTO

EMIIEIPIKH MEAETH-EPEYNA ME
EPQTHMATOAOTI'TO

H dwdwacio mg mapovcag Epevvag Eekivnoe tov OKTdPplo kot OAOKANPOONKE TOV
AegxéuPpro tov d1ov €rovg. o va emrevyBovv ot otdyol ™G epyaciog , N Epgvva
TPOYLOTOTOMONKE  ¥PNOWUOTOUDVTOG TO KAT®OU €pOTNUATOAOYI0O , TO OmOoio
Swvepndnke péow tov social media oALd ko Tov Tpocwmmikod pov email. O Kvpiog
GKOTOG NG £PELVOC LLOG MTAV TO TPOPIA TNG LEYAANG ETOPELNG EVOVONG KO LTTOOINONG
NIKE og ovykpion pe dAleg peydheg mapouoov tomov opdong . To detypa g
épevvag  mepwdeietor  amd  katoavoAwtég  Tov  mpoidviov ¢  NIKE.  To
EPOTNUOTOAOYIO KATOPTIOTNKE MAEKTPOVIKG pEcm ™G mAateopuog Google forms ko
Ol GULUUETEYOVIEG GULUTAPOGOV OLTO TATOVING TOV €0WKO GUVOEGHO 7OV TOLG
odnyovce oe owtd. H epappoyn omv omoia €ywve n  enefepyacio  Tov
gpompatoroyiov givar 1 IBMSPSS 26.00 . Ot epomoelg Tov epmTNUATOAOYiOV TOY
GUYKEKPEVEG KOL OL YPNCELS TOL UTOPOLGAV Vo amavtnovv amd dAovs. O 6tdyog
TOL £pOTUHOTOAOYIOL givar va emelepydoet Kol Vo ECMTEPIKEVCEL TOL GTOWEID , TIG
TpovmobEcEl Ko TG AemTOUEPEIEG €vOC mAGvoy pdpketivyk g etoupeiog NIKE.
EmnpocsOétwg , va opicer 1ig xobopiomKeg YPOUUES KOl TIC CTPATNYIKES TOL
ypewletar va teBodv yio TV cwot) akpifel Tov mAGvov pdpketvyk. o v
TPOYLLOTOTTOINGCT TOV GTOYOV aVTOV MeEepydotnke 10 mAdvo papketvyk e NIKE.

To delypo amoaptioke amd eKatd ATopa , 1 OEPKELN TG AVAYVOGTG OAAL KOl TV
QTOVTOEMY TOL EPOTNUOTOAOYIOV dU)PKNGE OO OEKATEVTE £MG £IKOGL AETTA.

Avtég ol gpomoelg Ba ypnolpwomomBodv Yo va SamicTowdel £dv o1 KOTOVOAMTEG
yvopilovv 1o Bacikd ctoyeio TG ETOUPlOg OLTAG KOl TOV GYEOGUO TOV TPOIOVIOV
™m¢ NIKE, mog éhafav awtég Tig yvdoegigkon Tdg avtiAapBavoviol Ty todmmrd Tng.

Ta amotelécporo Tov epoTNUOTOA0YiOL Ywpilovtar oTig KaTmO1 Oepatikéc evomreg:

» To Paocikd oToyElo EMAOYNE TOV TOTOVTCUDY

» Tt etvor oo mov Eeympilern NIKE and dileg papeg
" Yyed100UOG TPOIOVTOV

= Médpxetivyx

= T mpoidviov

49



Ot mopondve Bepatikég evommreg Aowmdv , dnuovpyndnkav pe KOpo Adyo o mo
onuavtikd onpeia e&étaong tov Poactkov pag {nmuatog, Eva amd ovtd Tapovsialov
T0 TPOPIA TOV KATAVOA®TOV, Om®G 1M MAMKio, 1 EKTOIOELOT), TO EMAYYEALN KOl TO
unvwio €166dnpa. To vrdrowma avaeépovior ota abintcd €idn g NIKE kot tmg
glval o1 EVIVTDGELS TOV KATOVOADTOV GE OVTA.

