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Ymev0vvn S1Awon

BeBaiwvw 61 gipal ouyypa@éag autrig TNG TITUXIOKNAG Epyaadiag Kail OT
KaGBe Porbeia Tnv OTTOI0 €ixa yia TNV TIPOETOIYACIO TNG, €ival TTANPWG
AvVaYVWPIOUEVN KAl QvaQEPETAI OTNV TITUXIAKN €pyacia. ETriong Exw avagépel
TIG OTTOIEG TTNYEG ATTO TIG OTTOIEG EKAVA XPrON BEBOUEVWY, IBEWV N AECEwy, €iTe
QUTEC avagépovTal akpIBWG ite TTapagpacuéves. Etriong Befaiwvw OTI auth
N TITUXIOKA €PYOOia TTPOETOINACTNKE OTTO €UEVA TTPOCWTTIKA EIOIKA yIA TIG
ATTAITACEIS TOU  TTPOYPAUMOTOG OTToudwv  TnG  2XOANG Aloiknong Kal
Oikovopiag TOou TuAMOTOG  AOYIOTIKAG Kal  XPNUATOOIKOVOMIKNAG  TOU

MavemmoTtnuiou AuTikig Makedoviag otnv Koldavn.



EYXAPIXTIEX

Me Tnv oAokApwaon TnG TTUXIOKAG €pyaciag pou Ba nbeda va
ATTOOWOW EUXOAPIOTIEG O€ OOOUG TTPOCEPEPAV TNV TTOAUTIUN BorBgia Toug KA’
OAn Tn d1dpkela eKTTOVNONG TNG. Kat apxrv Ba nBeAa 1diaitepa Kal opeidw va
euXapIoTAoW Tov €MRAETTWY KOBNyNTH, K. TOIWPEA, O OTTOIOG HOU TTPOCEPEPE
atrAdxepa TNV TTOAUTIUN OTAPIEN, EvOappuvon aAAd Kal TIG ECAIPETIKES YVWOEIG
TOU KaTA TN SIAPKEIQ TNG CUYYPOPNG TNG TTAPOUCAS £PYACTiag.

AKOUN, euxaploTieg BEAW va atrodwow OTOUG YOVEIG HOU Kal 0€ OAOUG
TOUG @QIAOUG OoU yIa TNV TTOAUTIUN OTHPIEN TOUG, OIKOVOWIKY Kal nNBIKr), TToU Jou

TTPOCPEPAV ATTAOXEPA O€ OAN TNV OIAPKEIX TWV GTTOUDWYV UOU.
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INEPIAHWYH

2Tn onuepIv €TToxXA N TTAnpogopia BpiokeTal TTavToU OTo TTEPIBAAAOV
EVOG avBpwTTOU, KAl OTTOTEAEI ONUAVTIKO OTOIXEIO TNG KABNUEPIVOTATAG TOU,
KaBwg o id1og €xel TN duvaTtdTnTa va aviaAAGooel TTANPOPOPIEG Kal va EXEI
ouvexn TpoaBacn o o1 cupPaivel yUpw Tou péoa atrd 1o S1adiKTUO Kal Ta
Méoa KOIVWVIKNG OIKTUwonG. To O1adikTuo XPNOIPOTTOIEiTaI OfUEPA  yia
TTOAAOUG Adyoug, Kai OxI uévo yia TV aviaAAayr TTANPOQopPIWY, aAAG Kal yia
TNV QVATITUEN TWV ETTIXEIPACEWY, TNV aUENON TOU AvVTaywVvIOHOU TouG aAAd Kal
TNV avamTuén Tou eutopiou. H xpAon Ttou OladikTuou yivetal TTAéoV
aTTaPAiTNTN, TTAPEXOVTAG QUETPNTA  TTAEOVEKTAMOTA OTAV  XPNOIUOTTOIEITAI
OwOoTA Kal BETOoVTAl O€ XPRON EQAPUOYEG TTOU TTAPEXEI TO IVIEPVET OTTWG Eival
TO YNQPIOKO JAPKETIVYK.

210 TTapeABOV n TTPowWwONON Kal N ayopd TwV TTPOIOVTWY Kal UTTNPECIWYV
yIvoTaV PJOvVo pE€oa atrd TNV aAANAETTIOPAON TwV ATOPWY KAl TWV ETAIPIWV KOl
N OTITIKN TNG ETTIKOIVWVIAG PECA ATTO PIa 080vn PE OTOXO TNV AVATITUEN TNG
emyeipnong €uoiale outotria. QoTdo0, TTAéoV péoa ammd Tnv avatmTuén Tng
TEXVOAOyiag, augdvovTtal oAoéva Kal TTEPICTOTEPO OI £VVOIEG TOU NAEKTPOVIKOU
EMTTOPIOU AAAG KAl TOU WNPIOKOU PAPKETIVYK.

H ouykekpiuévn TITUXIOKN €pyacia €xel oKOTTO va OIEPEUVAOEN Kal va
TTAPOUCIACEl T XPON TOU WN@IOKOU HAPKETIVYK YEVIKA OAAA Kupiwg oTnv
eMnvikég  emxeipnoelc. MNa 1 dig€aywyry TG XPnoiyoTroinénkav
avayvwpiopéva BiBAia nAekTpovikd BiRAia kal TTnyEg atrd 10 O10dIKTUO. 2TO
TTPWTO KOUMATI TNG TITUXIOKAG €Pyaciag, TTaPOUCIAeTal TO MAPKETIVYK,
avoAUEeTal TI €ival TO YN@IOKO PNAPKETIVYK, N I0TOPIKN €CENIEN TOU, N QIAOCO®Ia
TOU, dAAG Kal o€ TI DIOQEPEI JE TO TTAPADOCIOKO HAPKETIVYK, TO OPEAN TOU.

2710 €TTOMEVO KEPAAaIo avaAueTal To digital marketing, yia Tnv akpifeia
avaAUoupe Ta €idn Kal Ta epyaAEia TTOU XPNOIYOTTOIOUME YIa TO WnPIoKoU
MapkeTivyk. OTTwG gival To E-mail Marketing, To Search Engine Marketing, To
Affiliate Marketing, 10 Viral Marketing, 1o Social Media Marketing, To Mobile
Marketing ka1 1o Influencer Marketing.

2T0 TPITO KalI TEAEUTAIO KEPAAAIO QAVOPEPOUOOTE OTIGC E€AANVIKEG
ETTIXEIPNOEIG, OTIC €CaywyEG TTOU KAvouv. AvaAuoupe Tov 6po B2B kai Tig

O1G@opeg TTou uTtépxouv avaueca oto B2B kai oto B2C.



H peyaAUTeEpn OUVEICQOPA TOU WNQPIAKOU MAPKETIVYK OTIG €AANVIKEG
eCAYWYIKEG ETTIXEIPAOEIG €ival n au¢non TG TTPOROARG oTnv ayopd Kal n
BeAtiwon Tng elkOvag TnNG emixeipnong. TEAOG, o1 ETTIXEIPAOEIS TTOU
XPNOIMOTIOIOUV TO YN@IAaKO PAPKETIVYK £XOUV WG Paaikd KivnTpa, Tnv auénon
TWV KEPOWV KAl TWV TTWAACEWYV, TNV TTPOCEAKUCT VEWV TTEAATWV A KAl TNV

augnon TG avayvwoIhoTnTag.



ABSTRACT

Nowadays, information is everywhere in a person's environment, and is
an important element of his daily life, as he has the ability to exchange
information and have constant access to what is happening around him
through the internet and social media. The internet is used today for many
reasons, not only for the exchange of information, but also for the
development of businesses, the increase of their competition and the
development of trade. The use of the internet is now becoming essential,
providing countless benefits when used properly and launching applications
provided by the internet such as digital marketing.

In the past, the promotion and purchase of products and services was
done only through the interaction of individuals and companies and the vision
of communication through a screen aimed at the development of the business
seemed like a utopia. However, now through the development of technology,
the concepts of e-commerce and digital marketing are increasing more and
more.

This dissertation aims to investigate and present the use of digital
marketing in general but mainly in Greek companies. Recognized books, e-
books and internet resources were used to conduct it. In the first part of the
dissertation, marketing is presented, it is analyzed what is digital marketing,
its historical development, its philosophy, but also how it differs from
traditional marketing, its benefits.

The next chapter analyzes digital marketing, to be precise we analyze
the types and tools we use for digital marketing. Such as E-mail Marketing,
Search Engine Marketing, Affiliate Marketing, Viral Marketing, Social Media
Marketing, Mobile Marketing and Influencer Marketing.

In the third and last chapter we refer to the Greek companies, to the
exports they make. We analyze the term B2B and the differences that exist
between B2B and B2C.

The biggest contribution of digital marketing to Greek export
companies is to increase market visibility and improve the company's image.

Finally, companies that use digital marketing have as main motivations, the



increase of profits and sales, the attraction of new customers or the increase

of readability.



EIXAT'QI'H

H onuepiv) etmoxn e€ival n €mmoxn Tng TAnpogopiag. Ta TeAsutaia
XPOvIa, To dIadIKTUO Kal Ta JECA KOIVWVIKAGS OIKTUWONG XPNOIKoTTolouvTal aTTd
TOUG TTEPICOOTEPOUG AVOPWITTOUG TTAYKOOHIWG w¢ KUplo péoo diaokédaong,
EVNUEPWONG, EUTTOPIOU, KOIVWVIKAG €KOPAONG aAAG Kal aAAnAETTiOpaonG e
aAoug avBpwTroug. loTopikd, TO dladikTuo avatmTuxOnke oTic H.IM.A. Tnv
dekaeTia Tou ‘60 yia OTPATIWTIKOUG OKOTTOUG. ApXIKA ATAV JOVO N £pEUva Kal N
ETTIOTAMN TTOU QVTITTPOCWTTEUOVTAV OTO SIKTUO WOTTOU TO ‘92, YE TNV €I0aywyn
Tou World Wide Web, 10 evdiagpépov auénbnke Kai yia Ta AToua.

‘EKTOTE, N OonUAVTIKA avatTugl Tou £@epe PICIKEG AAAAYEG Kal OTOV
ETTIXEIPNMATIKO KOOHO, SNPIOUPYWVTAG HIa VEA TAEN TTPAYHATWY OO0V agopd
Tov TPOTTO  XAPAfNG KAl  €QAPUOYNG  ETTIXEIPNUATIKWY  HMOVTEAWV KOl
oTPOTNYIKWY. To OIadIKTUO £QEPE TNV ETTAVAOCTACN KAl OTO XWEO TOU
MAPKETIVYK. To TTOPadOCIOKO JAPKETIVYK ECEAIXONKE PE TNV EVOWUATWON VEWV
epyaAciwv. O1 TIXEIPAOEIS avaTTTUooovTal TTAEOV KUPIWG NAEKTPOVIKA Kal
Karad ouverela 1o marketing €xel TTpooapuoOTEl OTa vEa Oedopéva,
XPNOIUOTTOIVTAG VEQ gpyalgia. 'ETol ye Tnv xprion Tou Internet kai Twv véwv
TEXVOAOYIWV OTIG OTPATNYIKEG MAPKETIVYK dnuioupyndnke o Opog Tou
WYNQIaKOU MPAPKETIVYK, O OTT0I0G ava@épeTal o€ OAa Ta KAvAAIQ Kal TIG
MEBODOUG MAPKETIVYK TIOU XPNOIMOTIOIEL MIO  €TTIXEIpPNON ME OKOTTO va
TTpowBn Tl TTPOIGVTa Kal UTTNPETieg online.”

T0pewva pe Toug Kannan & Li? To Wnoiakd MApKeTIVYK opileTal w¢
«MIa TTPOCAPPOOTIKA dladikaoia n oTroia BacifeTal oTa TEXVOAOYIKA PECA Kal
MEOW TNG OTTOIAG OI ETTIXEIPNOEIG OUVEPYACOVTAl PE TOUG TTEAATEG KAl TOUG
OUVETAIPOUG TOUG HE OTOXO TNV OTTO KoIvoU Onuioupyid, ETTIKOIVWVIQ,
Tapadoon kai diatipnon agiag yia OAoug Toug EVOIOPEPONEVOUS HIOG
emxeipnong». To wynelokd PAPKETIVYK €ival TTAEOV TOOO onuUavTIKO yiaTi PE TA
WNQIAKA PJECA Ol KATAVOAWTEG €XOuV TTPOCRACN O€ OTTOIAdNTTOTE TTANPOYOPIa
BéAouv, OTTOTE TO £TMIOUPOUV Kal OTTOU Kal av BpiokovTtal. ZAPEPA, Ta OPEAN
Tou Digital pdpkeTivyk €ivalr otroudaia 1000 yIa TIG PIKPEG OCO Kal yia TIG

MEYAAEG ETTIXEIPAOEIG.

Kotler, P. and Keller K. L. (2012) Marketing Management, 14th Edition, Prentice Hall.
Kannan, P.K and Hongshuang A. Li. (2017) Digital Marketing: A Framework, Review and Research Agenda.
International Journal of Research in Marketing. Vol. 34, Issue: 1, p.p.22-45



Omwg kal oto TTapadoclokd HAPKETIVYK, €101 Kal oTo digital,
XpnoigoTtrolouvTal o1 6pol Business to Business Business to Consumer. To
B2B cival n opoAoyia 1Tou TTEPIyPA®El TIC CUVOAAQYEG HETAEU ETTIXEIPAOEWV Kal
B2C n opoAoyia TTOU XpNOIMOTIOIEITAI yIa TNV TTEPIYPAPA TNG CUVAAAAYAG
METAEU TNG ETTIXEIPNONG KAl TOU TEAIKOU KOTAVOAWTH.

ETttiong, T0 yn@Iakd HAPKETIVYK €XEI TTOIKINOJOPPIEG KAl DIABETEI APKETA
XOPAKTNPIOTIKA KAl TEXVIKEG yia Tn PEATIOTOTTOINCN TWV AYOPWV Kal TNV
eEUTTNPEETNON  ETTIXEIPACEWY KAl KATAVOAWTWY. ZTIC  TEXVIKEG  QUTEG
ouptrepINauBaveTal n  BeATIOTOTTOINCON  I0TOCEAIdWY  yia  TIG  PNXAVEG
avadntnong, n dlaeAuion HPECW PNXavwyv avadntnong, TO  MAPKETIVYK
TIEPIEXOMEVOU,  WAPKETIVYK  ETTIPPONG,  AUTOUOTOTIOINCN  TTEPIEXOMEVOU,
MAPKETIVYK KAPTTAvIag, MAPKETIVVK Bdoel OedoPéVWV KAl TOU  PAPKETIVYK
NAEKTPOVIKOU guTropiou.®

2NMavTIK& oToIXEia TTAPAPEVOUV WOTOCO TO AUECO MAPKETIVYK PEOW
NAEKTPOVIKOU Taxudpoueiou, n diapnuion TTPOROANG, Ta nAekTpovika BIRAia,
QKOUN Kal TO KIvNTO TNAEQWVO KaBwWG Kal Ta unvuuaTta TTou oTéAvovTal TO00
oT0 KIVvNTO TNA(QPWVO, OO0 KOl O KABE €idOUG TTPOOWTTIKY E£QAPPOYH TTOU

MTTOPEI va €XEl O XPNOTNG KAl VO ETTIKOIVWVEI JE TNV ETTIXEIPNON.

3jain, S. C. and Haley, G. T. (2009) Marketing planning and strategy, Cincinnati South-Western Publishing
Company 1985



KE®AAAIO 1°: WHPIAKO MAPKETINTK

1.1. Iotopwkn €€€AEn

O1 Perreault, Cannon kai McCarthy* avagépouv 611 OTIC TTaAIES
KOIVWVIEG, o1 AvBpwTrol OTI TTPOIdVTa €ixav Ta TTPOCPEPAV OTNV OIKOYEVEIQ
TOUG KAl O€ YyvVWOTOUG TOUG, WOTE VA IKAVOTTOIOOUV TIG QVAYKEG TOUG.
ApyoTepa OuWG autd dev NTAV APKETO, KABWGS TTOANEG YOPEC TA TTPOIOGVTA TOUG
EUevav O€ PeEYAAN TTOOOTNTA, KAl €TOI TTEPOACAV OTNV «ETTOX TOU ATTAOU
EUTTOPiOU» OTTOU eKivnoav Ta TTOUAAVE OTOUG TTAYKOUC TNG TOTTIKAGC ayopdc
Kol OToug OlavoueiG OTToU Kal OuToi PETA Ta TTouAouoav o€  GAAOUG.
OuolaoTikd, MéXpl kKal  Tn  Bilounxaviky Etravdotacn 710 PAPKETIVYK
KaTeubuvoTav Pe autd Tov TPOTTO O€ TTOAAEG TTEPIOXEG TOU TTAQVATN.

To PAPKETIVYK €Kave TNV aioBnon Tou yupw oto 1750 otnv AyyAia
otTou TOTE e€TMIKpaTouoe n Biouynxaviky ETTavaotaon. ‘Etreira 10 1830 dpxioe
va kepdilel €dagog otmic HMA kai otn lepuavia.® Amd 10 TEPAC TNG
Biouynxavikng EmravacTtaong, 1o 1890 kai péxpr kar 1o 1930, €mMKPATNOE N
«ETTOXN TNG TTAPAYWYNAG». XTNV OUYKEKPIYEVN ETTOXN Ol ETTIXEIPAOCEIG £0TIAlaV
OTO OKETITIKO: OTI AV UTTOPOUV va TO TTapdyouv, Ba TO TTOUAACOUV KIOAQG.
‘ET01, N padikg Tapaywyn yivoTav oTa TTPoIOVTA TToU €ixav JeyaAuTepn CATNON
KAl ylo OUykekpigéva Trpoidvta. H aAnBeia eival, 611 akéun kal oruepa
UTTAPXOUV TTOAAEG ETTIXEIPNOEIG OTTOU XPENOIKMOTTOIOUV auTr) TN @IAOCO®Ia
KOBWG KATTOIEG  ETTIKEVTPWVOVTAI  OTNV  TTapaywyn KATToOIwV  BACIKWV
TPOIOVTWY Kal Ta Olabétouv o€ XaunAf Tiur, OIOTI PTTOPEI PE aAuTA TOu
QAVTAYWVIOUOU TOUG VA PNV TTapouaiafouv aiodnTég dlapopEg.

A6 Tnv A&AAN uTropei va aTrofei apKET& HOIPAIO N OUYKEKPIYEVN
@INoco@ia KAaBwg KAvouv €0Tiaon OTIG OIKEG TOUG MOVO AEITOupyieg, Kal
armouakpuvovTal ammd TN Aoyikr) va avalntAoouv Tl IKAVOTIOIEI  TOUG
UTTAPXOVTEG TTEAATEG TOUG KAl £TO1 VA ATTOPOKPUVOVTAI ATTO MEAAOVTIKEG
TTWAROEIS aAAG Kal vEOUG TTEAATEG.®

‘ETreITa, 70 PAPKETIVYK TTEPOACE O€ Mia AAAN €TTOXN, TNV «ETTOXN TWV

TTwARoewv». AuTOd ouvéBn yupw oto 1930 O61Tou TO TTPOPRANPA TWV ETAIPILOV

*william D. Perreault, Joseph P. Cannon, E. Jerome McCarthy, (2012), « Mdpketivyk», Ek6OoeLg: ABavn
>John Fahy, David Jobber, (2014), «Apxéc MApKeTvyk», EKSO0ELg: KpLTikn
®Gary Armstrong, Philip Kotler, (2009), «Etcaywyr] 6to MdpKetvyk», 9th ed., EkS6oeLC: Entikevtpo



dev ATav AoV N TTapaywyr} aAAG O avTaYyWVIOPOG TTOU EEKIVNOE va ETTIKPATEI
oM@ Kal TO yeyovog OTI OTIC ETAIPIEG EPEVAV  TTEPICCOTEPA  TTPOIOVTA
atmmouAnTa.” Eidikd o1 HMA oTn didpkeia Tou B’ Maykoopiou MoAéuou Bpédnkav
vVa €X0OUV QPKETA atroBéuara Xwpic Tnv avTtioToixn amapaitntn ¢ntnon. ‘Etol,
Ol ETAIPIEG €iXAV WG ETTIKEVIPO TOUG TIG TTWAACEIG KAl OTOXOG TOUG ATAV O
ETTNPEACHUOG TWV KATAVOAWTWY £TO1 WOTE VA TTPOROUV O€ Hia IKAVOTTOINTIKN
ayopd Tou TrpoiovToc.? MNa autd Tov oKoTTd, eKTTaideucav AToua WG TTWANTEG,
Ol oTToiol €ixav TNV IKAvOTNTA TNG TTEIBOUG ATTEVAVTI OTOUG XOVOPEUTTOPOUG,
NQVEPTTOPOUG KAl OTOUG KOTAVOAWTEG WOTE AUTOI va AyopAcOuUV €V TEAEI TA
TpoidévTa Toug. H diapnuion atmoTéAece €va oNPAVTIKO €PYOAEIO TNG ETTOXNAG
yla TNV TTPOROAN TwV TTPOoIdVTWYV. H ouykekpipévn €TToxXn Kpdtnoe péxpl 1o ‘50.

OuolaoTtikd, utApée pia aug¢non ¢ATNong Twv ayabwv yeyovog TO
oTroio 0driynoe ato ‘50 péxpl To ‘60 va BeueAiwOei n €vvola Tou HAPKETIVYK Kal
Va EIOXWPNOEl oav @INOCOYIa OTIG ETTIXEIPAOEIS. 'ETOI, YE TOV avTaywviouo
TTOU ETTIKPATNOE METAEU TwV ETTIXEIPACEWY, TNV AVATITUEN QUTWV OTOV
OIKOVOUIKO TOMEQ OAAG KAl PE TOV KOPEOHO TWV QAYOPWYV Ol ETTIXEIPNOEIG
€QTOOAV OTNV «ETTOXI TOU MAPKETIVYK». ZE QUTO TO ONUEIO, OI ETTIXEIPNOEIG
opyavwoav £va TUAPA JAPKETIVYK Kal EKTTAIdEUAV TTWANTEG oI oTToi0I Ba gixav
WG OTOXO Va TTPORAETTOUV TI UTTOPEI va ETTIBUPOUY 1 va £XOouv avaykn ol fdn
UTTAPXOVTEG KATAVOAWTES A 01 SUVNTIKOI KATAVAAWTEG Kal va TTpooTTadolv va
TOUG TO TTPOCPEPOUV TTPIV TOUG AVTAYWVIOTEG.

Me Aiya Adyia, atropakpuvOnkav oTrd TNV VOOTPOTTIA va TTapdyouv
TTPWTA TTPOIGVTA KAl PETA va TTpooTTaBouv va Ta TTouAjoouv. AnAadr TTAéov
UTTAPXOUV ETAIPIEG MAPKETIVYK Ol OTI0IEG aoXOAoUvTal ME  MEAAOVTIKEG
TTPORBAEYEIC Avw TwV 5 €TWV. ZTOXOG €ival N JOVadIKN EUTTEIPIA TTOU Ba BIwaoel
0 KATAVOAWTAG aTTd TNV ayopd evOg TTPOIOVTOG I HIOG UTTNPETIAG.

KaTtaAnkTikd, To PAPKETIVYK €ival €va epyaAeio TO otroio £xel aAAGEel
QPKETA pYEOA 0 OAQ QUTA TA XPOVIA KAl £XEI TTIPOCAPUOOCTEI OTIG AVTIOTOIXES
ATTAITAOCEIS TWV KOTAVOAWTWY, KAl PE TNV TTAPOdO Tou XPOvVou Kal UE TNV

aA\ay) Twv ouvnBeiwv Tou avOpwTtrou Kal Twv TIPOTIUMACEWY Tou. To

7 John Fahy, David Jobber, (2014), «Apxéc MdpkeTivyk», EkSdoeLg: KpLtikn

8Kupldkog Mapoukdpng, (2012), «Aladruon kat NMpoBoAfy tng WikpAg emixeipnong», Exddoelc: TSEBBE-
Ivotitouto  Mkpwv  Emixelpnoswy, AwaBéowpo:  https://www.openbook.gr/diafimisi-kai-provoli-tis-mikris-
epixeirisis/
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MAPKETIVYK Ba ouveyxiCel va aAAadel kal va TTPOCapPOETal OTA Kalvoupyid
OedopEva £TO1 WOTE VA IKAVOTTOIET TOUG KOTAVOAWTEG OAAG Kal va BonBdel Tig

ETTIXEIPATEIC VO GTAVOUV OTa £MOUPNTA KEPDN.®

1.2. 0pLoNOG YM@LaKoV HAPKETIVYK

To wnolokd JAPKETIVYK €ival  pia  eEEANICOOUEVN KOl OUVEXWG
avatrTuooopevn évvola. To Yyneliakod PAPKETIVYK, OUPQwva Pe To IvoTiTouTto
Wnolakou MApKeTIVYK, OpICeTal WG N XPNON WNQIGKWY TEXVOAOYIWV YA TN
dnuioupyia HIag OAOKANPWHEVNG, OTOXEUMEVNG KAl PETPACIUNG TTPOKTIKAG, N
oTroia BonBd oTnv ammokTnon kKal otn dlaTApNoN TTEAATWY, evw TTapAAAnAa
dnuioupysital pia BabuTtepn oxéon padi Toug.™

To Ynelokd MPAPKETIVYK TTEPINAMPAVEI KAl TIG AQUECEG EVVOIEG TOU
MAPKETIVYK, TO OTTOIO AVTIMETWTTICEI TOUG TTEAATEG WG AToua Kal KaBopileTtal OxI
MOVO aT1Té Ta ATOMIKA XOAPAKTNPIOTIKA TOug, OAAG KAl ammd TO TTWG

oupTrEpIPEPOVTal KOl aAANAosMIdpoUV ekeiva. "

marketl ng

customer e
D datadis "-.-Itl:'b :
m Times ¥ L

Shi= HE—ES

g.. .wDF’I“I"IE
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Ewkova 1 MApKeTIVYK

SO0upwva pe tov Damian R." 10 Wwn@iakd JAPKETIVYK gival To
MAPKETIVYK  TTPOIOVIWV 1 UTTNPECIWV  TTOU  XPMNOIYOTIOIOUV  WNOIOKEG
TEXVOAOYIEG, Kupiwg oTo O1adikTuo, OAAG Kal Ta KIVATA TnAEQwva, TN
olapriuion TTPOROARG Kal OoTrolodATIOTE GAAO WN@Iakd péco. To wn@iako

MAPKETIVYK  OUVAMO  EKTEIVETAI KAl  TTEpA ammd 1O OIadIKTUO, OTTOU

*William D. Perreault, Joseph P. Cannon, E. Jerome McCarthy, (2012), «Mdpketivyk», Ek800eLg: ABdvn

1 Wymbs, C. (2011). Digital Marketing: The Time for a New “Academic Major” Has Arrived, Journal of Marketing
Education, 33 (1): p.p.93-106

11Deighton, J. (1996) The future of interactive marketing, Harvard Business Review, 74(6), p.p. 151-152

2Damian, R. (2014) "Understanding digital marketing", Third edition, Kogan page, London, Philadelphia, New
Delhi.
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XPNOIMOTTOIOUVTAI  EVEPYEIEG MAPKETIVYK MECW WNOPIOKWY €PYOAEiwV  Kal
KavaAlwy TTou dev atraitouv T xprion Tou diadiktuou.™

Z0pewva pe Toug Chaffey kai Chadwick™, 10 wn@iakd PAPKETIVYK
TTEPIYPAPETAI ATTAWG WG N ETTITEUEN TWV OTOXWV PAPKETIVYK UE TNV EQAPHOYN
WYNPIOKWY TEXVOAOYIWV. TO WnIOKO MAPKETIVYK, OUPQwva pe TN Mdapw
BAaxotroUuAou,™ €xel peyaAUTepo €UpOG KABWCE avagépetal oTn  Xpron
OTTOINOOATIOTE TEXVOAOYIOG yIia TNV E€TTITEUEN TWV OTOXWV MAPKETIVYK. To
WYNYIoKO  PAPKETIVYK  TTAPAAANAG €pXETAI WG CUUTTANPWHATIKO  €PYOAEio
EVioYXUONG TOU TTAPAdOCIOKOU JAPKETIVYK.

To Yn@Iako PAPKETIVYK TTEPINQUBAVEI ETTIONG TNV £QAPPOYH WNPIOKWY
TEXVOAOYIWY, OnAadr, TO OIadIKTUO, TO NAEKTPOVIKO Taxudpoueio, PBaoelg
oedopévwy, Kivnrd/aoUpuata  Kal  wnoelok TnAedpacn, pe oOTOXO VA
uTToOTNPICEl  TIG  OPaOTNPIOTNTEG  TOU  BIAdPACTIKOU  PAPKETIVYK. Ol
OpacTNPIOTNTEG AUTEG ATTOOKOTTIOUV OTNV ETTITEUEN HIOG KEPDOPOPAS Ooxéong,
ammokTtnong Kal dIaTAPNONG TwWv TrEAATWY KAtd Tn Ol1adikacia avAaktnong
TTOAATTAWYV BIAUAWV ETTIKOIVWVIAG PE TOV TTEAATN. ETTeIdr) TO dIadiKTUO E€ival
MOVO pia a1Td TIG TEXVOAOYIEG TTOU XPNOIKOTTOIOUVTAI, TTPETTEI OTO CNMEIO auTd
VO OonUEIWBEi OTI TO PAPKETIVYK XPNOIUOTIOIEI OAO Kal TTEPICOOTEPO AAAEG
WNQIOKEG MOPYEG yIa TNV €EUTTNPETNON TWV TTEAQTWYV, ETTOUEVWG, O OPOG
WYNIoKO PAPKETIVYK QaiveTal va €ival KATAAANAOTEPOG ATTO TOV TTEPIOPICHEVO
OpIoPO TToU Tou BGBNKe 01O TTAPEABOV WG «AIadIKTUAKO MAPKETIVYK». '

2UMTTEPACHATIKA, AOITTOV, TO WnOIOKO PAPKETIVYK TTEPIAAUBAvEl OAEG
EKEIVEG TIC WNQPIAKESG EVEPYEIEG NAPKETIVYK YIA TNV TTPOWONOCN TOU TTPOIOVTOG 1)

TWV UTTNPECIWV PECW TNG TEXVOAOYIAG.

1.3. ¥n@Lako pelypa HAPKETIVYK

To peiypua MépkeTivyk oUp@wva pe Toug Armstrong & Kotler' arrorteAei

Mia atro TIg 1Mo BaoikEG PIAoco@ieg oTo PAPKETIVYK. O1 K. TCwpTtldkng & A.

Byenugopal, Dr.G. (2016) Digital Marketing— Elixir of Business, IOSR Journal of Business and Management, p.p,
10-12

Chaffey, D. and Chadwick E. F. (2016) Digital Marketing: Strategy, Implementation and Practice, Pearson
BBAayomovAou, M. (2003), E-Marketing, AlaSiktuakd Marketing, ek86oeLg Rosili

8Chaffey, D. (2010) E-marketing and Internet marketing definition

YGary Armstrong, Philip Kotler, (2009), «Ewcoywyr] 6to MdpKeTivyk», 9th ed., EkSdoeLc: Enikevtpo



TCwptlakn™ avagépouv OTI TO Peiyua PAPKETIVYK aTTOTEAEl dia oUvBeon
avBpwTTIivou dUVOUIKOU Kal HETABANTWY, Ol OTTOIEG €ival TO TTPOIOV (product), n
TIuR (price), n Olavoun (place) kai n Tpowdnon (promotion), wWoTE va
onuioupynOei yia erun yupw atrd éva TTPoidv.

Autég o1 peTaBAnTéG eival ywwoTEG wg «Ta 4P». ETmiong oOtav
METABAAAETAI KATTOIO OTTO AUTEG TIG METABANTEG, TAUTOXPOVA £TTNPEACOVTAI KAl
Ol UTTOAOITTEG KOl OWOTO €ival va OIEUKPIVIOTE OTI O TTEAATNG OEV QATTOTEAEI
METABANTA TOU MEIYMOTOG MAPKETIVYK KOBWGS €ival 0 OTOXOG TOU MEIYMATOC.
‘ETol TO peiyya MAPKETIVYK, XPNOIMOTTOIEl auTr] T ouvBeon woTe va

IKavoTToInBei N ayopd-oToxog Kail va BeATIwOEi To TTpoiov. ™

MNpowdv
Aadikaoleg Th
MITMA
s MAPKETINTK
£YKOTOOTAOELC Atavopn
AvBpwrot MpowBnon

Ewkova 2 Ztolyeia ou £i6n unapyxouv oto 7Ps Meiypa MApKETIVYK.
(lvy, 2008)

+_[Mpoiév (Product): Apopd Ta Tpoidvia i TIG UTTNPECIEG ] KAl TOV

ouvduaoud autwy, TToU Ba TTPOCPEPElI N ETTIXEIPNON OTNV ayopd-
o10xX0. Mg Aiya Adyia gival n weEAEIa TTou Ba deXTEI O KATAVAAWTAG aTTo
TNV ayopd Tou TTPOIOVTOG. Ta TTPoidvTa XwpeifovTal O KATAVOAWTIKA, TO

oTToia €ival autd TToU KATOAAYouv OTOV TEAIKO KATAVAAWTH, KOl O€

B otag T{wptldakng Alefia T{wptldkn, (2002), «Apxés MApkeTvyk: H EAANVIKH Ttpocéyyion», 2th ed., EKSO0ELG:
Rosili
®NavtouBdknc, A. M., Suwpkoc T. I. kat Xpriotou E. 5. (2015) Marketing, Ek860€Lg AUBGvn



Biounxavikd, Ta oTroia €ival autd OTToOU XPNOIYOTTOIoUVTAl ATTO TIG
Blounxavieg yia TN Kataokeur GAAwY TTPoidvTwv. %

+__Tiwun (Price): O1 utreUuBuvol udpkeTivyK Ba TTPETTEl va KaBopioouv Trola
gival n KAatadAANAn TIPn TTou XpeIddeTal va TTANPWOOUV Ol KOTAVAAWTEG
WOTE vA OTTOKTAOOUV TO TIPOIOV. AUTA N ammogach E€ival apKeTA
ONUavTIK Kal OUOKOAN, KaBwg Ba TTpétrel o1 uTrelBuvol Katd Tn
OIApPKEIQ TNG ATTOPACONG VA CUUTTEPIAGBOUV Kal TOV QVTAYWVIOUO TTOU
UTTAPXEI OTNV ayopda-oTOXO TToU €xouv eTTIAEEEL. O TTPOCdIOPIoHOG TNG
TIMAG €ival onuavTikOg KaBwg n eTTIxeipnon kal 1a oTeAéxn NG Ba
TTPETTEl va KAaTaAAgouv TTola TI B€AOUV va KpaTACOUV OTNV ayopd, Ti
EKTITWOEIC TTPOKEITAI VA KAVOUV, TTWG Ba KAAUWouV Ta KOOTN Kal TTWG
Ba peylioToTroIgouv TNV {ATNONG TOU TTPOIGVTOS Toug.?!

+__Ailavoun (Place): H diavouy agopd 1n PETAQOPA Tou TTPOIOVTOG OThV

ayopd-oToxo. H petagopd yivetal ammd Ta kavaAia diavoung, Ta oTToia
gival ETAIPIEG TTOU UPETAPEPOUV TA TTPOIOVTA ATTIO TOV TTAPAYWYO OTOV
KatavaAwTr}. Ta kavaAia diavoung Kal ol dpacTnpPIOTNTEG TTOU KAVOUV
WoTe va @TAcEl TO TIPOIOV OTOV TEAIKO KATAVOAWTH €ival TTOAU
ONUAvTIKA, KaBWwS o1 aTTaITACEIS TWV KATAVOAWTWY gival va Bpiokouv
Ta TpoIdvTa OTav Ta XpPelddovtal Kal OTIC TTOOOTNTEG TIOU T

xpeialovral.?

+_[Mpow6non (Promotion): H tpowbnon agopd TIG eVvEPYEIEG TTOU
yivovtal woTe N ayopd-oTOX0G va evnuepwbei yia Tnv UTTapEn TOu
TTPOIOVTOG. AUTEG O EVEPYEIEG APOPOUV Kal T KAVAAIA dIAVOWNG, TOUG
UTTAPXOVTEG TTEAATEG OAAG Kal TNV TTPOCEAKUCN VEwV TreAaTtwyv. H
TTpowbnon yivetar e TN XpAon g dla@nuiong, Twv dnuUociwv
OX€0EWV Kal TNG TTPOCWTTIKAG TTwAnong. ETriong, o1 evépyeieg 1mou
yivovTal yia Tn TTpowBnon Tou TTPOoIOGVTOoG, TToiKiAouv avaAoya e TO
TPOIOV, ME TNV ayopd-oTOXo AAAG Kal TIC CUVORKEG TTOU ETTIKPATOUV

oTnv ayopd.

EyBUIog Ziykoupidng, (2008), «MdpkeTivyk», Ekddoelg: IvotitoUto Ekmaideuong EvnAikwv, Atabéoipo:
https://www.openbook.gr/marketing/

ZEYOUMOG Ziykoupidng, (2008), «MdApkeTvyk», Ex86oelg: IvotitoUto EkmaiSsuong Evnhikwv, AaBéoiuo:
https://www.openbook.gr/marketin

2\illiam D. Perreault, Joseph P. Cannon, E. Jerome McCarthy, (2012), «Mdpketivyk», Ek80oel: ABdvn
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OAa autd T1a oToixeia Ba TTpéTrel va dlakatéxovTal ammd duo apxes. H
TPWTN apxn avagépel OTI KaBéva oToIxEio Tou peiyuaTog MApKeTIvyK Ba
TIPETTEI VA €iVAl OUVETTEG ME TA UTTOAOITTA, €TOI WOTE Ol KOATAVAAWTEG va
MTTOpOUV va KaTavorjoouv Tn TARpN TOTToBETNON Tou TTIPOIidvTIog. Kai n
OeUTEPN apxr avagépel OTI OAA Ta OToIXEIa oav Eva oUVOAo Ba TTPETTEl va gival
OUVETTG OTIG £IBUieC TNG ayopdg-oTdxou.?