Kepdiaro 6.1 Avaivon gvpnudtov

1. Z0pQovo pHe TO OTOTEAEGUOTO TNG £PEVVOG OV TPOYLOTOTOMONKAV TOV
yepwva tov 2021 , 10 GVVOAIKOS delypa amoteAovviay amd 56 avdpeg kot 44
yovaixkeg (BA. Adypoppa 1)

Avaypappo 1: @Or0

Métpnon atré 1. To ®uko cag eival;

2.Nuvaikn

1 Avdpag

56,0%

IInyn : Amotelicpotd £PEVVUC

2. ZOUQOVO UE TO TOPOKAT® OLAYPOUIO UTOPOVUE Vo dlokpivovpe v nAkia
TOV GLUUETEXOVTOV (O1dypappa 2). H mAeioynoia 1@V GULUETEXOVTOV OVIKEL
oV NMKLoKY opdda 26-34 etdv eved akohovBovv awtég amd 35-44 ko 45-56
pe mocootd 25% kar 18% avtictoyya .

Métpnon armré 2. H HAkia cag eival :

Mivis aTrd 56 £Tudv
11,0%

18-25

Awdypoppa 2 : Hukio
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3. Oocov agpopd 10 emdyyelpa TOV epOTNOEVIOV , TO HEYOADTEPO TOCOGTO TOV
detypartog etvon edevBeporl emayyeipatiec , oe po pétpro kKAipako Bpiokovron
pe mocootd 20% ot WiwTkol VIEAANAOL , VO e YOUNAOTEPO TOGOGTO KATM
and 10% Bpiokovtor ot cuvtagovyot.

Merpnon amo 3. To EmrdyyeAua oag eivai :
30

20 L

151w TIKGG doInrig- ZuvTafiolyog EhcliBepog Anuémog Avepyog
Y aMARAD ¢ ImoudaaThg Emayehgariog  YTEMnAog

Métpnam amd 3. To ETdyyehda oag giva ;

Avaypappa 3 : Exndyyeipa

4. H mieoyneio tov cuppetexdviov ivol amdeottol tprrofaduiag ekmaidevong
32 % evd 10 27% KoTEYOLV PETOMTUYWKEG GTOVOES, TO 21% elvon amdpottot
devtepofaduiag exmaidevong kot o 13% eivon KdToyot S10aKTop1KoD.

Metpnon oo 4. To poppwTikO cag emiTTESO Eival:

G o & o &
& & & & &

METpnom amd 4. To popguTikd oug EMMEGO Eival

Awdypoppa 4 : Exknaidsvon

5. To peyoddtepo mOGOGTO GTNV EPAOTNCT << TOV KLUAIVETOL TO UNVIOIO GOG
€1000MUd ; >> 10 PeYOAVTEPO TOG0GTO (28%) amdvince 0Tl T0 £1GOONLLO TOVG
Kopaiveton omd 501-1000 gvpd , wovOTOMTIKO NTOV KOL TO TOGOGTO TOV
oMAwoe 6t 10 punvwio gilcoonua eivor omd 1001-1500 kon 0-500 pe mocootd
17% xou 18% ovrticTtoyo.
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Métpnon até 5. To pnvidio oag €l06dnKa KUpAiveTal ;

8. AMD

3,0%

4.1501-2000 Eupw B
11,0%

N . 7. Avw Twv 3000 Eupw
| 8,0%

6.2501-3000Eup@ 1.0-500 Eupw

6,0%

2. 501-1000 Eupd
28,0%

3.1001-1500 Eupw
18,0%

5.2001-2500Eupw
9,0%

Awbypappa S : Evooonpa

6. To HKPOTEPO MOCOGTO AMAVINGE MG EVNUEPOVETOL Y10 TO TPOTOVTO TOV TO

EVOPEPOLV LE PUVOIKY TO.POVGIX 6T0 KaTdotnna 8%, eV TO LEYOAVTEPO
TOGOGTO OMAVINGE TMC EVIUEPDOVETOL OO TO PECH KOIVAOVIKNG IKTVMONG
34% pécm ovTAG TNV OMAVINGONG UTOPOVUE VO OOMIGTOGOVUE TMOS O
KatovoA®Tg PBpickel tov dpoHo Tov pe TV teXvoroyio Kot avalntdel avtd
IOV TOV EVOLNPEPEL KOl I0WG GV KAAVTEPT TN OO EKEIVN NG Oyopdas, TO
19% omd mniekTpovikd KataoTNpota, T0 16% evnuepdveton  amod
16TOGEAIDES eTOPLAY, TO 12% amd @ilovg 1] cvyyeveig , evd poAc to 11%
amé v ™Areopaocn 1 to MME.