+_AvlpwTtrol: To TPOOWTIIKO aTToTeAEl PaCIKO oOTOIXEiO TNG KABE

ETTIXEIPNONG KABWG €ival 0 atrapaiTnTog KPIKOG yia TNV UAOTTOINGN OAWV
Twv Oladikaciwv. O poAog TOou avBpwTrivou OUVOUIKOU Of€ MId
ETMIXeipnon €ival peiCovog onuaciag, KaBwg gival amrapaitntn n UTTaPEn
ETTIKOIVWVIAG TTPOKEIUEVOU VA UTTOPECOUV VA EKTEAEOTOUV OAEG Ol
O100IKATIES KAl VA MEIVEI EUXAPIOTNUEVOG O TTEAATNG WE TO TTPOIGV 1) TNV
utTnpeoia tnv otroia ayopddel. O AvBpwTrol atToTEAOUV ONPAVTIKO
OTOIXEIO TOU PiyMATOG PAPKETIVYK, KAl €ival aQvaTTOOTIACTO £PYAAEIo yia
TIG UTInNpecieg. H TT0I0TNTA TWV UTINPEECIWV TTOU  TTPOCQEPEl  [iA
TPATTEC, MIO AEPOTTOPIKN ETAIPIA ] VA EUTTOPIKO KATAOTANO OUVOEETAI
OTEVA PE TNV €EUTTNPETNON TTOU TTPOCPEPEI O UTTAAANAOG, O TTWANTAG, 1
0 KATAOTAMOTAPXNG, N OTTOIOdATTOTE GAAAO TTPOCWTTO TNG ETTIXEIPNONG
TTOU £PXETAI O€ EUUEDON ) AUECN ETTAQPN ME TOUG TTEAATES. KUpla OToIXEI
yla TNV TIOAITIKI) avBpwTrivou SuvauikoUu egival n  ekmaideuon, Ta
TTpoypduuaTa avarmTuéng avBpwTrivou OuVAMIKOU, Ta KivnTpa Kal n
TIPINOBOTNON Kal TEAOG N ETAIPIKN KOUATOUpQ.?

+_Quoikn _gykatdoTraon: H @UOIK €yKOTAOTOON OXETICETAI HE TO
TEPIBAAAOV Kal TIG EYKATAOTACEIC TTOU XPEIAZOVTAl Ol ETAIPEIES YIa VA
TTAPEXOUV UTTNPETIEG OTOUG TTEAATEG TOUG. TO OTOoIXEio aUTO Bonbd Tov
TTEAATN va TTANCIdcel To TTPoIdV, va TO yVwpEIioel KAAUTEPA Kal va OEl TNV
ToIOTNTA OAAG KAl TOV TPOTTO AEITOUPYIag TOU TTPOKEINEVOU va TTPoEi
oTNV ayopd Tou. AQopd Ta OTOIXEIQ EKEiVA TTOU £TTNPEACOUV TNV €IKOVA
TNG ETTIXEIPNONG Kal OXETICOVTAl PE TIG UTTOOOWEG, TO TTEPIBAAAOV Kal TIG
dpaoeig TnG.° KaTtola atoixeia Tou oxeTidovral ye 1o TTePIBAAAOV TG

ETMIXEIPNONG €ival N TOTTOBETIO TWV EYKATAOTACEWY, TO KTiplo (TTOIOTATA

ZMavtouBakng, A. M., Suwpkog I I. kat Xpriotou E. 5. (2015) Marketing, Ex860€tg ABdvn

*Kaur P., Pathak Dr. A. and Kaur K. (2015) E-Marketing- A Global Perspective, Journal of Engineering Research
and Applications, Vol. 5, Issue 2, pp.116-124

ZCharted Institute of Marketing. (2009) Marketing and the 7Ps: A brief summary of marketing and how it works



KOTOOKEUNG KATT.), O €COTTANIOMOG TOU YPAQPEIOU KAl O TEXVOAOYIKOG
€COTTAIONOG, N AEITOUPYIKOTATA, N ACQAAEIA KAl N UYIEIVI] TWV XWPWV, N
onuavon (eykataoTAoewv KATT.), Ta Eviutra (atTodeifelg TTWANONG) Kai
TENOG TO TUARMA €EUTTNPETNONG TTEAQTWV.

+__Ai1adikacieg: O1 dladikaoieg €ival amapaitnTEG yia TNV  TTOPOXN

d108e0IuOTNTAG KAl TN OWOTH AEIToupyia Twv uTThpeoiwy. H euon Twv
d1apopwyv d1adIKaciwy, 0 BAaBUOS TTOAUTTAOKOTNTAG TOUG Kal O XPOVOG
TTOU ATTAITEITAI VIO TNV OAOKARPWON TOUG ATTOTEAOUV ETTIONG ONUAVTIKA
OTOIXEIO TOU MiyMATOG MAPKETIVYK Kal OXETICovial PE Tnv T1o10TNTA
eCuttnPEéTnonNg Tou TreAATN. To wnolokd peiyua HPAPKETIVYK  OTO
O1adikTUO, 43, cival pia eVOAAOKTIKI PEBODOC UAPKETIVYK TTOU BaacileTal
ota piyuata HApkeTivyk 4P kar 4C. Autd TO HOVTEAO MAPKETIVYK
avaTrTuxenke atrd Tov EuBupio KwvoTavTividn wg Bacikd epyaAcio yia

TN diaxeipion Twv dpacTNPEIOTATWY PAPKETIVYK JECW TOou dIadIKTUOU.

Ta peuovwuéva ypauuara "S" onuaivouv ta €n¢ :
1. Scope (strategy) {[edio epapuoyng (oTparnyikn)}
2. Site (loTooehida)
3. Synergy (Zuvepyia)
4. System (ZUoTnua)®

1.4. Alx@op£éG Tapadootakov Kot Pn@Lakov HAPKETIVYK

To yn@iakd HApKeTIVYK attoTeAEl pia e€€EAIEN Tou TTapadoaiakou. Me Tnv
avaTrTuén Tou S1adIKTUOU OAEC OI ETTIXEIPAOEIC Eekivnoav va epydlovTal Kal va
ETTIKOIVWVOUVE MPEOA OTOV Ynelokd KOOouo. ETTopévwg Kal TO PAPKETIVYK
TTPOCAPUOOTNKE OTA VEQ dedouEva Kal GAAage pop@r]. O1 dlapopEég avaueoa
OTO TTAPAdOCIOKO KAl TO WNQPIOKO PAPKETIVYK €ival APKETEG AOYW TNG QUONG
TOU KaBevOG, a@OoU OTO WN@IOKO MAPKETIVYK €XOUME Tnv UTTapEn Twv
WYNPIOKWY CUCKEUWYV Kal TWV YneIakKwy HECWV. 1poTtou TTPoocdIopicOoUlE
OMWG TIC JIOPOPEG TOU  TTAPAdOCIAKOU HE TO WNOIOKO MPAPKETIVYK  OG

avagépoupe TI TrepIAapBavel To kabéva.?’

%Charted Institute of Marketing. (2009) Marketing and the 7Ps: A brief summary of marketing and how it works
YKumar & Lall (2016) Traditional marketing VS digital marketing: An analysis, International Journal of Commerce
and Management Research, Vol. 2, Issue: 8, p.p. 05-11



To T1apadooiakd HAPKETIVYK, TTEPIAQUPBAveEl TNV  TnAedpacn, Tnv
epnuepPida, Ta TTEPIODIKA, TO PadIdPwVo, Ta QUAAADIa Kal TIS AQIoEC OTOUG
OpbuouG. To YN@IaKS PAPKETIVYK TTEPIAAPPBAVEI OAEC TIC EVEPYEIEG TTPOWONONG
MEOW WNOIOKNG TEXVOAOYIaG. XpnoIuoTrolei Th dla@hpion HECw OIadIKTUOU Kal
I0TOOENIOEG KOIVWVIKNG BIKTUWONG. O1 TTAATQOpUES TTOU TTEPIAaUBAvovVTal OTO
WNQPIOKO WAPKETIVYK €ival TA KOIVWVIKA péoa BIKTUwong OTTwg €ival To
Facebook, 10 Instagram kai 1o Twitter. Emiong ta blog, o1 1o1éTOTTOI
KOIVWVIKAG BIKTUWONG OTTWG €ival To LinkedIn, kal Ta ynvupata NAEKTPOVIKOU

Taxudpopeiou.?®

O1 diagopéc trou evromifovral ueraéu Toug givai:

+_KoéoTtog: AvapioBATnTa OTO TTAPAdOCIAKO HAPKETIVYK  HE  TIG
OlI0PNMICEIC TwV ePNUEPIdOWY AAAG Kal TIG TNAEOTITIKEG OlIA@PNUICEIS, N
KABe emmixeipnon €odeue TTOAAG Xprpata. ATO Tnv AAAn TO Wwn@Iako
MAPKETIVYK €XEI TTOAU XOUNAOTEPO KOOTOG Kal €ival TTIO TTPOCITO yIa TIG
VEEG ETIXEIPAOEIC. Ta TTpoidvTa dla@nuiovTal HECW TWV KOIVWVIKWV
OIKTUWV (11.X. Facebook, Instagram) kai Tnv 1I0To0€Aida TNG €TTIXEIPNONG
OAo T0 24 wPo o€ OAO TOV KOOUO. AVvTIAQUBavVOPACTE OTI KATI TETOIO OTO
TToPadoaiakd YApKeTIVYK Ba KOOTI(E TTAPa TTOAU. %

+_Brand development (avayvwpion pdpkag): Me 10  Wwn@iako
MAPKETIVYK O KOOWOG UTTOPEI va JABEI Tnv €TTIXEIPNON TTI0O EUKOAQ KaI O€
AlyOTEPO XPOVIKO BIA0TANA, JEOW TOU BIAdIKTUOU KAl TWV KOIVWVIKWVY
OIKTUWV. KAaT T€T010 OTO TTAPAdOCIOKO MWAPKETIVYK Ogv 1I0XUEl, aPoU
XPeIalovTal GUYKEKPIPEVES evEPYEIEC TTPOoWBNONG.*

+__AMnAemidpaon: 210 TTAPAdOCIOKO WAPKETIVYK E€XOUME aATTPOOWTTN

ETTIKOIVWVIiA KI auTo yiaTi n dila@ruion £xel dnuioupynBei yia éva cuvoAo
aAvBpPWTTWYV Kal OXI YIO JIa CUYKEKPIYEVN opada. H emmkovwyvia yiveTal
Madika Kal gival TToAU SUOKOAO va dnuioupynBoulv ox£oEIC avaueoa oTo
TTEAATN KAl OTNV €TTIXEIPNON. AUTO €XElI WG ATTOTEAECUA O ATTOOEKTNG va
MNV PTTOPEl va dexTel Ta TTANBWPA PNVUPATA KAl TIG TTANPOPOPIEG ATTO

TN dla@nuion. 'ETol n emxeipnon dev €XEl JETPNOIUG ATTOTEAECUATA KAl

%Kazana N., (2019) , 8 od£An Tou Digital Marketing évavtt Tng mopadoctakng Stadruong, https://www.suit.gr/
Kumar & Lall (2016) Traditional marketing VS digital marketing: An analysis, International Journal of Commerce
and Management Research, Vol. 2, Issue: 8, p.p. 05-11

%kazana N., (2019) , 8 op£An tou Digital Marketing évavtt tng mopadootakic Stodruong, https://www.suit.gr/
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dev yvwpicel o€ Tola KatdoTaon Ppioketal. ATTO TNV GAAN OTO Yn@Iako
MAPKETIVYK EXOUME Qu@idpoun €mKolvwvia. H  emkoivwvia €ivai
OTOXEUMEVN KOl OnuIoupyouvTal OXECEIC METALU  TTEAATWYV KOl
emyelpiocwv.®’ O xpAoTnG avTtidpdel oTa PNVUPATA TTOU SEXETAI HEOW
TWV 10TOOEAIdWY KAl TWV TEXVIKWV TIPOCEAKUCNG TIOU  €XOUV
xpnoigotroinBei.  H  emixeipnon  ptmopei va UETPACEl TNV
ATTOTEAEOUATIKOTNTA TWV PNVUPATWY KAl va €XEl PIO KAAUTEPN EIKOVA
TOU TTWG avTIOPAEl 0 XPROoTNG.

+_Epeuva ayopdg: AtroteAei éva BacikO KOUUATI agou gival atrapaitnTn

yla Tnv €AoY TNG KATAAANANG OTPATNYIKAG MAPKETIVYK TTou Oa
OKOAOUBACEl n  emXeipnon. 210 TTAPAOOCIOKO  PAPKETIVYK
XPNOIUOTTOIOUVTAI TTPWTOYEVEIGC EPEUVEG YIA TNV CUAAOYH OTOIXEIWV aTTO
TOUG KOTAVOAWTEG OAANG KOl TOUG  AVTAYWVIOTEG. 2TO  WNQIAKO
MAPKETIVYK N €TIXEipNON XPNOIMOTIOIEI TNV TEXVOAOYIA Kal TTAPEXEI
EPWTNUATOAOYIO KOl  €PEUVEG MPEOW  OIAdIKTUOU. YTTAPXEl MEYAAN
aAMnAeTTiOpaon Kai éykaipn evnuépwan.*

+_ExBeon/KdAuwn: Me tnv 1Tapadooiakf dIa@riuIion KAAUTITOUME uia

TepIoXN 1 Mo opdda Tou TTANBUCHOU apou UTTAPXEl TTEPIOPIOUOS OF
MIa OUYKEKPIPEVN TOTTOBETIa OTTWG MIa TTOAN A pia xwpa. Etriong Tnv
dlapriuion Ba Tnv O&l Kaveig oTiydigia oe éva TTEPIODIKO, TO OTT0i0
MTTOPEI va TTETAXTE 1 va TV Ol oTnVv TnNAedpacn Xwpig va dwaoel
onuacia. Me tnv online dila@ApIoN €XOUUE TV TTPOPROAR TOU TTPOIOVTOG
0¢ OAOKANPO TO KOOHPO Kal O€ €AAXIOTO XPOVO VIO HEYAAO XPOVIKO
o1doTtnua. O1 xprioTeg PTTopoUV va avatpEEouv ava TTaoa OTIYUA Kal va
TNV TTAPAKOAOUBO0UV TTOAAEG POPEG.

+_KdAuyn avaykwyv: 21n 1Tapadociokf dIa@ApIon, n ayopd XwpileTal

oc TUAMaTa pe Bdon Ta ONUOYPOQPIKA KOl  WUXOYypa®IK& TOug
XOPAKTNPIOTIKA, TIC OTTQAITAOEIC TnNG KABE Kolvwviag aAAd kal Ta
XOPAKTNPIOTIKA  TWV  KATAVOAWTWYV. 2T0  WYNQIOKO  PAPKETIVYK
eCaTOMIKEUOVTAl Ol QVAYKEG TOU KABe TTEAATn Kal TTPOCTTOBEl N

gTIXEiPNON va TIC KAAUWeL. >

\Wymbs C. (2011), Digital Marketing: The Time for a New “Academic Major” Has Arrived, Journal of Marketing
Education, 33 (1): p.p.93-106

32B\ayomovAou M., (2003), E-Marketing, AtaStktuakd Marketing, ekddoelg Rosili

3B\ayomovAou M., (2003), E-Marketing, AtaStktuakd Marketing, ekddoelg Rosili



+_Aéopeuon: 210 TTOPAOOCIOKO PAPKETIVYK Oev £Xoupue aAAnAeTTidOpaon
ME TO KOIVO Kal N avatpo@oddTnon £pXETal YMETA aTTO TTOAU Kalpd. Me
WNIaKO PAPKETIVYK, N KABe emmixeipnon PITopei va aAAnAoemdpd o€
TIPAYMATIKO XPOVO PE TOUG KOTAVOAWTEG.

+__Auvapiké: Me tnv TTapadoaciakr dla@ripion, ol ETTIXEIPHOCEIG TTOU Eival
MIKPEG  avTIMETWTTICOUV KATTOIO TTPORANUATA BPICKOVTAI OE PEIOVEKTIKN
Béon kal dev YTTOPOUVE va dlaPnuicouv OTo PEYIOTO TA TTPOIOVTA TOUG.
2 avTiBeon pe TNV NAEKTPOVIKA dlagriuion, OTToU n TTapoudia TnNG KAoe
ETMXEIPNONG OTA  KOIVWVIKA OiKTUO MTTOPEl  va  gival n  PEYIOTN
aveCapTATWG TTPOCWTTIKOU Kal HEYEBOUG ETTIXEIPNONG.

+_AvdAuon armroreAeopdTwyv: Me TO WNQIGKO MPAPKETIVYK, N KABE
ETTIXEIPNON YVWPICEI TI TNV CUU@EPEI Kal TI OXI. Me autov Tov TPOTTO
MTTOPEI va aAAAGEl TN OTPATNYIKA TTPowONoNG Twv TTPOIOVTWY TNG Kal
va eANEyEel TNV €lI0EpXOUEVN Kivnon, TO TT0000TO eyKATAAEIYNG, TO
conversion rate, 10 KEPOOG Kal TNV YEVIKA TAON TOU KOIVOU O€
TTPAYUATIKO Xpdvo. KATI TETOI0 OTO TTAPADOCIOKO PMAPKETIVYK XPEIAZETAl
TTOAU XpOvo. Aev UTTOPOUMPE VA CUYKPIVOUUE TO TTAPAdOCIOKO MPE TO
WYnolokd PapkeTivyk. Eival avauevouevo oto TTapadooiokd PHAPKETIVYK
VA MdNV  TTEPIMEVOUUE YPAYOPA dATTOTEAEOHATA Q@OU OtV  UTTAPXEI
TTPAYUATIKOG XPOVOg O1adpaong TwV KATAVOAWTWY MPE T dia@ruion.
Etmiong o€ TOAEG TTEPITITWOEIG €XOUME OTTOTEAéOPATA TTOU  OEV
MTTOPOUV va peTpnBoUv. ATTé TNV GAAN TTAEUpd O0TO YNPIOKO JAPKETIVYK
EXOUUE TO ATTOTEAECUA O€ TIPAYMATIKO Xpovo. Ta atmmoteAéoparta
Byaivouv aTtreuBeiag KkKal EEPOUME Qv N OUYKEKPIMEVN SIa@AMION
AeiToupyei 1) 6x1.%

+_[poidv: 3170 TAPADOCIAKO MAPKETIVYK OV UTTAPXEl O€ TTOAAEG
TIEPITITWOEIG N dUVATOTNTA TPOTTOTTOINCNG TOU TIPOIOVTOG OAAG Kal N
emAoyn atd éva TAABOC TTPOIOVTWY. 2TO WNQPIAKO HAPKETIVYK, €va
TTPOIOV avatrTucoeTal ue BAon Tov KaTavaAwTh Kal TNV aAANAETTIOpaon

TOU KATavaAwTh We TNV €mmixeipnon.®®

**BAayonoUAou M., (2003), E-Marketing, Atadiktuako Marketing, ekddoelg Rosili
$Kazana N., (2019) , 8 op£An tou Digital Marketing évavtt Tng mopadoctaknc Stadronc, https://www.suit.gr/
BAayorovAou M., (2003), E-Marketing, AtaSiktuakd Marketing, ek66oeLc Rosili
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+_MoMITIKA TIgwV: 270 TTAPAdOCIOKO PAPKETIVYK TTapatnpeital EAAEIYN

dIaPAVEING TWV ayopwVv AOYyw TNG dIAPopOoTToinoNnNG Twv TIWYV. ATTO TNV
GAAN OTO YNQIAKO PAPKETIVYK EXOUME PEYAAUTEPN DIOPAVEIQ OTIG TIUEG
TNG ayopd¢ Kal ol TINES dlauop@wvovtal he Bdon TIC avAyKeG Tou
eAGm.¥’

+_[MpoBoAR: 210 TAPADdOCIAKO HAPKETIVYK, O KATAVOAWTAG O&v
EVNMEPWVETAI OXETIKA ME TNV ETTIXEIPNON KAl T TTPOIOGVTA TNG. 2TO
WYNOIOKO PAPKETIVYK, O TTEAATNG MTTOPEI VA  ETTIKOIVWVNAOEl PE TNV
ETTIXEIPNON OTTOIOBATIOTE OTIYUN KAl ATTO OTTOI00NTTOTE onueio. To idio
Kal Ol ETTIXEIPAOEIG PE TOUG TTEAATEG TOUG. Méoa atrd TIg 1I0TOCEAIDES Kal
TA KOIVWVIKA QiKTUA O TTEAATNG UTTOPEI va {nTAOEI TTANPOYPOPIES YIa Eva
Tpoidv, va WJIAAoEl PE TNV EmXeipnon Kal va aAAGEel katroia
TTapayyehia.®

+__Alavoun: 210 TTOPAdOCIOKO WAPKETIVYK EXOUME MECALOVTEG, dnAQdN
ATOoPO PETALU TWV KOATAVOAWTWY Kal TNG ETTIXEIPNONG. ZTO WYN@IAKO, N
QTTOOTOA| TWV TIPOIOVIWY UTTOPEI  va TTPAyMOTOTTOINGEl  XWPIG
MECAJOVTEG Kal Ta TTPOIOVTa SIaTiBevTal NAEKTPOVIKA.

+_21paTtnyiki: To Tapadooiakd YAPKETIVYK XPNOIUOTIOIEI TNV OTPATNYIKA

wbnong. H ouykekpipgévn oTPATNYIKN aTTAITEl ATTO TOUG TTAPAYWYOoUS
EVEPYEIEG MAPKETIVYK EUTTOPIKAG TTPOPOAAG Kal TTPOCWTTIKAG TTWANONG,
TIpoKeIéVOU o1 dlapecoAaBnTég va  dexToUuv Ta  TIPoIGvTa  OTA
KATAOTAMATA TOUG. ATTO TNV GAAN, TO Yn@IoKd JAPKETIVYK, XPNOIUOTTOIE]
TNV OTPaTNYIKA €AENG TTOU OTTQITEI EVEPYEIEG MAPKETIVYK OTTO TOUG
Tapaywyoug OmTws dia@nuion, Tpeowbnon TWAACEWY TIPOS TOUG
TEANIKOUG KATAVOAWTEG TTPOKEINEVOU va dnuioupyrioouv {ATnon yia Td

TTpoiévIa.

Me 6Aa Ta TTapaTTdvw QvTIAQUBAVOUOOTE OTI TO WNPIOKO WAPKETIVYK
utTeEpTEPEl Tou TTapadocoiakou. QoTdéoo €ival onuavTiKG va TToUudE OTI éva
€EUTTVO piyua TTapadoCIakoU PAPKETIVYK O€ OUVOUQOWO HE TO wnolakod, Ba

gixe TOAU OeTikG atroteAéopata. ECGANOU TO TTAPadOOCIOKO PAPKETIVYK OE

37B}\axono()}\ou M., (2003), E-Marketing, Aladiktuakod Marketing, ekddoelg Rosili

Bumar & Lall (2016) Traditional marketing VS digital marketing: An analysis, International Journal of Commerce
and Management Research, Vol. 2, Issue: 8, p.p. 05-11

$¥B\ayomovAou M., (2003), E-Marketing, AtaStktuakd Marketing, ekddoelg Rosili



KATTOIEG TTEPITITWOEIG EiVAl AvaAyKaAio, €EIDIKOTEPO OTAV AVAPEPOPAOTE OTA

aropa peyaAuTepng nAIKiag Tou O€ yvwpiouv va XEIPIOTOUV Ta Wn@IOKA

puéoa.*® Imv ekoéva 2 Tapouaialovral

TTaPadOCIOKOU PE TO WNPIOKO NAPKETIVYK.

OUVOTITIKG oI  OIaQOopEG  TOU

[Kégroc ~ Yunid Xapnhd
Ipﬂvﬂﬁﬂpﬂ e ehdyIOTO ¥povIKD BidaTnua
_ Mikpr Meydhn
. Epwrnparohkoya, EpEUVEC HETL
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AEV Exoups ahAnhemiGpaan o AMANASTIBpOON O TROYUATIKG
TpaypaTIKO Xpovo ¥povo

O Pikpéc SmeElpiosie : . .
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TPOIOVTaTOUC TIC EMIXE PTG

Xpovopopa [priyopa o Tpaypamkd xpovo
MikpoTepn Eabikeuan oTic Me Baan TIC avayKes Twv
avAYKEC TOU KOTOVIALWTH KT W A LST LUV

‘EAkEnyn Slagdveiag @iayia dhoug

“ERAENT EVIUEQLIOTC TWWV ZUVESTC EVnUEpWan Tou

KOT OV OhLITLOY KOTO OhTH

“1rapEn peodalovra Asv atroTEiTa TaYTa peTalovTag
ETpatnyikn wenang (Push) ZTparnyikn £Enc (Pully

Ewkéva 3 Atadopég Napadooiakol kot WndLakol LApKETVYK

1.5. [MAeovekTNHaTa & TPOPANHATA TOV PNPLAKOV HAPKETLVYK

To Yniakd PAPKETIVYK €ival éva €PYaAEio TO OTTOIO TTAPEXEI VEOUG
TPOTTOUG ETTAQPNG HE TOUG TTEAATEG PE APKETA XOAUNAOTEPO KOOTOG. To Wwnolokod
HAPKETIVYK AOITTOV £XEl KATTOIO TTAEOVEKTAMOTA: !

+ Eva onuavtikdé TTAcovEKTNUa €ival OTI PEOA ATTO  TTPOCEYMEVEG
TTOPOUCIACEIG O KATAVOAWTAG €XEl PIa OAOKANpwuévn €lkOva Tou
TTPOIOVTOG PE ATTOTEAECUA TN YEIWON TOU KOOTOUG EVNUEPWOTNG.

+ Kdbe emixeipnon aveEdptnta TI €idoug ival kal TI heyEBoug, PTTopei va
gloaxBei otnv ayopd pe Baon Tn d1adIKTUAKK OeAida Kal va atreubuvoei
€101 0 XINAOEG KATAVOAWTEG. YTTApXEl akOpa n duvatotnta 1ng

“OKumar & Lall (2016) Traditional marketing VS digital marketing: An analysis, International Journal of Commerce
and Management Research, Vol. 2, Issue: 8, p.p. 05-11

“Social Media Marketing. www.clickmoney.gr/affiliate-marketing/social-media-marketing
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€PEUVAG PE TNV OTTOIA YivovTal PETPROEIS yia Tov BaBud IKavoTroinong
TWV TTEAATWV.

+ Na emonudvouue TNV 24 wpn €EutnEETNON. AuTO €ival £€va onPavTiKO
TIAEOVEKTNUA BIOTI O KATAVAAWTAG £XEI TNV DUVATOTNTA VA ETTIOKETTTETAI
NAEKTPOVIKA TNV €TTIXEipNON KAl va ayopdoel To TTpoidv avd Trdoa
OTIYUA.

+ YTmdpxel n euelifia oTi¢ aAAayEG TTOU UTTOPEI va KAVEl Pia €TTIXEIpNON,
OTTWG €ival N aAAayr OTIG TIHEG XWPIG Kavéva KOOTOG.

+ ‘Eva GA\o TTAcovEKTNUA €xeEl va KAvel e TO OIKTUO OlAVOPNG, OTToU
UTTAPXEl APECN ETTIKOIVWVIA HPE TTEAATEG KOl TTPOUNOEUTEG KAl AUEDN

TTAPAKOAOUONON TWV QVTAYWVIOTWV.

H avamtu¢n kai n e€€NIEN Tou Wn@iakoU PAPKETIVYK Ogv gival Kal TOOO
MEYAAN 600 pTTopEi va Trepigévoue otnv EAAGSa yiaTi uttdpxel kal n opdda
avBpwTttwyv TTou TTpoBAnuaridovral. AG ava@Eépoupe KATTOIOUG atmd auToug
TOUG TTPOPRANUATIONOUG (MEIOVEKTAUATA).

+ Aev €xouv OAoI o1 KatavaAwTES Tn duvaTdTNTa Va £Xouv TTpOCcacn oTo
O100iKTUO Kal £TOI Ogv UTTOPEI va OTTOTEAECEl TO MOVADIKO MECO
TTPoWONONG AAAG CUUTTANPWUATIKO.

+ MewvovTtal ol avlpwTTIiveG OXECEIC KAl Ol E€TTAPEG METAEU TWV
avBpwWTTWYV agou OAa gival KpUPPEVa TTICW aTTO JIa I0TOOEAIDQ.

+ Aev UTTApXEl TTAVTA TO QAIVOUEVO TNG AOQPAAEIAG OO0V a®opd TIG
OIKOVOMIKEG OuvaANayéG. YTTapxel BePaiwg n €ukoAia TTpooBaong,
OMwg Ox1 n duvarotnTa ac@aAeiag. Adyw auTou o1 XPrOTEG TTOAAEG
POPEG XPNOIUOTIOIOUV TO PECO AUTO Yia TTEPIYNON Kal Ox1 TO00 yia
ayopéG. AuTo atroTeAei Eva HeyaAo eUTTOdIO TOOO YA TOUG TTEAATEG GO0

Kal yIa TIG ETTIXEIPAOEIC.



KE®AAAIO 2° EIAH KAI EPTAAEIA TOY WH®IAKOY
MAPKETINTIK

2.1. MapkeTivyk MnAeKkTpovikoU Toaxvdpopciov  (E-mail

Marketing)

To nAekTpovIKO Taxudpoueio atroTeAei évav eUKOAO, dwpPeAV Kal AUECO
TPOTTO TTPOWONONG TTPOIGVTWYV I UTTNPECIWV ATTO TIG ETTIXEIPACEIG OTO KOIVO
TOUG. AUTO uTTOpEi TTpayuaTOTTOINBE E BIAPOPES HOPPES OTTWG:
+ e-newsletters (1TTepIOdIKA ATTOOTOAR PNVUUATWY HPE TTEPIEXOPEVO TA
TTPOIOVTA/UTTNPETIES ) OPACTNPIOTNTEG TNG ETAIPEING)

+ follow-up e-mails (unvuparta Ta otroia atrooTéEANOVTAI PHETETTEITA ATTO
Mia TTapayyeAia atrod TNV €TAIPEI KAl OKOTTO £€XOUV TNV EUXOpIioTNON,
N TNV evnuépwaon N TNV eMRERAIWON OXETIKA PE TNV €GENIEN TNG)

+ TTPowONTIKA Kal  utrevBupnoTikd  pnvupata  (véa  TTpoidvra,
EKONAWOEIG, TIPOOPOPES K.Al.)

H amooToA Twv PNVUPATWY TTPOUTTOBETEI TNV OUYKATABEON Twv
KATAVAAWTWY OAAG KAl TO TTEPIEXOPEVO TOUG VO AVTATTOKPIVETAI OTO OXETIKO
VOUOBETIKO TTAaici0.*

Méow TOU nAEKTPOVIKOU TaXUDPOUEIOU WPTITOPOUV VA OTTOOTOAOUV
opadikd pnviuarta Ta oTroia arreubuvovtal oTnv TTPokKabopiouévn ayopd
(o1déx0) TNG ETOIPEIAG, KOl TA OTIOIQ QTTOOKOTIOUV OTNV  €EUTTNPETNON
OpICHEVWY OTOXWV. AuToi O OTOXOlI WTTOpEl va €ivalr n diaripnon Twv
UTTAPXOVTWYV TTEAQTWV HECW  dIAQPOPWY  TIPOCPOPWY 1 EVNUEPWTIKWYV
MNVUUATWY JE TA TIPOIOVTA N UTINPECIEG TNG ETAIPEIOG 1 aAKOPN Kal N
TpooéAkuon vEéwv TreAatwyv. ‘Evag dANog oT1dxog uTTopei va gival n ouAhoyn
TTANPOQOPIWV aTTO TOUG TTEAATEG AAAG KaI N augnon TNG ETTIOKEWPINOTNTAG OTNV
gmrionun ogAida Tng eTaipgiag.*

O1 eTaIpEieC TTPOKEINEVOU VA QTTOKTHIOOUV TIG NAEKTPOVIKEG dIEUBUVOEIG

TNG ayopd TOUG, UTTOPOUV va TTpofouv o€ duo TpoTTous. O évag €€ auTwv gival

“rigpyog X. Zwtog, ABnvd T. Zwtou, Avtlyovn Kupouon, Xptotiva Mmoutooukn, MoAu€évn (TZévn) MdMAa,
Aewvidag Xatinbwuag, (2018), «Aladnuion: Ixedlaopndg, avamntuén, anoteAecuatikotntar, 6th ed., Ek6O0eLG:
University Studio Press

BMdpw BAoxomovAou, S£pyLoc ANUNTPLASNS, (2014), «eAeKTPOVIKS ETIYELPELV & MAPKETLVYK: KOWVOTOMA MOVTEAQ
oe Pndrakd neptBarovy», 1st ed., EkS6oeLc: Rosili



N ayopd Twv OedoPEVWY ATTO Wia TPITH €TAIPEIA, KAl 0 AAAOG TPOTTOG Eival TO
xTiolyo Oedopévwy amd tnv idla Tnv eTtaipgia. Mevikd, n oculhoyh Twv

dedopévwy eival pia diadikaaia n oTroia aTraiTei TTOAU Xpovo.*

2.2. MApKETIVYK péEow pnyxavwv avalntnong (Search Engine
Marketing)

O1 unxavég avagATnong atmoTeAOUV OTIG HEPEG YOG TNV TTPWTN EVEPYEIQ
TTOU KAVEl Kaveig OTav xpnolpoTrolei To dladikTuo. Eival oeAideg 010 d10diKTUO
OTToU  KaTaypd@ouVv KAl  KATATAOOOUV  TOUuG  OlIAQOPOUG  I0TOTOTTOUG
OIEUKOAUVOVTOG TNV avalnTnon TTANPo@opiwyv oTo OIadikTuo. To atToTéAEOuQ
QUTAG TNG avadnTnong eival éva OUVOAO NAEKTPOVIKWY  BIEUBUVOEWY
IOTOTOTTWV OXETIKEG PE TO BEpa TG avadATnong. O1 unxavég XpnoipoTTolouV
oUvOeTOUG aAYOPIBUOUG VIO VO KOTATAEOUV TOUG BIAPOPOUG I0TOTOTTOUG WG
OXETIKOUG TTpO¢ pia avalhitnon.*

2UhQwva pe Tnv utinpeoia Statcounter GlobalStats Tov TeAeuTaio
XPOvo, n 1o diadouévn unxavr avalntnong otnv EANGda egival n Google o€
000010 97.81% Kai 0T ouvéxela akoAouBei n Bing pe mooootd 1.39%, n
Yahoo pe 0,55%, n DuckDuckGo pe 0.13%, n Yandex RU pe 0.04% ka1 TEAOG
n Ecosia pe 0.03%.

To MAPKETIVVK HPECW TWV HPNXAVWYV avalnTnong, OXETICETal PE TNV
XPAON QUTWV TwV MPNXavwy avadntnong yia Tnv onuioupyia Kal Tnv
ouvTNPNON EPTTOPIKWY OVOUATWY KAl OTTOTEAEI TNV TTIO ONUOQIAN) TEXVIKI)
Tpowbnong kai dlaeriuions oTo diadikTtuo. ‘Exel TN peyaAlTepn avarTugn
MEXPI KOl OAMEPO KAl XAPOKTNPICETAI WG ANECO KAVAAI TTWAACEWV KaBWG
otnpeifeTal oTn XPAON TWV JnNXavwyv avalntnong yia atmeudeiag TTwAACEIG
OTOUG KATOVOAWTEG.*®

O1 pnxavég avalntnong xpenoidotrolouvTal Katd KOpov arrod  TO
ayopaoTIKO KOIVO Ot TTayKOOUIO €TTITTEOO KAl atmroTeEAOUV €va afloonUEIWTO

KOMMATI oTnVv KaTavaAwaon kal otn diaenuion. MNa va 1TpayuatoTroinoel hia

“ropyog X. Zwtog, ABnvd I. Zwtou, Avtlyovn Kupouon, Xptotiva Mmoutooukn, MoAu€évn (TZévn) MdMAa,
Aewvidag Xatinbwuag, (2018), «Aladnuion: Ixedlaopndg, avamntun, anoteAecuatikotntar, 6th ed., Ek6O0eLG:
University Studio Press

“SBAoyoroUAou M. kat AnpntpLddng 5., (2014), HAektpoviko Emuyelpeiv kat MApKeTvyk , ek8doelg Rosili

“5Ramos, A. & Cota S. (2008) Search engine marketing, McGraw-Hill, Inc



avadnTnon o XpPnoTtng, TTANKTPOAOYEi pia i TTEPIcoOTEPEG AECEIC I AKOUA Kal
MIa OAOKANPEN @pdon yia €va TIpoiov. 2ZTOXO0G TOU HAPKETIVYK HECW TWV
MNXavwyv avadntnong cival va TTeTUXEl N €TXeEipnon v uwnAdTepn duvartn
opaTéTNTA OTIC UNXAVES avalniTnong, o€ avalnTroElg TTOU £X0UV OXEON PE TNV
gTaIpia fi To TTPoIdv/ uTnpEaia TTou TrpoaPépel.?’
‘ET01, TTOPEXOVTAlI OTOUG UTTEUBUVOUG PAPKETIVYK TTANPOPOPIES YIa TO
TTOIEG €ival Ol CUXVOTEPEG AEEEIC - KAEIDIA TTOU XPNOIKOTTOIOUV Ol QVTAYWVIOTEG
OaAAG Kal Ol KATAVOAWTEG KATA TNV avalATnon Toug Kal TIG aTTOYEIS TOUG yid TA
TpoidévTa. ONo Kal TTEPICCOTEPEG ETTIXEIPAOEIG ETTIOILKOUV va TTPORANBoUV
OTIG PNXavESG avalATnong Kal OIEKOIKOUV TIG TTPWTEG BECEIG OTIGC I0TOOENIDES
TWV aTToTEAEOUATWY avalitnong. Autd odrynoe oTnv avdamTugn evog dAAou
KAGdou TToU ovouddleTal BeATIOTOTTOINGN YIa TIG unxavég avalntnong (Search
Engine Optimazation - SEO). H BeATioTtoTroinon yia TI¢ ynxavég avadnmnong,
TEPINOUPBAVEL  TEXVIKEG KATOOKEUNG Kal  OIKTUWONG  10TOOEAIdWY  TTOU
TIPOOPEPOUV KOAUTEPEG BETeIC aTa aTToTEAéOUaTA.*®
H diopApion YEOW Twv PnXavwyv avalntnong €TTITUYXAVETAl E TOUG
€¢NG TPOTTOUG:
+_Aopikn _avalAtnon MAnpwuévn mrpocOikn: H T1pooBrkn kai n
Tagivounon Twv 10TooeAidwy eEapTwvTal atmmd  aAyopiBuoug TTOU
eMBAAAEl N pnxav avalntnong. AuTO TTOU TTAPATNPEITAI OTIC MEPES
MOg €ival n TTANPpwHEVN OIA@ANION TTPOKEIUEVOU Ol ETTIXEIPAOCEIG VA
TTPOOTEBOUV OTO EUPETHPIO TWV PNXAVWY avalATNong, va augnoouv Ta
TTOOOOTA ETMOKEWIUOTNTAG TOUG Kal VO TTPORAAAOVTAI O€ OUYKEKPIKEVN
Béon ota amoteAéopata  avalntnons. OAo  kal  TTEPICTOTEPES
ETTIXEIPNOEIG TTPOOTIOEVTAI OTO EUPETHPIO TWV PNXAVWY aval¢ATNong HE
OTOXO TNV KAAUTEPN Kal TTI0 Aueon TTPoBOAN TNG ekdoToTe eTaIpiag. Ol
ETTIXEIPNOEIG TTOU OEV TTANPWVOUV YIa TTPocBnkn, dev TTpoldAlovTal
OTIC TIPWTEG OEANIOEC TWV ATTOTEAECHATWY KAl EXOUV  OPVNTIKEG
ouvételeg oTn dladikaaia TTpowlnang Toug.*