Métpnon até 6. AT 1010 MEGO EVNEPWVESTE YId Ta TTPOIGVTA
TTOU oag evliapépouwy

40

30

20

4 1. Tnpcdpaon/ 5. Qikoug 3. Méga 2. loTooeAideg 6. Mapouoia
HickTpovikd MME EuyyevEi Kowuvikig Ermipicv o
KaTaoTAdaTy MNETOWONC KaTaoTAdaTy

METpnom aTrd 6. ATTE T0I0 HETD EVAPEPUVESTE Y1 T TPOIGVTE TToU oug sviiagepouy |

Awaypappa 6 : Evnpépmon ywa ta mpoiovro
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7. H mieoyneic ondvimoe OTL  TPOYUOTOTOOOVTOL  0yOpES  OOANTIK®OV

namovtowv 1 eopd ava €toc 33% , oc amotérecpa vo oonynbovue ce Eva
CULUTEPAGLO TOG O UEGOS KOTAVOAMTG Oe&v amolntdel mAéov TOGO TNV
KATAAMGON KoL 1) 0iTiol 0vToV I6ME £1val 1 OIKOVOUIKY Kpiom).



Métpnon amé 7. Méco guxvd TTPayHATOTTOIEITAI AYOopPES
(aBANTIKWY TTATTOUTaIWY) |
40

30

20

0
3. Avd £Tog 4. Mdva drav ypeiaare 2.1 gopd 1o fdpnvo

METpnam amd 7. Mago guyvd TpayuaromolETal ayopeg (BANTIKOY TATOUTaIWY) |

Awaypappa 7: Ilpaypatomoinon ayopds aOANTIKOV TATOVTOLOV

8. To peyoAvtepo m0c061to G epd@TNONG awtrg (41%) andvimoe o1t o Tpoidvta
m™mg Nike givar id10g mowdtTog pe owtd GAA®V gtoupsdv, 10 24% Moy
apmtikd pe v Nike ko omdvmoe OtL givan yepdtepng mowdMTOG ©
€0VYKPIOT UE GAAQ TTPOOVTO TOL VILAPYOLY GTNV ayopd , T0 21% amdvinoe
ot elvon TOAD KaAVTEPA VD LOALS TO 14% amdvinoe mwg 6ev yvopilet.

loToypappa amd Mérpnan amé 8. ZOpgwva PE ThY YVWHn oag
Ba xapaktnpilate Ta poiovia ng NIKE oe oyéon pe
50

40
a0

20

3. ¥eipdrepa 1. MoAd kaAlTEp T 2. 16iag moIdTRTag 4. ey pilw

MéTpnaon aTrd 8. Zopguwva Je Thy woun oag Ba yopakTnpiare ta Tpoidvra ng MIKE ot ayéon e

Awaypappo 8: Xapoxktnpiopog tov mpoiovrov g NIKE pe ailha mpoidvra
TOPOROLMV ETULPELDV

9. TMopokdtm BAEmovpe OTL TNV EpOTNON <<TTO10 Eival TO PaoIKO GTOLYELO TTOV
EMAEYETAL TO TATOVTOLO>>, Ol EPOTOVIEVOL KATOVOAMTES OIVOLV TPOGOYN
oTNV TOWTNTA TOV VLIOONUATOS He Tocootd 34% ,evd puovo 1o 13%
vroompilel Tmg eivor n dveon 1o Pacikd GTorKElo QVTAOV.
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loTéypappa atéd Métpnon atré 9. To Bacikd oTolxeio ETTIAOYAS
ylo 10 TTpOiov (TratrouTola):