+__Ala@Auion pe Aé€eig KAEISIA: Z€ QUTA TNV TTEPITITWON, Ol ETTIXEIPNOEIG

ayopdlouv A€geic KAeIdIA pEOow OIadIKTUAKNG Onuotrpaciag. Otav

“rewpylddou E., TplavtadVvMou E. kat Owovopidng A. (2011), e-Owovopia Eumdplo, MAEPKETVYK,
AwakuBépvnon, ekdooelg T{LOAa, OecoaAovikn

*8Kenneth C.L., & Carol G. T., (2013), E-Commerce 2014 (10n Ek&oon)

“Laudon K. C. & Traver C.G. (2014) E-Commerce, Business technology-society, 10*" Edition



KATTOI0G XPNOTNG/KATAVAAWTAG TTANKTPOAOYROEI TN CUYKEKPIMEVN AEEN
KA€10i N Sla@ApIoN eppavifeTal cuvABWG OTO TTAVW PEPOG TNG TEAIdAG N
ota 0g€Id. ETropevo eival TTwg 6oa TTePIocOTEPA XpriuaTa dlaBéael pia
emyeipnon 1600 1O TAvVW OTn AioTa Ba TotroBetnOei. ETtriong, o€
MEPIKEG MNXavEG avadnTnong, ol Béoeig Twv dlapnuiccwyv Ogv
TagivopouvTal HOvo Pe BAon 1O TTOOO TwV XPNUATtwy, aAAd pe Baon
TWV ApIBUO Twv KAIK TTou £xouv. KATTola TTpoypauaTa e AEEEIC KAEIDIA
Twv 1Mo OnUOPIAWY pNxavwyv avadntnong ecivar: 1o AdWords Tng
Google, To AdCenter Tng Microsoft (Bing) ka1 To Sponsored Search Tng
Yahoo.*®

+ AlapRipion oe dikTuo pe Aégeig kAe1dia: H Google, eicdyel To 2002 T
olapriuion o€ OikTuo e AEEEIC KAEIDIA. O1 IBIOKTATEG TWV ICTOTOTTWV.
Mrtraivouv oTo 81adikTuo Kal atrodExovTal Th TTPOROAR Twv dlaPnuicEwyV
TTOU TTPOEPXoVvTal aTTd TN PNXavh avadnTnong oTIG ICTOOEAIDEG TOUG KAl
aueiBovral  amd  autolg Toug dIAPNUIOTEG TTou  €TMOUPoUV  va
mpoBdaANovTal Ta unvopaTta Toug €kei. Ta €o0o0da atmd Ta XTUTTAMOTA
KAaTaAQyouv OTOV IBIOKTATN TNG I0TOOEAIdOG KOl  OTn  pNxavn
avadnTnong, Me Tov I8I0KTATN va AApPBAvEl KATTOIEG POPES, AKOUA KAl TO

yoa.®!

2.3. Mapketwvyk péow Siktvov ovvepyatwv (Affiliate

Marketing)

H augavopevn xprion Tou OladIKTUOU, dnuioupynoe €va OiKTuo
ouvepyaTwv. Me auto To BIKTUO OI ETTIXEIPAOEIG OCUVEPYALOVTAI JETALU TOUG KAl
aAAnAoBonBiolvtal. Eivar pia péBodog mpowbnong Twv ETTIXEIPACEWY HE
OIadIKTUOKN)  TTapoudia, OoTnv  OTroid O  OuvepyaTng  aueifetar  yia
OANOKANPWHEVEG EUTTOPIKEG OUVOAAQYEG. H OUyKeKpIuévn HOPYr] MAPKETIVYK
givalr  eupéwg dIadedopévn  Kal  XPNOIMOTIOIEITAl  aTTO  TTOANEG  PEYAAEG
ETIXEIPAOEIG Kal brands o€ TTaykOOUIo €TTITTEDO €dW Kal TTOAAG Xpovia. 21NV

EANGOQ TO OUYKEKPIPEVO €i0OC PAPKETIVYK OEV NTAV TOOO YVWOTO. 2TIC NEPEG

*°Laudon K. C. & Traver C.G. (2014) E-Commerce, Business technology-society, 10" Edition
*!Laudon K. C. & Traver C.G. (2014) E-Commerce, Business technology-society, 10" Edition



MOG €XEl apXioel va avaTITUCOETAlI KAl VO OTTOTEAEI ONPAVTIKO TUAUA TOu
WNQIAKOU PAPKETIVYK.

To PAPKETIVYK PECW OIaOIKTUOU OUVEPYATWYV TTEPIYPAPEI TN OXEON TTOU
onMIoupyEiTal avaueca oTov  dIaPnUICOMEVO KOl OTO  OUVEPYATN TOu.
MepiAapBaver T ocup@wvia heTagu duo pepwyv. O dlaPnUICOPEVOG UTTOPED va
gival oTToI00NTTOTE ETAIPEIA dIATNPEI I0TOCENIDA, OTTOU O ETTICKETTITNG UTTOPEI va
TTPAYUATOTTOINCEI KATTOIOU €id0UG auvalAayr]. TIG TTEPIOCCOTEPEG POPES MIAAUE
yla Tnv OAoKANpwon pia ayopds (epoécov o dla@nuIlOPEVOS  OIaBETEI
NAEKTPOVIKO KATAOTAMA) OAAG Kal GAAEG EVEPYEIEG OTTWG €ival N CUPTTARPWON
MIa @OpUaG TTAPAYYEAIWY, N EYYPOPr TOU ETTIOKETTTN OTNV I0TOCEAIdO KAl N
eloaywyn Tou email Tou yia eyypagny o€ newsletter. ATT6 TNV GAAN TTAEUpPA O
ouvePYATNG, dlatnpEei I0TooEAIdA ATTO TNV OTToIa £XEI TN dUVATOTNTA VA OTEAVEI
ETTIOKETITEG EOW OUVOETPWY OTN OeAida Tou dlagnuIfopevou.®

21N oeAida autr) TTapoucidlovTal Ta OTOIXEID TNG OuveEPYACOUEVNG
emxeipnong kai divetal n duvatdTnTa OTOV ETTIOKETTTN va BpeBei oTnVv apxIkn
oeAida TNG ETTIXEIPNONG. ZUVEPYATNG UTTOPEI va €ival KAl KATTOIOG TTOU OTEAVEI
EMOKETTTEG OTOV dlapnui¢dpevo péow Pay per Click Campaigns tmou €xel
dnuioupynoel oTig unxavég avalntnong. Etmiong o cuvepydtng ptropei va
TIPOCEAKUCEI ATOUA PECW TWV AOYAPIACOHWY TOU OTA KOIVWVIKA OikTud. To
€id0¢C TNG ouvepyaaiag avaueoa auvepydaTn Kal TNV TTIXEipNon, To KaBopilel n
EMIXEIPNON KAl a@opd 1 Tnv TIwANon Tou TIPOIGVTOG N TNV €yypaen
ouvopounTA A uttnpEecia GAANG Hop@NG. Me TNV CUP@WVIa auTr, 0 CUVEPYATNG
TTOPOATTEPTTEl ATTO TNV 10TOOEAIdA TOU TIEAQTEG OTNV 10TOOEAIdA NG
dlapnuIOuEVNG ETTIXEIPNONG ME OTOXO Tn TTPOWONCN TWV TTPOIOVIWV A TwV
UTTNPECIWV TNG, OTO BIAdIKTUO. TN CUVEXEID O dIAPNUICOPEVOS TTANPWVEL Eva
TTO0O OTOV OUVEPYATN TOU KABE QOpd TTOU TTPOWOEI ETTIOKETTITEG OTOV IOTOTOTTO
TOU Kal avtioTpo@a. H auoiBn ival €ite KATTOI0 TTOCOOTO ATTO TAV TTWANCH TOU
mpoidviog (CPS) i1 éva ouykekpiyévo 11000 yia TNV OAOKAAPWON MIag
OUVYKEKPIMEVNG evEPYEIaG OTTwG €ival N eyypa®r evog MEAOUG 1 €va
gvNUEPWTIKG deATio (CPL) %3

Me autiqv v HEBOSO WN@IOKOU WAPKETIVYK, ETTITUYXAVETAl N

onMIoupyia €vog peydGAou OIKTUOU TTWANTWYV, Ol OTToiol dOUAEUOUV YIa TOV

rewpytdSouv E., TplavtapuMou E. kat Owovopidng A. (2011), e-Owkovopio Epmoplo, MAPKETLVYK,
AlakuBépvnaon, ekddoelg T{LOAa, Osooahovikn
>3BAayomovAou M. kat Anuntetddng £., (2014), HAektpovikod Emiyelpeiv ko MApKeTivyk , ekSOoeLS Rosili



ETTIXEIPNMATIA KAI TOU TTPOCPEPOUV AUENON KEPOWV. TO CUYKEKPIPEVO €iDOG, TO
OUVAVTAPE OTIG ETTIXEIPACEIS TTOU  OPACTNPIOTTOIOUVTAl OTO  NAEKTPOVIKO
EUTTOPIO. KATTOIO OTTO TA TTAEOVEKTIUATA TTOU TTOPOUCIAJEl TO OUYKEKPIPEVO
€idog civalr To xaunAd kO6OTOG TNG dlagriuiong TTou KaBopiletal atmmd TIG
TTWANOCEIG TIG OTTOIEG KAVEI PIa ETTIXEIPNON. TO KOOTOG TWV TTPOPNBEIWV O€
autd TO €idog KaBopileTal amd TNV KABe €TTIXEipnon Kal €Xel PEYAAUTEPO
OlI0PNMICTIKO €UPOG aATTO AAAOUG TPOTTOUG OIAdIKTUOKNG JIOPAMIONG ME TO
XaunAoTepo duvartd kéoTog.>

‘Eva akOun TTAEOVEKTNUA €ival N AVATITUEN TOU TTPOYPAUMOTOG
OUVEPYOTWYV, TO OTTOI0 aPOPA TOUG CUVEPYATEG Kal Ta €i00G TNG ouvEPYATiag
TToU Ba €XEl YIa ETTIXEIPNON TTPOKEIMEVOU va TTpowBAcel Ta TTpoidvTa TnG. Ol
TTEPICOOTEPOI OUVEPYATEG EXOUV WEYAAN EUTTEIPIA KAl yvwon oTn OI1adIKTUaKA
dla@riuiIon KAl JTTopouvV  va  TTpowBroouv  TTPoidvTa KAl UTTNPECIEG
OTTOTEAEOUATIKA.?®
Ta povréAa TTou TTEPIAAUPBAVEI TO HAPKETIVYK JECW BIKTUOU CUVEPYOTWV Eival:

+__Cost per click — Ké6oTog avd kAIk: Eival To kK6OTOG TTOU TTANPWVOUV Ol

dlapnuigdpevol otav évag XpRoTng KAvel KAIK oTn OIa@ANIoN TOud.
ATroTeAEl TOV TTI0 aTTAG TUTTO dla@rUIoNg Kal To KEPDOG eival aueco. O
OuveEPYATNG avTaueiBeTal pe €va PIKPO TTOOO yid dIa TTPAEN TTOU
TTPAYUOTOTTOIEITAI ATTO TOV ETTIOKETTTN O€ KATTOIA £IKOVA E OIA@PNUICTIKO
TTEPIEXOUEVO. TO KOOTOG avd KAIK g€ival JIKPO aAAd dev atraiTeital va
yivel TTwAnon aAAd oute kal eyypa@r). Autd TTou XpelddeTal gival n
ekONAwaon evdiagépoviog. Ta TOOG TIOU JTTOPEI va  KePDdIoel O
ouvePYATNG opifovtal aTTd TNV ETTIXEIpNON Kal kKupaivovtalr amrdé 0,01
¢wg 0,40 eupw i kal TTEPIOCOTEPO. [ TNV TTPOCTACIA TNG ETTIXEIPNONG
amd  WEeUTIKA KAIK, UTTAPXOUV OCUCTHPATA KATAYPOPAG QUTWV TwV
EVEPYEIWV, WOTE VA PNV XPEWVOVTAI TA PN €ykupa KAIK. AnAadn T0
EVOIOQEPOV VA Eival TTPAYHATIKO.

+_Cost per Action (CPA) — KéoTtog ava evépyela: O ouvepydmng

QUEIBETAl yIa KATTOIA CUYKEKPIPEVN EVEPYEIA TTOU KAVEI O ETTIOKETTTNG

oTnVv 10To0€Aida Tou dlapnuifouevou. MNa TTapadelyya Otav KATTOI0G

**Otkovopomnouou X. kat Gaumidda N., (2012), Mehétn tng Texvikig Affiliate marketing, To tapdv kat o péMov
tou marketing (Mtuyxlakn Epyaocia), Texvoloyikd Ekmaudeutikd 16pupa Kprtng, lepametpa

SAppdpa M., (2015), Wndlokd HAPKETWVWK — amoteAeopatikdtnto tng Stadhiuone péow Social Media
(Authwpatikn Epyaocia), Mavenotrpo Nepatwg, Nepatdg



TTATAOEl O MPIa dIAQrUIoN TTOU TTAPATTEUTTEI O évav OUVOEOMO, N
OUPTTARpWON HIa @OpHOG PEAOUG 1 HIO €yypaA@r O EVNUEPWTIKO
OeATio. 2TIG evEpyeleg auTéG avhkel Kal To like oto Facebook. Ta As@td
TTou KePOICEl 0 OouvePYATNG opifovTal aTTO TNV ETTIXEIPNON €vw O&v
ATTAITEITAI N ayopd evOG TTPOIOVTOG ATTO TOV ETTIOKETTTN OAAG pévo pia
eKOAAWON evOIOPEPOVTOG.

Cost per Sale (CPS) — Kéotog ava mwAnon: O ouvepydrng

aueiBerar yia k&Be diadikTuak TTWANCN TTou Ba TTpayPaToTToINBEi o€
€VO  OUYKEKPIUEVO XPOVIKO O1doTnua otrd  Tnv  I0TOOEAida  TOU
dlapnuigdépevou, PETA aTTO TTAPOTTONTIA €VOG ETIOKETTTN O0€ auTrh. H
Ol0@AMION TTOU UTTAPXElI OTNV I0TOOEAIdO TOU CUVEPYATN, UTTOPEI va
O10B€Tel pIa eIKOvVa evOg TTPOIOVTOS. KAvovTag KAIK O ETTIOKETTTNG TTAVW
oTnVv €IKOva odnyeitTal 0TO NAEKTPOVIKO KATACTNPA TNG ETTIXEIPNONG KAl
onuioupyeital éva cookie. To cookie autd kataypdgel Tnv diadpoun
atro TNV I0TOCEAIdA TOU CUVEPYATN OTNV IOTOOEAIDA TNG ETTIXEIPNONG KAl
TTOPAMEVEI KATAYEYPOAUMPEVO YIa Eva XPOVIKO dIACTAPA TTOU OpifeTal ATTO
auTfv. ‘ETo1 6Tav KATTOI0G EKONAWOEI TO EVOIAPEPOV TOU VIO £VA TTPOIOV
atmmd TNV OeAida Tou CUVEPYATN Kal N TTWANCN TTPAyUOTOTTOINOEl PETG
amd €va pAva, aAAd armé TNV 10TOOEAIdA TNG E€TalpeEia, TOTE O
ouveEPYATNG Ba polpaoTei To KEPDOG.

Revenue Sharing — Karavoun twv g06dwv: H diapnuidpevn

eTMIXeipnon HoIpddeTal éva PHEPOG TwV KEPDBWV TNG UE TOV OUVEPYATNG
TNG. TETOI0 TTAPABEIYUA ATTOTEAOUV O1 IOTOCEAIDEG TUXEPWV TTAIXVIOIWV.

Cost per Thousand n Cost per View (CPV) — KéoTtog avda

mwpofBoAn: O ouvepydtng AauBadvel Eva xpnuatiko 1Tooo yia kdBe 1000
eEMoavioelig  piag  Ola@AMIoNS  avetapTATWG TIWANCEWY 1 AAAWV
evepyelwyv. OuolaoTikd eival TO  KOOTOG TTOU  TTANPWVOUV Ol
Olo@NMICOMEVOL YIO va eUPAVIOTEI N dlIOPAMION TOug XiAIEG @QOPEG.
AQopd  OeAideg  pE  PEYAAN  ETTIOKEWYIPOTNTA  KABWG  OOOUG
TTEPICOOTEPOUG  ETTIOKETITEG  €XEIG, TOOO TIEPIOCOTEPEG EUPAVIOEIG
dlapnuicewv Ba TpayuatorroinBouv pe  aTToTéAeopa  peyaAUTEPQ

£000da.



+_Cost per Install (CPl) — KéoT1og avd gykardotaon: O cuvepydmng

aueiBetar  pe  éva  XpnuUoTikG  TTo00 vyl KABe  eykatdoTaON

TTPoYPAUUATWY Software. Méow pia 1I0ToogAida 1} To email.*®

2.4. loyevég 1) Mapaortiko papketivyk (Viral Marketing)

E@apudletal atrd TIG TTEPICOOTEPES PEYAAEG KUPIWG ETTIXEIPNOEIS KABWG
aTTOTEAEN PIa aTTOTEAEOUATIKA HEBOOO TTPOWONONG TTPOIOVTWY KOl UTTNPECIWV.
MeTuxaivel eAaxioto KOOTOG Kal  AoTpatiaia  TaxuTnTa METAdoONG TNG
TTANpo@opiag. To viral JAPKETIVYK €ival OTTOIOBATTOTE TEXVIKA MAPKETIVYK TTOU
wOei TOUG I10TOTOTTOUG 1 TOUG XPNAOTEG Vva HETABIBAOOUV £€va  PAVUPO
MAPKETIVYK O0€ AAAOUG IOTOTOTTOUG 1] XPNOTEG, ONUIOUPYWVTAG MIa duvnTIKA
€KOETIKA aug¢non TNG TTPOPBOARG KAl TOU ATTOTEAECPATOG TOU PNVUPOTOG. Me
GAAa Adyia atTooKOTTEl 0T dnuIoupyia evog BETIKOU «Bopufoux» yupw atrd TNV
ETMIXEipNON, TO TIPOIOV A TNV UTTNPECia TTou TTpowdeital, péoa ammd Tnv
ETMKOIVwVia Twv KatavaAwTwyv. O idiol o1 TTEAATES ] 01 KATavaAwTES yivovTal
Qopeic TNG dIAcTToPdg, METAdIOOUV TO UAVUPO TTou BEAEl n eTTIXEipnon, o€
@iloug, olkoyévela Kal yvwaoToug.”

2T0X0G €ival n O0iadoon TNG TTANpPo®opiag o€ 600 TO duvaTov
TEPIOTOTEPOUG aTTodéKTES. Moidlel pe To Word of Mouth, aAA& €xel TTOAU TTIO
ypriyopo puBbuo peradoong oto OladikTuo. [ va ETTITUXEI TO 10YEVEG
MAPKETIVYK TTPETTEI VO EKTEAECTOUV OWOTA Tpia Bacikd uépn:

1. TO pAvVUpQ,
2. 0 ayyeNlagpopog
3. kai 1o TepIBGAAoV.*®

Ta TTAeovekTipaTta Tou evroTriCovral oTo viral PAPKETIVYK €ival TO
YEYOVOG OTI dev €XEl Kaia OIKOVOMIKN €TTIBdpuvaon, a@ou n dlaoTTopd HIOG
KauTTaviag €ival dwpedv. ETriong o 1pd1mog T1rou peTadideTal 10 pAvUua
dnuioupyei éva aiocBnua euTTIOTOOUVNG OTOUG KOTAVOAWTEG, A@OU TTPOKEITAI
yia TTPOCWTTIKY ETTIKOIVWVIA UETALU Twv atouwyv. 'Exel mapatnenBei ot 10

TEAEUTAIO KAIPO oI KATavaAwTéG AauBdvouv uttOwIv TOUG, YVWPN atmo Tov

*BAaxortoUAou M. kat AnpntpLddng ., (2014), HAektpovikd Emyetpeiv kaw MApkeTivyk , ekddoelg Rosili
“rewpytdSouv E., TplavtapuMou E. kat Owovopidng A. (2011), e-Owovopio Epmoplo, MAPKETLVYK,
AwakuBépvnon, ekdooelg T{LOAa, OecoaAovikn

85kuliton A., (2018), Digital Marketing (yndLakd papketvyk) otig ENANVIKES eEaywykéC eTatpeieg (ASaKTOPIK
AwatpBn). Navemniotipo Makedoviag, Oscoahovikn



TTEPIYUPO TOUG O€ OTI apopd TNV ayopd KATTOIOU TTPOIOVTOG, £QOCOV EKEI OEV
KPUBETQI KATTOIOG OTTWTEPOG OTOXO0G. TEAOG evdeikvuTal yia Tnv augnon Tng
AVAYVWPICINOTNTAG €VOG EUTTOPIKOU CAPATOG MIOG €TTIXEIPNONG. H TeEXVIKNA
auTh appolel og TTpoidvTa TTou ayopdlovral auBopunTa Kal €X0uV XaunAo
KOOTOG

H avamTugn Twv KOIVWVIKWY BIKTUWV CUVTEAECE OTO VA TTAPEI TEPAOTIEG
dlaoTaoelg To viral pApKeTIVYK. Ta va TTETUXEI TO OKOTTO TNG auTr n HEB0d0Gg
Kar va eEatmAwBei 10 TpowdNnTIKG privupa, Ba Tpémel va TpaBhgel TO
evOIa@EPOV TOU XPNOTN Kal va TO d1adwael. KATTOIEG JOPQPES TTOU PTTOPET VA
€XEl TO viral JAPKETIVYK €ival TO BivTeo, Ta NAEKTPOVIKA BIBAIa i oI KAPTEG, Ta
EVNUEPWTIKA OeATia 1 KATTOI0 TraIXVidl. TEAOG va Trapadidovral PECW

NAEKTPOVIKOU TaXUSPOMEIOU Kl TWV KOIVWVIKWY SIKTUWV.*

2.5. MApKETIWVYK MNECW KOWWVIK®WV Héowv (Social Media

Marketing)

To MPAPKETIVYK PECW KOIVWVIKWV HECWV OTTOTEAEI IO ATTO TIG TTIO
OUYXPOVEG Kal ETTITUXNUEVEG PEBOBOUG. TpdKeiTal yia pia eCEAYPEVN HOPYN
O100PAO0TIKAG KAl AN@IOPOUNG  ETTIKOIVWVIAG KAl OIKTUWONG TTOAAWV  [E
TTOAAOUG (peer-to-peer, many-to-many).®® Me Tov 6po Social Media voeitai 10
oUVOAO e@apuoywyv Tou Pacifovral oTo  dIadiKTUO, Ol OTToiEG E€XOUV
onuioupynOei pe BAaon TIG 1I00A0YIKES Kal TEXVOAOYIKES Bepehiwoelg Tou Web
2.0 kar emTpEéTTOUV TN OnuIoupyia Kal avraAAayr] TTEPIEXOMEVOU  TTOU

dnuioupyeital amd Toug XproTeg.®!

To MAPKETIVYK OTO HECO KOIVWVIKAG
OIKTUWONG €XEl OTOXO OXI JOVO Tn dnuioupyia pIag dIa@NUICTIKAG KAUTTAVIAG,
oM@ kai TV avamTugn SiIaAdyou pe TIG KOIVOTNTEG TWV XPNOTWV.% TNV apxn,
Ol TTEPICOOTEPES ETTIXEIPNOEIS ap@ioBnToluoav TIG dSUVATOTNTEG TOU, TWPA EXEI
@TaOoEl va KuplapXei 0TO XwWPo auTo. OAEG o1 ETTITUXNPEVEG ETTIXEIPNOEIG TTAEOV

€EQAPUOLOUV OTPATNYIKEG OXETIKEG ME TA PECA KOIVWVIKAG BIKTUWONG. 2TnV idia

Prewpytdbouv E., TplavtapUMou E. kot Owovopidng A. (2011), e-Owovopio Epmoplo, MAPKETVYK,
AwakuBépvnon, ekdooelg TUOAa, Osooalovikn

BAayomovAou, M. kot AnunTELadng, I. (2014) eheKTPOVIKO EMIXELPIV & MAPKETWVYK KOLVOTOHO MOVTEN OE
Undlako nepBariov, A ékdoon, ABrva : Rosili.
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Karnyopia PEOWV avikouv Ta I1I0TOAOYIQ, oI Xwpol culnitnong (discussion
forums, chat rooms), ol €ikovikég koivoTnTeg (virtual communities) K.a pe
OKOTIO OXI JOVOV Tn dnuioupyia pIag dIa@NUICTIKAG KAUTTAVIAG, aAAG Kal TNV
avaTrTuén d1IaAdyou Pe KOIVOTNTEG XPNOTWV.

Mepikég atTd TIG TTIO €TMITUXNMEVEG TTAATQOPUES €ival TO Facebook To
oTT0i0 KaTtaAauBAvel TNV TTPWTN 660N TTAYKOOMIWG cUP@wva JE Tnv statista
(www.statista.com). Z1n ouvéxela, aioBnt kdvouv Tnv TTaPoOUCia TOug TO
Instagram, 10 Pinterest, To Twitter, To Google plus, To Youtube kai Ta blogs.

H 1TAnpo@opia n otroia uttapxel ammd OAOUG TOUG XPrOTEG, WOoIpAeTal
Kal o€ AANOUG KAvoVTag KolvoTroinon (share), oToixeio 1o o1roio Ba utropouoe
va  Xapoktnpiotei wg péBodog OdlapAuiong amd oTtépa o€ otoua. H
TTANPOPOpPIa N oTToia POoIPALETAI OXETICETAI HE EVA EAKUOTIKO PVUPA TO OTTOIO
MTTOpEl va €xel otroladnTrote poper. Ta social media €xouv augnuévn
ETTIOKEYINOTNTA, TTPOCEAKUOUV HEYAAUTEPO KOIVO Kal divouv Tn duvatotnta
OTOUG XPNOTEG va PTTOPECOUV va oulnTrOOUV OXETIKA HUE VA QAVTIKEIYEVO.
EmTpooBEéTwe, autd 1o €id0C UAPKETIVYK TTPOOQPEPEI APKETEC dUVATOTNTEG
TTPOWONONG TTPOIOVTWY 1 UTTNPEECIWV. ZUVETTWG YIA KABE TTEPITITWON Eival
avaykaio va emAEyeTal N KATAAANAN péBodog. O1 péBodol TTpowdnong
TepIAaUBAvVOUV apKETA OTOIXEIO yIa va KAVOUV TO QVTIKEIUEVO TTpowONoNG TTIO
eAKUOTIKG. O1 KATNYOPIEG Ol OTTOIEC UTTAPXOUV Eival n €UPECN Kal n AUEDN
TTpowenaon.®

H dueon diaenuion  yivetalr Otav  TTpowBeital  atmeuBeiag  €vag
OUVOECHOG, OE OUVOUAONO PE PIa €IKOVA i Wi PIKPA TTEPIYPAQN, Kal odnyeEi
oTn ogAida ToU dlapnuifouevou. ‘Eva TTapddelyuya PTTOpEl va gival €vag
dlIapNUIOTIKOG oUvdeoUOGg oTo Facebook 1o otroio TTapouciadel Eva TTpoidyv N
MIa UTINPEcia TTou TOTTOBETEITAl OTov “TOiX0” €vog xpnotn. H épueon
dlagriuion yiveral 6tav TTpoweEiTal €vag ouvdeTPog TTou 0dnyei o€ éva dpbpo
MIOG TTPOOWTTIKAG 10TOCEAIdAS 1 I0TOAOYIO, TO OTI0i0 €XEl OKOTTO vd
TTpowbnoel pe ouvepyarikd ouvdeopo (affiliate link) TV 10TO00€EAIdO TOU
dlapnuIdPEVoU. Z€ QUTH TNV TTEPITTTWON N dla@ruion yiveTal EUueoa, OI0TI O
XPAOTNG €KUETOAAEUOUEVOG Ta social media odnyei €MOKEWEIS OTNV

I0TOO€AIOA TOU Kal atrd €Kei 0TNV I0TOCEAIdA TOU dlapnuICOUEVOU.
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O1 eTaIpieG TUPPWVA Pe TNV KUpla BAaxotrouAou® amoé tnv TTapouaia
TOUG OTa PEOCA KOIVWVIKAG OIKTUWONG OTOXEUOUV QpPXIKA OTnv augénon Tng
AvVAYVWPICINOTNTAG KAl TWV OUuoTACcEWvV. MEoa ammd Ta PECA KOIVWVIKAG
OIKTUWONG, Ol XPNOTEG MUTTOPOUV va dladwoouv KAtTola eTTwvupia (brand)
KAVOVTAG TO €UPEWG YVWOTO, HECW OIAPOPWY EVEPYEIWV TTOU TTPOCPEPE! N
EKAOTOTE €Qappoyn. ETTiong ol etaipieg €xouv KAAUTEPN yvwOon TTEAATWY,
a@ou PTTopOoUV va aAANAETTIOpOUV ypriyopa Kal AUeca Yadi Toug KATavowvTag
Ta TTPORAAPATA TOUG Kal TIG avdykeS Toug. 'ETal, dnuioupyolv Kal evioxuouv
TIC OXEOEIG TOUG ME Toug TreAATeS. O1 gTaIpieg €xouv Tnv duvartdTnNTa VA
TTPOPBANBOUV OTOXEUPEVA KOl TTIO OTTOTEAECHATIKA OTO €KACTOTE KOIVO TTOU
€MOUPOUV.

Méoa amd 10 facebook, 10 Instagram, 1o Twitter, T0 Youtube k.a ol
ETTIXEIPNOEIGC  UTTOPOUV VA  ETTITUXOUV  ATTOTEAEOUATIKA TNV UTTOOTAPIEN
EVEPYEIWV PAPKETIVYK. AUTO ONUAIVEl TTWG PTTOPOUV va TTPOwBOoUV eVEPYEIEG
MAPKETIVYK ME TTIO0 EUPETO OAAG Kal DIAOKEDAOTIKO Al EAKUOTIKO TPOTTO. TEAOG,
ONUAVTIKO yIa I €TTIXEIpNON €ival n dnuioupyia ToToTNTAG, N OTTOKTNON
VEWV TTEAATWV KAl N augnon Twv TIWAACEWV KATI TTOU TO  €XOuV

XPNOILOTIOIWVTAG TIG EQAPUOYES TWV KOIVWVIKWY SIKTUWV. %

2.6. MAPKETIVYK HEO® KLV TWV 6VoKeVwV (Mobile Marketing)

To MAPKETIVYK MEOW KIVNTWV CUCKEUWV Eival éva OUVOAO TTPOKTIKWV
TTOU ETTITPETTEI TIG ETTIXEIPNOEIG VA ETTIKOIVWVOUV PE TOUG TTEAATEG TOUG UE €va
O100pa0TIKO TPOTTO MECA ATTO OTTOIAdATIOTE OUOKeUN 1 OikTtuo. «Eivar uia
OpPYavwrIKY Agitoupyia kal uia o€ipd O1adikaoiwv yia tnv 1TPoBoAn Kai 1n
onuioupyia mpooTiBéuevne aéiag ora mmpoiovia aAAd Kai yia Thv KaAUTEPR
OlaxeipIon TTEAQTEIOKWY OXECEWV KABe €rmixeipnong, OIauéTOU  QOPNTWYV
OUOKEUWV»

XpNoIYoTroIEi £€va aoUPPOTO PECO KAl TTAPEXEI OTOUG KATAVOAWTEG O€
KAOE OTIYUN KAl O OTTOIOdNTTOTE WEPOG TTPOCWTTOTTOINUEVN TTANPO®OPNON

OXETIKA PE ayabd& Kal UTINPEECiEC PE OKOTTIO TO APECO OQPEAOG OAWV TwV
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EMTTAEKOMEVWV. ZTIG JEPEG TTOU OAO KAl TTEPICOOTEPOI XPNTIUOTTOIOUV POPNTEG
OUOKeUEG (smartphone kai tablets). Autd €xel wg aTTOTEAECUA OI ETTIXEIPNOEIG
va au¢dvouv Ta Péoa TTou Ba XpNOIUOTTOINCOUV TTPOKEINEVOU va TTPoBAAouv
TO TTPOIOVTA TOUG KaI VO €TEKTABoUV. ZUPQWva Pe TNV Kupia Apudpa®,
TrePITTOU 70 90% TWV AvOPWTTWY TTOU ACXOAOUVTAI ETTAYYEAMATIKA PE TO XWPO
TOU MAPKETIVYK OXEOIAOUV EKOTPATEIEG KAl OATTAVOUV CUCTNUATIKA XPrHaTa
OTO MAPKETIVVK oOTa KivnNTa. O1 KIvNTEG OUOKEUEG €XOuv TTAPa  TTOAAEG
AEITOUPYIEC KAl EQAPHOYEG, Ol OTTOIEC OAOEVA KAl QUEAVOVTA UE ATTOTEAETHUO VA
augdveTal Kal 0 apIBUdS TwWV XPNoTWV.’

To MAPKETIVYK MECW KIVNTWV OCUCKEUWV TTEPIANQUBAvEl OAeG  TIG
OpacTNPIOTNTEG TTOU ATTAITOUVTAI, WOTE VA UTTAPEEl ETTIKOIVWVIO PE TTEAATEG
MEOW TWV @QOPNTWV OCUCKEUWV Yia TNV Trpowdnon kal Tnv TTPoBoAN

TTANPOPOPIWYV YIA TA TTPOIOVTA.

O1 KUPIES TEXVIKEC UGPKETIVYK TTOU £Qapuolovial OTIC KIVNTEC OUOKEUEC ivai:®®
+ Alagnuioeig TpoBoAng (display advertising)
+ HAekTpOVIKG punvuparta (sms, mms, notifications, voice mail)
+ HAekTpovika koutrévia (Mobile Coupons)
+ Mnxavég avalntnong trepiexouévou (content search)

H 1Mo dnuUo@IAfG pop®ry KivnToU MPAPKETIVYK E€ival PJECW pNXavwy
avalnTnong Kai YeTd ol diagnuioels TTPoROANG. O1 HeyaAUTEPES ETTIXEIPNTEIG
TTOU TTPOBAAouV dlagnuioelg o€ KivnTa gival To iAd NG apple kai To AdMob yia
170 Google kal To Facebook. Ta Bivieo kal Ta TTOAUPESO KOTAAQUBAVOUV €va
MIKPO TTO000TO TOU KIVNTOU HAPKETIVYK  WOTOCO AOYyw TnG MEYAANG
ETMOKEWIUOTNTAG TOUG, OI BivTeodiagpnuioeig diadidovtal ye peyadAn taxutnra. H
QTTOOTOAR PNVUPATWY OTOUG KATAVAAWTEG, €ival PIA OTTOTEAECUATIKA HOP®N
MAPKETIVYK KABWG Ol KOTAVOAWTEG MTTOPOUV va AAPPBAvVOuvV OTOXEUMEVA
MNVUPOTa OTa KIVATA TOUG WE dla@nuiocig avaloya e Tnv TotroBeoia TTou

BpiokovTal KGBe Popd.®®
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2.7. Mapketivyk enppon (Influencer Marketing)

O1 BAaxomroUAou & Anuntpiadn™ avagépouv OTI TO HAPKETIVYK
ETTIPPONG Eival pia véa pop@r HAPKETIVYK N OTToia £Xel edpalwBei Ta TeEAeuTaia
XPOVIa. ZKOTTOG €ival n TTpowdnon TTPoIOVTWY KAl UTTNPEECIWV PIAG ETAIPEING
MéOw €vOG aTOUOU TIOU QOKEN ETTIPPON) OTO KOIVO TOUu, TOU Agyouévou
influencer. O1 influencers éxouv Non €dpalwWPEVO KOIVO, TOUG AEYOUEVOUG
followers, o1 omoiol uTttdpxouv o€ OIAPOPEC TIAQTPOPUES TWV MPECWV
KOIVWVIKNG BIKTUWoNG. Mg To KOIVO TOUG €XOUVv QvaTTTUEEl Wia KaBnuepivi
€TTA@ Kabwg poipdlovtal padi Toug TNV 1I81WTIKF TOUug Cwr).