5. Avean

13,0%

4, Tyedlaoudc

21,0%

o

. 1. ETwvupia
3. Mogtnra

14 0%

Avaypappa 9: To Baoikd oToryeio EMAOYIS TOV TOETOVTCLOV

10. Ocov apopd 10 Pacwd ctoryeio yw to onoio Eexmwpileton n NIKE and dAleg
opddeg, 10 PeYOADTEPO TOCOGTO LIOGTNPILEL KOt OmavVTdel TWG 1 amdOooT
elvan 10 mo Pacwd yw eketvovg (22%), v mowtta 0 18%, evod t0 15%
OMTOVTINGE TNV KOLVOTOUiO, TO LAPKETIVYK Eiye Ko awTO T0 T0606TO T0VL 15 %,
n e&ummpémon aravOnke kot ovt pe 0 15%, téhog 1o vtorowro 15% twv
atOp@V andvmoe v otofepoTnTO.

Métpnon atd 10. MNoio eival To BACIKG CTOIXEIO YIA TO OTTOI0
Eexwpiler n NIKE atré 1ic dAAeC JIdpKEC;

25

) M
15

0

4 Mdpketwk 1. Moidnte 5. Etumnpétnom 6. ZraBepdtnta 2. Amddoon 3. KawoTopia

Merpram amd 10. Moo gival To Bamid aToryeio yia 1o oTroio gEXwpiler n MIKE amd 11 dheg Pdpreg;

Awaypappa 10: To Backo otoryeio mov Egywpiler n NIKEamé aideg papkeg;

11. EmmpocOétwg, dcov agopd tov yapakmmpiopod otov oyedacpud mg NIKE to
UEYOADTEPO TOCOGTO amdvinoe wwG Tov Yopaktnpilel Pdon KAacuov/
dwypovikoV 31%, to 23 % vroompilel mwg eivon dveto/Aertovpykod, o 16%
andvmoe g eivon Eemepacpuévo/ addpopo, Ve oty tehevtaio BEon TV
amoteAecLATOV cvpymoeilovton 1 kovotopio kot to povtépvo pe 15%.
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Métpnon amo 11. Mwc¢ Ba xapaktnpilarte Tov oXedIATHO TN
NIKE :

40

30

20

0

4 ferroupyikdffvero 1. Kawotdpo 3. Khaoedlaypovikd 2. Movtépvo 5. AGIdgopolZemEpa auevo

Mérpnan amd 11. Mwg Ba yapaktnpilare Tov oyediaaud tng MIKE

Awaypappa 11:Tlmwg 0o yapaktpilate Tov oyedracno g NIKE

1. To peyoaAdtepo MOGOGTO OMAVINGE TMOC 1| OYECT TOV LE TO HAPKETIVYK £ivar
TOAD KoAn 46%, evd 10 10% amdvinoe ndg 1 6YECMN TOL UE TO UAPKETVYK
nrav koxn, 1o 12% amdvmoe tog oyetileton Le T0 LAPKETIVYK GE TOAD KOKO
Bobpo, 15% 1ov mM0G06TOD AMAVINGE TAG N GYXECT TOL LE TO LAPKETIVYK givar
pétpa, evad to 17% amdvimoe OTL N 1 GXECT TOV HE TO HOPKETIVYK MG givar
KOAT.

loTéypappa amé 1. Moia eival n oxéon gag Pe 10 HAPKETIVYKS
Blagpnpion yevikotepa; (MNa Trapadeypa Toon onyacia diveral

20
) . . . .

0

1,00 145 1,90 235 2,80 3,25 370 415 4,60 505 5,50

1. Moia givan n oxgan oag pe 1o pdprenvrl Slagnuion yevkarepa; (Mo Tepddeyua Toom onuaoia

IXTOI'PAMMA 1: Ilowr €ivol n 6€0on 60G UE TO PNOPKETIVYK

2. Zto mopoakdtm wtdypappa Prémovpe 6t 10 40% amndvimoe 6t o1 dSaenpicelg
KOl TO GUVOAIKO HAPKETVYK piag etaupiog tovug emnpedlovy ToAD GTIC ayopég
to0vg, 10 20% oambdvmoe OTL Ol JWPNUICELS KOL TO GUVOMKO WAPKETVYK
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emmpealel pétpuo Tig ayopés, to 19% emmpedlel mdpa morv, to 11 % ce mohd
ppd Pobud eved 1o 10 % dev emnpedletor kaboOLov amd TG dapnuicels kot
TO GLVOMKO LAPKETIVYK.