O1 TTapdyovTeg o1 oTToiol euvOnoav TO UAPKETIVYK ETTIPPONG eival OT
ammoTeAei  pia  atroTeAeopaTikh HEBODOC TTPowWwONONG Twv TIPOIOVIWV N
UTTNPECIWY OIOTI TO UAVUPA €ival KOAG KPUPMEVO Kal YivETAl KATTOIO €idOG
ouvdeong ME TO ATOMO TO OTOI0 Ta TPOowBEl Kal OTI TO KOIVO EXEl
ATTOMAKPUVOEI atmmd  TIG XOopnyouueveg Olagnuioelg Kabwg TTAéovV  TIG
TpooTEpva N xpnolpotrolei ad blockers (TTpdypauua 10 OTTOI0 UTTAOKAPEI
dlapnuicelg oo d10diKTUO). 'l va OTAOOUV OI ETAIPEIEG Mid OWOTH KAUTTAVIO
yla TNV TTpowbnon Twv TIPOIOVIWV I UTINPEECIWV TOoug Ba TTPETTEl va
oToxeUuoouv oTn KAtdAANAn ayopd-oToxo, n otroia ouvABwG gival ol nAIKieg
18-34, kaBwg¢ auTtég eutTioTeUOVTAl TNV ayopd €vOg TTPOIOVTOG OTAV TOUG
Trpoteivel kKatrolog influencer (BéBaia TTAéov €xel apxioel va UTTAPYXEl KOl
MEYAAN €TTIPPON Kal O€ TTIo UEYAAEG NAIKIEG Kal O€ TTIO PIKPEG, ATTAG TO TTIO
MeEyYAAO TTOOOCTO gival o€ auTEG TIG NAIKiES). 'ETTeima, yivetar n €mAoyn Twv
MEOWV KOIVWVIKAG OIKTUWONG Kal n €mMAOYNG Toug €gaptaTtal atrd TOV
KaBopIouo TNG ayopdg-OTOXOU. ZNUAVTIKO OTAdIO OTO OTACIMO KAUTTAVIOG
gival n owoTA emAoyh Twv influencers d16TI Ba TTPETTEl va TaIPIAlouV PE ThV
@INOCOQia TNG €TAIPEIAG KAl va UTTOpEi va dnuioupynBei eptTioToolvn PETAGU
Toug. Kai TéAog, KaAd cival va uttdpéel €vag unviaiog TTPOYPANMATIONOG TwWV
ONUOCIEUCEWV TOU UAIKOU TTOU ETTIOUPOUV Ol ETAIPEIEG VA TTPOWONRCOUV OAAG
Kal Jia agloAdynon TNG KAUTTAVIOG £TO1 WOTE VA DIEPEUVATE AV €XEI YiVEI CWOTN

emAoyn Twv influencers.
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KaTtaAnKTIKA, TO HAPKETIVYK ETTIPPONAG MTTOPEI VA WPEANTEI TNV £TAIPEIQ
KaBwg¢ utropei va aveBdacel Tnv emwvupia Tng aAAd kai 6Tl n dnuoacicuon Tou
TIPOIOVTOG I TNG UTINPECIOG PTTOPEI va €XEl DIAPKEIA OTA PECA KOIVWVIKAG
OIKTUWONG Kal va uTTopei va TmrpofAnBei ava tdoa oTiyury {avd oToug

followers.™
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KE®AAAIO 3° WHPIAKO MAPKETINTK ENIXEIPEIN, B2B
EINIXEIPHXEIX

3.1. XTO)YOL KAl 6TOLELX ETLTUXLNG

O1 emixeipoeig dokipdlovTag Ta Yn@Iaka PECA yia TNV €l0aywyn Tou
TPOIOVTOG TOuG HECO OTOV Ynoelokd KOopo Ba Tpétel va  101aiTepa
TIPOOEKTIKEG. [a Tov OXedIOOPO TNG OTPATNYIKAG MAPKETIVYK YyId  Hia
EMTUXNMEVN TTapoucia Tng emmixeipnong oto Oladiktuo Ba  Trpémmel va
akoAouBbnbouv opicuéva BAPaTa, Ta BACIKOTEPA TWV OTTOIWV Eival CUPPWVQA
ue TNV BAaxotrouAou.”

1. KaBopiopdg oTOXWV TG ETTIXEIPNONG
O1 empépoug oTOXOI TNG ETTIXEIPNONG TTOU TTPETTEI va TEBOUV aATTO VWPIG WOTE
MIa €TTIXEIPNON VO ETTWEEANDET aTTO TO WNQPIOKO PHAPKETIVYK €ival 01 KATWOI:
+ H BeAtiwon TngG eIkOvVaG TNG ETTIXEIPNONG
H BeATiwon TnG 6UTTNPETNONG TWV TTEAATWYV TNG
H eupeon véwv gukaipiwv
H au&énon tng TTpoBoAng TG oTnv ayopd
H avarrtugn ouvaAlaywv
H eTékTaon o€ véeg ayopég
H trpocappoyn oTIG TTPOCOOKIEG TWV TTEAATWV

H peiwon Tou KOOTOUG PAPKETIVYK

- F F & & £ £ ¥

H uloBétnon Ttwv Vvéwv TeXVOAoyIWv yia Tn diatipnon Tou

KAIVOTOUOU XOPAKTAPA TNG.

2. TMpocodloplouds TEXVOAOYIKNG Kal TNAETTIKOIVWVIAKAS UTTOO0UNAS TNG
ETTIXEipNONG

3. ZuAAoyn TTANPOPOPIWY YIa TRV ayopd/oTOXO TNG ETTIXEIPNONG O OXEoN
ME TO KOIVO TOu O1adIKTUOU

4. KoBopiopydg TpoUTtroAoyIouoU KaBwg Kal eKTiNon TTEPIBAAAOVTOG
MAPKETIVYK YIQ TNV KAAUWN TNG OTPATNYIKAG

5. MeAétn TTapaydviwy TTOU aQopPOoUV TO Hiyua PMAPKETIVYK TOU TTPOIOVTOG
(TTPOIGV, TIUA, TTPOROAR, dlavoun)

2BAayorotAou, M. Kot AnunTelddng 2. (2014) eheKTPOVIKO ETMXELPIV & HAPKETWVYK KOLVOTOHO MOVTEAX OE
PndLako rnepBdaiiov, A ékdoon, ABrva : Rosili.



lMNa va gival emTuxnuévo €va cUoTNUA WYN@IaKOU PAPKETIVYK Ba TTPETTEN
Va Yivel owoTOg OXEOIOOUOG €VOG TTPOYPAUMOTOG NAEKTPOVIKOU ETTIXEIPEIV
otTou Ba An@Bouv uttéwn pia ogipd atmd diadikacieg. To SIadiKTUO ATTOTEAEI
MECO aQVATITUENG TNG OTPATNYIKNAG MAPKETIVYK KOl ONPAVTIKO £pYaAEio yia Tnv
QVATITUEN, TNV ETTIKOIVWVIA KAl TNV ETTTEUEN  QVTAYWVIOTIKOTNTAG OTNV
gmixeipnon.”

lMpokelyévou va TIPOCEAKUCOUV 01 ETAIPIEG TOUG TTEAATEG Kal va
avalnTrioouV TO KATAVAAWTIKO TOUG KOIVO, XPNOIUOTTIOIOUV TA HECA KOIVWVIKAG
OIKTUWONG AAAG Kal Ta NAEKTPOVIKA PNVUPOTA TWV TTEAATWV T OTTOoia £XOUV
NdN oTo 10TOPIKG TOUG. H atTOOTOAR TWV UNVUPATWY Ba TTPETTEl va YiveTal PE
TIPOCOXN KOl OUVECHN, WOTE VA KNV UTTAPEEl KivOUVOG METATPOTIAG TWV
MNVUMATWY JAPKETIVYK O0€ eVOXANTIKG OTOIXEiO Ta oTToia Ba diaypd@ovTal aTrd
TOUG TTEAATEG.

O1 TTapadooiakég péBodol TTPOPOARG Kal dlariuiong ouvexiCouv va
IOXU0OUV £0TW KAl CUUTTANPWUATIKA, WOTE va yVwoToTroINOei n UTTapgn Kai n
O1adIKTUOKN O€Aida TNG ETTIXEIPNONG. ZTOXOC TwV PEBOdWV auTWV Eival va
d00ouv KivnTpa OTOUG KATAVOAWTEG VO  ETTIOKEQTOUV Tov 10TOTOTTO. O
ouvOUAO MGG TwV PEBOdWY auTwy, TTAPAdOCIAaKO aAAd Kal Yn@Iiako, divel Tn
duvaroTnTa al€nong Tou Kolvou OTo OTToio aTTeuBUVETal Yia dlagruion.”™

EmmpdoBetec emBpaBeloeig Kal YEoa XPNOIPOTTOIOUVTal ETTIONG VIO
TNV TTPOCEAKUCT TWV KATOVOAWTWY, OTTwG yia Trapddsiypya n diegaywyn
dlaywviopwy, Ta dwpa K.a. lNMpokeiyévou va oxediaotolv ocwoTd OAa Ta
oToIXeia auTd, Ba TTPETTEI 0 UTTEUBUVOG OXEBIOOUOU va dwael €vav AGyo Kal va
MTTOpEl va TTPOOEAKUOCEI TOV TTEAATN VIO va ETIOKEQPTEI TN O€Aida TNG
ETTIXEIPNONG.

APKETA KATOOTAMATA TTIPOCPEPOUV TN dUVATOTNTA TNG TTPOCAPHOCHEVNG
ayopdg, Ye TN XPRon OIOdIKTUOKWY EQAPHOYWY Kal EIKOVIKWY AUCEWV, WOTE
Va PTTOPEl 0 TTEAATNG va ETTIOKEPOEI TO €IKOVIKO KATACOTNUA Kal avAAoya UE TO
youaoTo TOU VA JIaAEEEl OTI eTTIBUE. KUPIO KOPPATI TOU OXEDIOOUOU PHAPKETIVYK
ATTOTEAEI O OWOTOG OXEDINOUOG TOU VEOU UAIKOU TO OTToio Ba gloaxBei oTo
O1adikTUO, KOBWG Kal O TIPOYPOUMATIONOG TNG avapTnong kKal UTrapéng

avaBeWPNOEWV/TTPOCAPUOYWY  TNG  I0TOOEAIdag o€ véa  dedopéva.

Kotler, P. and Keller K. L. (2012) Marketing Management, 14th Edition, Prentice Hall.
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Mpokeiyévou va kKoAu@Bouv OAeg o1 TTAPAUETPOI, OTa TTAQiCIa  TOu
TIPOYPOUMATIONOU TOU WNOIOKOU MAPKETIVYK, €LCETACETAI N ATTOQACN TNG
TTPOCANYNG €1d1KoU PéAoug aTnv KABe eTaipia.”

O1 oTpartnylkéG o1  oTroie¢  akoAouBouvtav PEXPI KAl OAMEPO
TIPOKEIMEVOU  va  €TMITEUXOEi  TO  WN@IOKO  PAPKETIVYK  €0TIAGlOUV  O€
OUYKEKPIPEVEG OTTOOOTIKEG OTPATNYIKEG Ol OTTOIEG £XOUV XPNOIKOTTOINBEI KATA
KOpov, OTTWG €ival n dIa@ruIon HEOW NAEKTPOVIKOU dIaPNUIOTIKOU TTAAICiOU
(banner advertising), (cival yia popen dla@riuiong oTo diadikTuo OTToU Ol
XPNAOTEG KAVOUV KAIK OTO ypa@IkKA TnG KOl WETAPEPOVTAI OE Mia GAANn
loTooeAida ) landing page, ol 10TOO€AIdEG (website), Ta péoa KOIVWVIKAG
OIKTUwoNG K.a. QoTO00, OAEG Ol TEXVIKEG QUTEC AVAKOUV Of KATTOIEG
KATNYOPIEG OTPATNYIKIG Ol OTTOIEG XPNOIYOTTOIOUVTAl VIO TNV UAOTTOINON o€
OIadIKTUOKA PECA TA OTTOIA £XEI EVEPYN TTAPOUCIA Hia ETTIXEIPNON. ZTOXOG TWV
OTPATNYIKWVY QUTWV €ival n €TTITEUEN Twv AEITOUPYIWV TNG TTPowenoNng Twv

UTTNPECIWV Kal TWV TTPOIOVTWYV Ta OTToia £XEI N €TTIXEipnon.”®

3.2. 0 oplopdg Tov B2B

To B2B civar n ouvrtopoypagia Twv ayyAlkwv AéEewv Business to
Business. O 6pog mepIAauBavel OAeG TIC eTaipeiec TTOU dnuIoupyouv TTPOIGVTA
KAl UTTNPECIEG TTPOCAVOTONOUEVEG O€ AAAEG ETTIXEIPNOEIS. AUTO PTTOPEI va
mepIAauBavel TTpoidvTa SaaS, erTaipeie¢ PAPKETIVYVK B2B  kal ouvOAIKEG
eTaipeieg Tmapoxng emyeipnocwyv. O1 eTaipeieg B2B eival uttoOTNPIKTIKEG
ETTIXEIPACEIC TTOU TTPOCPEPOUV TTPAYUATA TTOU XPEIACETAI VIO VA AEITOUPYOUV
KAl va avarrtuooovTal AAAeG eTTixelpioelg. Autd €pxetal o€ avtiBeon Pe Ta
MovTéAa emTixelpoewy TTpog KaTavaAwTh (B2C). O1 etaipeieg B2B €xouv éva
EVTEAWG OIAPOPETIKO OTOXO VA TTPOCPEPOUV TIG TIPWTEG UAEG, TA AVTAAAOKTIKA,
TIG UTTNPETIEG A TIC OIABOUAEUTEIC TTOU AAAEG ETTIXEIPADEIC XPEIAoVTal VIO VO

AsIToupyrjoouv, va avattuxBoulv kai va kepdioouv.””

"Kotler, P. and Keller K. L. (2012) Marketing Management, 14th Edition, Prentice Hall.

®BAayomoUAou, M. kat Anuntelddng, 5. (2014) eAeKTPOVIKO EMUXELPIV & MAPKETWVYK KOLVOTOHO MOVTEA O
PnoLoko neptBarlov, A £kdoon, ABriva : Rosili.

""Nopmoéptonc, A. kat Tooudddg, A. (2002), Etoaywyr oto HAeKTpoviko Epmoplo, Ekdooelg T{oAa, Osaoalovikn.



3.2.1. llapadelyuata B2B emiyelpnoewV otV TAYKOGULX QY0P

Ymapyouv etaipegieg B2B oe kGBe kKAGdo, atrd Tnv Biopynxavia ewg 10
Naviké  eutréoplo. Otav  dnuioupyeital o €mixeipnon, Mia ocipd  ammod
TTPOUNOEUTEC Kal OUUPBOUAEUTIKEG eTalpeie¢ B2B dpaocTtnpiotroiouvtal. Kdbe
eTaipeia B2C armaitei ouykekpiyéva TTPoidVTa, UTTNPEECIEG KAl ETTAYYEAUATIKN
OUPBOUAn, €101 KABe eTaipeia B2C dnuioupyei dpactnpiétnta B2B. 'Eva
TTapAdelyua piag Tapadooiaknig ayopds B2B cival n KATaoKeu] AUTOKIVATWV.
OAol yvwpifouv PePIKES aTTO TIG PEYOAAUTEPEG PAPKESG QUTOKIVATWY, OAANG O€
KAOE POVTEAO QUTOKIVATOU TTOU TTAPAYOUV EUTTEPIEXOVTAI OEKADEC TTPOIOVTA
GAWV eTaIpEIOY. Z€ AUTA TTEPIAQUPBAvVOVTAl TO EAAOTIKA, Ol PTTATOPIEG KAl TA
NAEKTPOVIKA TTOU €ival ATTapaiTATA yia TN OWOTH AgIToupyia Tou TEAIKOU
TTPOI6VTOG ,Tou oxnuatog . O KataokeuaoTAG ayopddlel autd Ta TTPOIGVTA ATTO
TOUG BIAPOPOUC TTPOUNBOEUTEC TOU KAl TA EVOWMNATWVEI OTO TEAIKO TTpoidv. Ol
TTWANCEIG ATTO ETTIXEIPNON O€ ETTIXEIPNON ATTOTEAOUV CWTIKO HEPOG TNG

oAugidag epodiaouou KaBe KAGdou.™

3.2.2. Napadelyuata B2B emiyeipnocwv otnv EAAnvVIKN) ayopa

Emiong agiCel va avagepbei TTwG MIa €TAIpEia TTOU  TTPOUNBEUEI
ETTIXEIPNOEIC UTTOPEI €TTiIONG va TTOUANOCEl atreuBeiag o€ KaTavoAwTéS. la
TTAPAdEIYUA, £VOG KATAOKEUOAOTAG XAVTPWY WTTOPEI va TTOUAG TIG XAVTPEG TOU
XUUO O€ KATOOKEUAOTEG KOOUNUATWY OAAG UTTOPED KAl va TIG CUOKEUACE! KAl
VO TIG TTOUAG O€ MEPOVWHEVOUG KaTavaAwTéG. TMapdAAnAa o eTaipia
KATOOKEUNG TNAEQUIVOU WTTOPEI va ouvepyAdleTal Pe eTaIpieg aAAG va TTOUAG
KAl O€ KOTAVOAWTEG TIOU TTPAYMATOTIOIOUV  QYyOopEG MECW  OIAdIKTUOU.
TENOG ,0TOV TOPEQ TWV UTINPEECIWV PIA ETAIPEIQ TTOU TTAPEXEI OUPPBOUAEG yIa
TNV UYEia Kal TNV €UECia O€ €TAIPEIEG UTTOPEI €TTIONG va CUPPBOUAEUEl ATOPO
MEMOVWHEVA 1 O OPABIKES TTAPOUCIACEIG.

‘Evag vEOG OpOG TTOU €XEI EPPAVIOTEN Ta TEAEUTAIO Xpovia gival To B2B
e-commerce. Ag@opd o0e OAeg TIG ouvalayéc B2B  etaipiwv  TTOU
TpaypartotrolouvTal  dIadIKTUaKA. Ta  TTpoiévia  Kal Ol UTTNPECIEG  TTOU

avtaAAdooovTal PJETAEU QUTWV TWV ETTIXEIPHOEWV g€ival ouxva Ta idla Pe Ta

BOwpdnouvAog, N. (2000) Stpatnyikéc yia tnv Eicodo pac Etatpeiag oto Aodiktuo, EkSOoeL Anubis, ABrva.



TTapadoolokd ETTIXEIPNUOTIKA povTiéAa B2B, wotdéoo, n idla n TTwAnon
TIPAYMATOTTOIEITAl PEOW €VOG NAEKTPOVIKOU KaTtaoTiuatog. O ayopég Twv
TTEAQTWYV METATOTTICOVTAI OTOV TOMEQ TOU NAEKTPOVIKOU E€UTTOPIOU €DW KAl
OPKETA XPOVIa, Kal To idlo cupBaivel kal aTov Topéa B2B.™

2NUOVTIKEG PEANETEG OEIXVOUV OTI TO NAEKTPOVIKO E€UTTOPIO OTOV TOMPEQ
B2B mpokeital va emmepdoel ouviopa TO nAekTpovikd eutrépio B2C. To
Al0dIKTUO ETITPETTEI OTIG ETAIPEIEG VA AUENOOUV TIG TTPOOTITIKEG TOug. H
TAAPNG OIadIKTUOKK TTapoucdia Trapéxel TPoOoBacn o€  TTEPICCOTEPOUG
TOAvVOUG KOTAVOAWTEG KAl OUVEPYATEG ATTO TA TTAPODOCIAKA OIOPNUIOTIKA
MOVTEAQ. ZUPQWVA WPE OTATIOTIKEG, TTAVW atmo 170 90% Twv €PEUVWV OEF
TrpoiévTa o€ emimedo B2B Eekiva ue unxavég avalnmnong. ‘Etol, 1o AladikTuo
YiveTal €va ouoIaoTIKO €UTTOPIKO KaAVAAl yia TTapadeiyyata NAEKTPOVIKOU
euTTOopiou B2B. 210 TTapadeiypara nAekTpovikou guttopiou B2B, n texvoAoyia
NAEKTPOVIKOU EUTTOPIOU UTTOPEI VO KATAOTEI KPIOIUOG TTAPAYOVTAG ETTITUXIOG.