loToypappa amd 2. Méoo Bewpeite 611 o1 Blagnpioeig Kal To
OUVONKO MAPKETIVYK Miag eTaIpiag oag eTPeAdouy aTIG ayopEg
40

20

) . . I I
0
1,00 145 1,90 2,35 2,80 328 370 415 4,60 5,08 55

2. Néoo Bewpe1e 4TI 01 BlagnPigelg Kal To JUVOAKS PEpKETIVWK Jitg eTaipiog oug mnpeddouy aTig

0

IEXTOI'PAMMA 2:11660 Ocmpsciton 6TL 01 SLUPNUIGEIS KOL TO GUVOMKO HOPKETIVYK
puog eronpiog 6og ennpedlovy 6TIS 0yopEéS 0US KOl 6TV EMAOYN TPOIOVTOV

3. To peyaidtepo mocootd (37%) tov epombéviov andvince 0Tl Ppioket Ta
npoidvta g NIKE pétpua ,mpdypo mov onpaivel Tmg 0 HEGOG KATAVOAMTNG
ovYKpivel o TTPOWOVTOL TOL He OGAAEG etoupeiec 1 TPOWOVIO avOTEPNS 1|
KatdtePNg mowdtntag ,10 25% PBpioketl ta mpoidvra ™me NIKE xord, 19% tov
TOGOGTOV amdvinoe Ot 1o Ppickel TOAD koAd, evd T0 12% ftav awtol mov Ta
Bprrav Alyo KoAG , VO TO JKPOTEPO TOGOGTO TOV ATOUMV YNPIGE OTL OEV
T0VG dpecav kaborov ta mpoidvia 7% .

loToypappa amoé 3. Me Bdon Thv TTPOCWTTIKA GO¢ EUTTEIRIA,
Tw¢ Oa Yapaktnpifare Ta mwpoiévia tne etaipiag NIKE;
40

30

20

m B
1

100 145 190 235 28

0 325 370 415 460 505 550

3. Me Bdam TRV Tpo TWIKA qug EPTEIpia, Twe Ba JapakTnpifare ra wpoidvra 1ng e1aipiag NIKE;

IXTOI'PAMMA 3: llog 00 yapaxtnpilate ta wpoidovra g NIKE;
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4. %10 mopakdto Sdypappa 1o 25% 1oV epomOEVIoV andvincay ot fpickovv

™mv ewova /oxedioom tov mpoidviov Atyo Kard, 1o 25% Ppickel v ewdva/
oyedioon tv mpoidviev pétpa evd 10% oev 10 Ppiokel KABOAOL KOAO, TOAD
koA 22% wor éva 18% ambvinoe mwg 1 €kOva Kot 1 oxediocT Tovg etvon
TAPOL TTOAD KOAY).

loToypappa atro 4. Me Bdon TNV TTPOCWTTIKA To¢ EUTTEIpI,
mw¢ Oa xapakTnpilare v eikova/oxediaon Twv

25

]

0
1

a0 1,45 1,90 235 2,80 325 370 415 460 5,05 5,50

4. M Bdom TNy TROTWTIKEA Oug EPTEIpia, Twe Ba yapakTnpilare TNy ekdvalayedioan Tuv

IXTOI'PAMMA 4: Mg Baon v TpocoOTIKN 60G EPmELpia, TmS Oa
XOPOKTNPILaTE TV EIKOVA/ GYEOI06T TOV TPOIOVIOV;
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5. To peyorvtepo mocootd 23% andvimoe mdpa mold mbavo Ot Oa enéAdeye )

NIKE og oyéon pe éva Ayodtepo yvootd Tpotdv,mpdyLLo. Tov GNUOVEL TMG O
KATovoA®TAG akoun {ntdet kor B€Ael va omoktoel €va GveTo Kot £va
avfevtikd mPowv pg em@vouNg kot oxéomn pe dida, 0 21% vroompiEe
oAb mBavo otL Ba emédeye ™ NIKE oce oyéon pe éva Aydtepo yvootd
powov, 10 20% vmoompiEe 10 pETPo, 10 16% amdvimoe Ot vdpyel Aiyn
mlovoémra eved 10 VOO 20% amdvinoe OTL dgv VILAPYEL Kopd ThavoTnTa,
va emréEel ™ NIKE o oyéon pe éva Arydtepo eOnvo mpotov.



loTéypapua amd 5. MNoéco moavé eival va emAéCete v NIKE
ot oxéon e éva Nydtepo yvwaoTd ¢BNVATEPO KAl AVTIGTOIXNG
25

20
15
10
5
0
00 145 180 235 280 325 370 415 460 505 550

1

&, Mdoo mBavd sival va eMAELETE TRV MIKE 08 oyeam Je éva AyGTEpD W aTd gBanvaTEpo Kal

IXTOI'PAMMA 5: m6co mBavo givar va emiécete v NIKE o€ oyéon pe éva
MyoTtepo @ONVO TPoiov;

KE®AAAIO EBAOMO

XYMIIEPAXMATA

7.1 XovontTIK1] 0veQOPd 6T OTOTEAEGHATA TG EPEVVOS

Oocov apopd ta dnpoypaeikd ctoryeia, to 56% tov deiypatog ivar Avopeg Kot To
44% etvon yovaikeg. Zrafpicope to dglypa @G TPog TNV NAKIO Kot SWmIcTOCAUE OTL
N TAgOYNeia TOV atopeVv givor Hetaéd Tov NAKiov 26 ko 34 etdv. Ocov agopd To
0épo Tov Swpnuicemv Kol TOGO GMUAVTIKY OmoTEAEl Liol SOPHUIGT Yo TV oyopd
TOV TPOIOVIMV ,01 TEPIGCOTEPOL AMAVINGAV TG £ivor oAV onuavtikny. H peyoivtepn
mieoynoeio tovg ayopdler mamovtow NIKE tovAdywstov 1 @opd tov ypodvo.
A&oonueinto eivon Twg n TAsoyneio 1oV epO™OEVIOV andvinoe Twg 1 EKOVO Ko
N oyediaom Tov mpoidvtov elvon PETPO ¢ TPOg ™V YVOUN Tovs. Evd éva moAv
peYdAo m0G0GTO TV epOOEVTIOV amdvinoe twg Ba eméleye Eva eONVOTEPO TPOTHV

oe oyéon pe mpoiov g NIKE.
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7.2 Xopumepdopato

2KOmOG TG TOPOLGHG TTVYIOKNG €PYOCIOg MTAV VO OVOAVGEL TNV £Vvoll TOV
popKeTivyk pwg  gtoupiog abAntikov edov. H etapla mov avoepépeston cov
mopaderypa eivon 1 etonpion mc NIKE, n avéAivon avtig, ot mapdyovieg mov midpodv
OTO LAPKETIVYK OAAG KOL 1 TOKTIKY TNG OTPOTNYIKNGS oL akAovOel. Eniong to mhdvo
UOPKETIVYK TNG €TOUPEinG avopépeton pe akpipfg oTolyeior MOTE VO EVIOMIGTOOV e
COPNVEW Ol OTOYOlL , TO MAPKETIVYK OAAG Kol Ol TOANCE, OTO OTAGIO TOL
otpatyikov oyxedwopnod. Omwg pmopel vo  eviomotel AOYy® TOL  pEYAAOL
OVTOY®OVICHOV 1M €Toupio Kveitar dpacTikd @G mpog TtV Onpiovpyio Tov mpoidvtog,
™G KOVOTTOINONG TOV TEANTN Y10 VO, OVTILETOTIGTEL OTOONTOTE OVGKOAIN OTTMC Yo
napddetypa o avioyoviopds . Ilopddinio, 0€Ael va tovicel pe TG KOTOAANAEG
Aemtopépeteg kol onpeia mog péom tov cvotuatog ERP n etapia g NIKE
Bpébnke oto oTho10 G emrvyiag. To TAGVO HAPKETIVYK €YEL TOV TPOTAPYIKO POAO,
€QOCOV UIAQUE Y. TNV TEPLYPOPN] GTPOUTNYIKNG TOL akoiovBel m O M etoupio .
EmnpocsOétwg, péom mmg avdivong SWOT evtomiotkay ot SUVALELS , 0OVVOIEC,
gukapieg Ko amelég Omov avapEpONKay OAOKANP®UEVE, GTV TOPOVCH EPYOCia ,
AOYy® ™G oLYVMG OAAOYNG CULUTEPIPOPAS TOL KOTOVOAMTY, KPIVETOL GNUOVTIKN 1)
TPOETOOCTO VE®V TPOIOVTOV OAAG KOl GTOYELOUEV®V HE GTOYO TNV Tpoddnon
AVTOV GTNV Ayopd . T0 TPOIHV SUOPPOVETOL Kot S1PNULETOL HEG® TOV LAPKETIVYK
Omov Tiow omd avtd KpvPovTol To dropa Tov gpydlovTon yuo TNV £Toupio. Le GTOHYO
™V emruyio avmS . AMCTOVOLRE AOMOV, TOG VA KOAOGYESWCUEVO LAPKETIVYK
amoPEPEL MPEAEL KOL KEPOOG Yo TNV EMEIpNOM, ENUN CALA KOL TNV EUTIGTOGVVY OO
oV KotovoAot]. OTtm¢ pmopode va S1oKpivovpe ammd To OTOTEAEGILATO TG EPEVVAC
HLOG GTO TPMTO GKEAOG TOV EPMOTNLOTOAOYIOV LLAG .
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Hapaptnpa 1

To xbtwbl epoOTUATOAOYI0 ONUOLPYNONKE YL TNV GLAAOYN GLYKEKPIUEV®V
TANPOPOPLOV OG0V apopd v dpactnplonoinon g etonpeiog NIKE oty EAAAAA
ONUEPO, OVAPEPOVTOL TOVTOYPOVO TO LEIOVEKTNLOTO KOL TO, TAEOVEKTHUOTO TNG
eToupeiog ovmg ko 6ca Topaméumovy pe avtd. Ot amoviioelg Ba ypnoorombovv
v v ovaeepopuevn gpguva pog kot 0o mpoPfAnBovv oto TuqUO  AOKNTIKNG
EMOTNUNG KO TEXVOALOYIOG.

Epompatoroyro

To gpomUaTOAOYI0 0WTO £xel KODUPA EKTOUSEVTIKO YOPOUKTAPA KOl Evol owoTnpd
avovopo. H épevva dievepyeiton 610 mAaicto g SumAmpotikng epyasiog pe titho: «O
2vvovoouog, n Lyeoiaon ue Paon to Mapketvyk Emiyeipnocwovy. Ta otoyeio ™mg
épevvag Bo ypnoyomomfodV amoKAEIGTIKG Kol LOVO Y10 TIS OVAYKES TNG €V AOY®
epyaciog. Zog EVYUPIGTO EK TOV TPOTEP®V Y10 TOV YPOVO GOG.

Ynoypewtikny amdvimon™

ANpoypa@IKa otovyeio doEiypatog

Epompa 1° : To ®VOrko cog givar™ :

o) Avopag
B) Nvaika

Epotpa 2° : H Huxkia coag givor™ :
a) 20-25
B) 26-30
v) 31-35
) 36-40
€) 41-45
ot) 46-50
€) 51-55
n) > 56
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Epompa 3° : To Exdyyeipo cog eivor™ :
o) Anpociog YroAiniog

B) [diwtikdg Yrariniog

v) EAe00epoc ErmayyeApatiog
d) Avepyog

€) Zuvta&lovyog

o1) ®ormmg — ZmovdacTig

Epompa 4° : To pope oTikod cog eximedo givor™ :
a) AgvtepoPaduiog exkmaidevong
B) TprroPaduiog exmaidevong

v) Metamtuylokég omovdég

0) A okTopKod
€) Ao

Epotnpa 5° : To pnviaio cog etc6onpoe kopaivetor™ :
a) 0-500 Evpod

B) 501-1000 Evpcd

v) 1001-1500 Evpod

d) 1501-2000 Evpod

€) 2001-2500Evp®

o1) 2501-3000Evpm

€) Avo tov 3000 Evpod
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Epompoe 6° :Andé mow pEGO EVINUEPAOVESTE YO TO TPOIOVTO 7OV GOG
EVOLOLP EPOVV™;

a) Tniedpaon / MME

B) Iotocelidec Ertaupunv

v) Méca Kowmvikng Awktbmong
0) Hlextpovikd katactipoTo

) dilovg Xvuyyeveig

o1) [lapovcio ce kataoTpoT

Epompa 7° :I1660 cvyva mpoypotomoleital ayopis (0OANTIKOV TATOVTOLOV)™;
o) Ava pepucoig PNveG
B) 1 popd to e&dunvo
Y) Ava €10¢

0) Movo otav ypelaotel

Epompo 8° :Xopeova pe v yvoun cog 0o yopoxtypilate Ta Tpoiovia g o€
0Y£01 PE aVTIoTOL 0 LAV ETIPLOV *;
a) TToAd kaAvTepa
B) 16i0g modtag

v) Xepdrepa

0) Agv yvopilo

Epompa 9° :To Baciké otoryeio emloyn)g yio 10 TPOiov (TamovTora)™
o) Erovopia
B) Twun

v) Howwmrta
0) Zyedo oG
€) Aveon

Epompa 10° :ITow sivar to Paciké otoryeio o 1o omoio Eeympiler n NIKEamo
TIG GAAeg papkes™;

a) I[Todmta

B) Amodoon

v) Kawvotopio
d) Mépketivyk
€) EGummpémon
071) ZtafepdTnTaL
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Epompa 11° :Ilog 6a

yopoxtnpilate tov oyxeoraopnd e NIKE*

a) Kowvotopo

B) Movtépvo

v) Khoowo/Awypovikod

0) Agrtovpywcd/Aveto

€) Ad1popo/Eenepacévo

Hopoxoal® cmriEre To TEOI0 Kol TOV faOud Tov cvue ®veital

Epoton 121 : Tloia givor 1 6x£61 060G pE TO PAPKETIVYK/ SL0PULGT) YEVIKOTEPQ;

(TNo  mapdderypo moon onpocio  divetor

oL@ UIG 6€ KATTOW0 péGos)™

otav mopokoiovOeitan

Kamowo

Kaforov (1)

Aty (2)

Métpia (3)

IToAv (4)

[Tépoa oD (5)

Epotmon 13" : [16co Ocwpeite 0TL 0L OLOQPMNUICELS KOL TO GUVOMKO MAPKETIVYK
piog etoipiog ocog ennPedlovy oTIS 0YOPES GG KOL GTIV ETLAOYN TPOIOVTOV 5 *

Kaborov (1)

Aty (2)

Métpia (3)

To)6 (3)

[Tépoa oD (5)

Epompa 14° :Mg paon v npocomkl cog guneipia, nog 0o yopaxtnpifate Ta
npoiovra tng etoupiog NIKE;*

Kéxiota (1)

Droyd —
EAmm (2)

Métpa (3)

TToAb Ko (4)

EEapetica (5)

Epompa 15° :Mg paon v apoconiki ocog eprepio, 1og 0a yopoxtnpilate v
EIKOVO/0Yediacn TOV TPoidvTMVv/cuokevaoidv tNg eToupiog NIKE;*

Kéxiom (1)

Doy -
EAlumc (2)

Métpa (3)

TToA0
4)

Kol

EEapetucm (5)

Epompe 16° :Iloco mBavé civar va emré€ete v NIKE

MyoTEpPO  YVOGTO

nPoidv, ;*

og oyéon pe éva

eONvoTEPO KOl OVTIGTOLYMS TOLOTNTOS YOPUKTNPLOTIKAOV

AmiBavo (1)

Atyo  IIBavo

(2)

Métpa (3)

ApKeTég
mOavoTTEG

E&apetika
[MBavo (5)
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