O 101610TTOG TTPETTEI VA QVTITIPOCWTTEUEI TNV ETTIXEIPNON, va Egival
QINIKOG TTPOG TOV XPAOTN KAl VA ETTITPETTEl O PMEAAOVTIKOUG QYyOPAOCTEG VO
AauBdavouv TIG TTANpo@OpieG TTOU avalnTouv. AUTO eyeEipel €va epWTNHA
OXETIKA PE TN OWOTA €TMAOY AOYIOHUIKOU NAEKTPOVIKOU EUTTOPIOU METAEU
eEMXeEIPACEWY. [1'autd TIOAANEG eTaIpieg Xpnolyotrolouv cuoTtiuata ERP
(Enterprise Resources Planning). Mg Tnv BorBeia Twv cuoTnudtwy autwy ,
yivovtal autéparta OAeg OIOdIKACIEG MIAG ETTIXEIPNONG OTTWG TTAPAYYEAIEG,
TIMOAOYAOEIGC Kal  €AeyXOG ammoOBepdTwy  Xwpic va pecoAdaBouv  TToAAoi
UTTAAANAoI. & autry TNV OAoKAnpwpévn popery Tou, T0 B2B e-Commerce
TTPooPEPEl TTOAAG TTAcoveKTUaTA. Mepikd aTrd auTtd gival Ta €EAG :

+ Meiwon Tou AcIToupyIKoU KOOTOUG TNG ETAIPIAG

+ 2woTdéTEPN dlaxeipion TwWV aTToBEUATWY

+ [lepIopIOPOS TV OCPAAPATWY OTIG TTAPAYYEAIEG TWV TTEAATWV.
+

priyopeg auvalhayég?

7 Schneider, G. (2008) Electronic Commerce. Cengage Learning.
805 1wpkoc T. kat Totdung I. (2016) E-Marketing (Mdpketivyk oto Atadiktuo), ekSooelc ABdvn, ABriva



Ewova 4 B2B

3.3. B2B marketing VS B2C marketing

To marketing ato etmixeipnon o€ emxeipnon (B2B) cival diagopeTikd o€
oxéon Pe 10 marketing atrd etmixeipnon mmpog karavaAwTr (B2C). Kai oTig duo
TIEPITITWOEIG  UTTAPXEI TTWANON €vOg  TIPOIOVTOG OuwG  €ival 2  TUTTOI
OIa@OPETIKWY ayopwv Pe Babid diagopd. O1 oTpaTnyIkEG PAPKETIVYK B2B
Baoifovtal OTIG iDIEG BACIKEG APXEG ME TO HAPKETIVYK TWV KATAVOAWTWY, aAAG
ekTeEAOUVTAI PE DIOQPOPETIKO TPOTTO. EVWw 01 KOTAVOAWTEG ETTIAEYOUV TTPOIOVTA
ME Baon TNV TIPNA , To status , TNv KaTdoTaon oTNV oTroia PpiokovTal aAAd Kal
GAAOUG ouVaIOBNUATIKOUG TTOPAYOVTEG, Ol ayopaoTég B2B atrogaacifouv Tig
QAyopEG TOUG KUPIWG PE BAon TIG TIMES Kal TIG duvVATOTNTEG KEPDOUG.

O1 ayopég TTOU TTPAYHUATOTTOIOUVTAIl ATTO ETTIXEIPHOEIG, KUBEPVNTIKOUG
OpYyaviohoug Kal 10puuaTa atroTeAOUV TTAVW aTTO TO AUIOU TOU OUVOAOU TnG
OIKOVOIKNG dpacTtnpIidTnTag . To YdapkeTivyk B2B xpnoiyotroicital o peyalo
BaBud amd eTaipgieg TTOU  KATAOKEUACOUV TTPOIOVTA yia Ta OTfoid Ol
KATAVAAWTEG BEV €XOUV TTPAKTIKI XPAon. QoTO00, XPNOIKOTTOIEITAl ETTIONG KAl
atrd ETAIPEIEG TTOU TTWAOUV TTPOIOGVTA KAl UTTNPECIEG TA OTToia ayopdadovTal
T600 a1O KOTAVOAWTEG OO0 Kal AAANeg emmixelprioelis. MNa Ttrapdadsiyua, n
Vodafone trapéxel TNAEQWVIKO €EOTTAIONO TOOO Of€ ETTIXEIPAOEIG OO0 KAl O€
KATAVOAWTEG.®!

Ev vével, or B2B marketers emmkevipwvovTal YeVIKA 0¢ 3 HEYAAEG

KATNYOPIEG:

8lChaffey, D. and Chadwick E. F. (2016) Digital Marketing: Strategy, Implementation and Practice, Pearson.
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1. Etaipeieg 1TOU XpNOIPOTTOIOUV TA TIPOIOVTA TOUG WG TTPWTEG UANG
Tapaywyng. MNa mapddelypa KATaOKEUAOTIKEG ETAIPIEG TTOU Ayopdlouv
XGAUBQ yIa TNV KATAOKEUN KTNPIWV Kal TTACiwV.

2. KuBepvnrikég uttnpeaieg, dnUocia 1I0pUPaATa OTTWG VOOOKOUEIQ, OX0Agia
KAl GAAEG DNUOOIEG DOEG.

3. Etaipeieg TTou yupidouv Kal HETATTWAOUV TA TTPOIOVTA OE KATAVAAWTEG,
OTTWG UECITEG.
2¢ pia B2B marketing oTtpatnyikfy TpwteUov €ival va katavonBouv ol

QVAYKEG TWV TTEAQTWV TIPIV EQPOPUOCTEI OTTOIODNTIOTE TOKTIKI) MAPKETIVYK N
dlapruiong. ZnuavTiké gival €1Tiong va karavonBei To buyer's journey dnAadn
TO ayopaoTiké Tagidl Tou TeAdTN. H diadikacia auTr) Kal Ta oTadla TNG YEXPI O
TTEAATNG VA OTACEI OTNV ayopd, TTNPEACOUV TIG OTPATNYIKEG marketing Kal Tov

Tp4OTTO TTOU £apuolovral.®?

O ayopaoThc “Ruave” g O aypopoa T Exe O ayopaoThc fxo
mapevtpyies / oupRTWgsaTa EOTavo O To Mpofhngaa Tou SUFRENTpAaE SLEC T milavic
vie mpofilfpare: mou e avalnra nhknpogoploe “hiang”, ne abnkoyo
ﬁpmplrﬂﬂr}:l:_ rrup-nhu auTa WOTE va gpEuvion Shec Tig amosgead ifmn nosd Bo civar ourr
Bow preopai oxogn Yo ckppdon SiafBiiowprs emboyic now Ba mow Ba chunnpeTion
o wAfpec npofAnpd Touw. Airoouy To mpdflned Touw. EQAUTORE TR Ovdysn] Tou.

Ewova 5 Ztadla ayopaoTtiking dtadikaoiog
Mnyn: https://blog.hubspot.com

2T0 MAPKETIVYK TWV KOTAVOAWTWY, MIO ATTOTEAEOUATIKI OIA@AMION
MTTOPEl va odnynoel TTapa TTOANOUG TTEAATEG va AyopdcOuv TO TIPOIOV.
QoTtoo0, dedouévou OTI TO PAPKETIVYK B2B eival TTOAU 1o €€€1BIKEUPEVO, Ol
marketers TTpETTeEl va divouv 101AITEPN TTPOCOXH OTIG AVAYKEG TWV ETAIPIWV ME
TIG OTI0iEG ouvepyaddovTal Kal va TTIPooapudéoouV Ta TTPOIOGVTA Kol TIG

UTTNPETIEG OTIG AVAYKEG QUTEG.

825 | wpkoc T. kat Towdung I. (2016) E-Marketing (Mdpketivyk oto Aladiktuo), ekSooelc ABdvn, ABriva
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ATTO TNV GAAn pepid, 10 B2C marketing civar OAeg o1 evépyeleg
marketing Twv E€mMIXEIPACEWY OTTOU OI TTEAATEG TOUG E€ival PEPOVWMPEVOI
KATAVOAWTEG KOl Ol ETTAYYEAPATIEG ayopaoTEG. ETTopévwg, TO OAeg ol
O100IKACIEC  €ival QQIEPWHPEVEG OTIC AVAYKEG, TA €vVOIAQEPOVTA KAl TIG
TIPOKANOCEIG TWV avOpWTTWY TNV KaBnuepivh Toug {wr. Mepikd TTapadeiypata
B2C emixeipriocwy gival 1a €EAG :

1. Mia eTaipgia OTOPATIKAG @POVTIOAG TIOU TTOUAQ €idn OTOMPATIKNG

UYIEIVAG O€ KOTAVAAWTEG.

2. 'Eva peoImikd ypageio TTOU  €VOIKIAZEl KOl TTOUAG  KATOIKIEG O€

MEMOVWHEVA ATOPA Kal OXI ETTIXEIPAOEIG.

3. Mia etaipia diopydvwong EKONAWCEWY TTOU TTOUAG €I0ITHPI0 O€ ATOUA.

TNV TTPAYMATIKOTNTA, TO NAPKETIVYK B2B kal B2C diagépel Kupiwg wg
TTPOG TO KOIVO Kal TOV TPOTTO PE TOV OTT0IO ETTIKOIVWVOUV padi Tou. Evw 10
MApkeTIVvVK B2C oToxeUel o€ YpAYOPES AUCEIG KAl EUXAPIOTO TTEPIEXOMEVO, TO
MAPKETIVYK B2B €TTIKEVTPWVETAI OTNV 0IKOBOUNON OXE0EWV Kal TRV atrodeitn
TNG aTTOd00NG ETTEVOUONG €VOG TTPOIOVTOG YIA £vVaV ETTIXEIPNUATIKO TTEAATN.
Omwg avagépbnke kal Trapamdvw, otnv B2C marketing otpatnyiki ol
TeAdTEG oUVRBWGS ayopdlouv BAacel cuvaloBAUaTOG yI' AUTO Kal avalnTouv ia
o “euxdpIoTn” ayopaoTIKA EUTTEIpIa o€ avTiBeon pe Toug TTeEAdTeg oTnv B2B
OTPATNYIKA, Ol OTTOi0I TTapOTPUVOVTal BACEl AOYIKAG KAl OIKOVOUIKWY KIVATPWY,
ommwg 10 ROI dnAadry Tnv amdédoon Tng emévOUONG TOU TIPOIOVTOG. 2TNV
TTOPAKATW €IKOVA QaivovTal CUVOTITIKA Ol ETTINEPOUG OIAPOPES AvAUECO O€
B2B & B2C.%®

85 1wpkoc I. kat Towdung I. (2016) E-Marketing (Mdpketivyk oto Atadiktuo), ekSooelc ABdvn, ABriva
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CTrUaTog

Ewova 6 Baon ouykplong B2B vs B2C

EmmpdoBeTa, agicel va avagépoupue TTwg ol marketing campaigns B2C
EeKIvouv e pia oAokAnpwpévn €peuva ayopds. O eTaipeieg avixvelouv TTolol
givalr o1 TTeEAATEG TOUG, TI BEAOUV Kal Ta Pnvuuata TTou arravrouv. H épguva
QAyopdag ETMITPETTEI OTIG ETAIPEIEG VA dNUIOUPYOUV OTTOTEAECUATIKA pnvUpaTa Kal
Va ETTIAEYOUV TTPOKTIKEG TTOU TTPOCEAKUOUV OUYKEKPIPEVO KOIVO.

TéNog, pia emituxnuévn otpartnyiki B2C cival BERaio 611 Ba trpétel va
AauBaver uméyiv 10 diadiktuo, xpnoiuotroiwvTag digital epyaAegia OTTWG
websites, social media kal Kwdikoug ypryopng atmékpiong (QR codes). Ta
MEoa KOIVWVIKAG DIKTUWONG €ival pia TTOAU onuavTik uéBodog TTpooéyyiong
MeydAou kolvou Ta oTroia BonBouv Kal 0TV AvATITUEN TNG aPOCiwong Twv

TeEAATWV TNV £mmixeipnon®

8 subpkog T. kat Towdung I. (2016) E-Marketing (Mdpketivyk oto Atadiktuo), ekddoelc ABdvn, ABrva
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3.4. P1N@LaKO0 HAPKETIVYK Kal EMXEPELV otnv EAAnviKY) ayopa

AGYWw TIC OIKOVOMIKNAG Kpiong TTou ETTANEE TIGC EAANVIKEG ETTIXEIPAOEIG
atro 1o 2009 £€wg 2018, o1 EAANVIKEG ETTIXEIPAOEIC WAXVOUV VEEC DIGOOUG Yia va
opactnpiotroinBouv. [loAAéG ammdO  QUTEG  OTpEQovTal Ot €CAYWYIKEG
OpacTNPIOTNTEG PE OTOXO VA AUEAOOUV TO AyOpPaoTIKO Toug Koive. H eAANVIKA
ayopd ouvaua Ta TeAEUTaia Xpovia Otixvel OAO Kal TTIO £TOIUN va OEXTEI TIG
aAAay€Eg o1 oTToieg €pyovTal JECA atrd TNV XPRon WNQIaKwY JECWYV Kal VEWV
TEXVOAOYIWV. ApWYOG OTEKETAI KAl TO WNQPIAKO PAPKETIVYK TTOU TOUG Oivel vEQ
OTTAa yia TTpowBAcoUY Kal va BEATIWOOUV TIG JEBODOUG TOUG TTOU UTTOPEI Va
éuoladav aTTapXaIWUEVES. To WNOIaKO PAPKETIVYK ATTOTEAEI TTAEOV TN BACIKN
OTPATNYIKA TTPOWONONG TTPOIGVTWV/UTTNPECIWY, AAAG KAl TNG ETTIKOIVWVIOG Kal
€CUTTNPETNONG TOU TTEAATN.

2€ ouvduaopo Me Tnv dIOQAMPION, Ta VEA WN@IOKE HECA  AOITTOV
ATTOTEAOUV ONUAVTIKOUG Opwyoug yia Tnv avamTtuén kal Tnv €EEANIEN Tou
MAPKETIVYK TwV ETIXEIPACEWY. Ta PECA TTOU MTTOPEI Mia ETTIXEipnon va
dlapnuIoTel €xouv TTOAAQTTAQCIAOTEI O OXEOn PeE TO TTAPEABOV, PE KUpPIO
TTPOOBETO OTOIXKEIO TO DIAdiKTUO. TO dladikTuo divel TN duvATOTNTA TNG AUECNG
Kal TTOAATTAAG evnuépwong o€ €va PeydAo aplBud atdpwv OXETIKA HE TA
TTIPOIOVTA ) TIG UTTNPECIEC TTOU dla@niCovTal KAl KUKAOQOPOUV OTnV ayopdq,
TTETUXQIVOVTAG £T01 TO YEYIOTO ATTOTEAEOUA EVNUEPWONG TWV XPNOTWV.

AvaQopikd ME TNV ETACIA  €PEUVA  NAEKTPOVIKOU EUTTOPIOU  TOU
ELTRUN,® 7000 emixelpiosIiC XxpnOIhOTIooUY Yynelakd péoa Kal dlaBiTouv
Ynolokd  KavaAl  TTWANONG Tou  TIPOIOVTOG Toug. H  TTAciovotnTa  Twv
ETTIXEIPNOEWV OIABETEI TUAUA WNPIAKOU PAPKETIVYK KAl TAUTOXPOVA KATTOIEG
KAvouv Kal outsourcing, OuvepyAleTal WE  EIBIKEUPEVOUG  EEWTEPIKOUG
OUVEPYATEG TTAVW OTO WN@IakO PApKeTIVYK. O1 eTaipeieg yn@lakou PAPKETIVYK
BewpouvTal atrapaitnTeg KaBWS AOyw Tou TIARBOUC Twv Epywv TIOU
dlaxelpiCovral, £xouv TN dUVATOTATA VA ATTOKTAOOUV TTIO YPAYOoPa EUTTEIPIa O€
BEATIOTEG TIPOKTIKEG KOl PEIWVOUV TIG TTBAVOTNTEG ATTOTUXIOG KATTOIOG

KAPTTAVIAG.

8ELTRUN (2017), Etfjowa Epeuva HAektpovikol Epmopiou B2C 2017 — 2018, [Online] Available from:
https://eltrun.gr/
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O1 eAANVIKEG eTaIpEiEG, CUPPWVA PE PIA EPEUVA TTOU TTPAYUATOTTOINONKE
amd 1nv ELTRUN,®® diakpivovtal og TPEIC KATNYOPIES: OTIC “TTPwTOTTOpOoUCS”,
TToU atroTeAOUV 10 16% Kai dIaBETOoUV NYETIKN TTOPOUCia OTa Ynelakd péoa,
OTIG “TTapadOCIOKES”, TTOU ATTOTEAOUV TN MEYAAN TTAEIoOWN@ia pe TTO000TO 66%
KaI €ival ETAIPEIEG HE KABIEPWHEVN KAl I0XUPN TTAPOUCia OoTa YnPIokA HECA Kal
ol “apxdplol” TNG ayopdg Pe TTOo00TO 18%, TTOU €XOUV HIO ATTAR TUTTIKN
TTapoUdia oTa YN@Iaka PEaa.

2’ éva apBpo TTou dnuooislBnke oto ZEME® doov agopd atn xprion
OUYKEKPIMEVWV YNPIOKWY PECWV, OI JICEG TTEPITTOU ETTIXEIPACEIG KAl KUPIWG Ol
TTOAUEBVIKEG pE TT0000TO 55%, aoxoAouvrar pe TR BeATioTOTTOINON
IoTooeAidwy yia TIG unxavég avalntnong (SEO) kar To Branded Mobile App,
eV TO 95% Twv EAANVIKWV ETTIXEIPHOEWY XPNOIUOTIOIEI TN dIAPAMION OTO
d1adikTUO pEOoWw Twv Pnxavwy avalntnong (SEM). Avarrruooetal n xprion
EQPAPUOYWYV HECW KIVNTOU TNAEPWVOU, eV TO SMS PAPKETIVYK aglOTTOIEITAI
OKOUO ONPavTIKA KaBw¢ av kKal 1o KooToBoépo, Bewpeitalr 611 PTTOpEl Va
ATTOPEPEI APETA KAl TTOIOTIKA ATTOTEAEOUATA.

Tautdxpova, 10 72% Twv ETTIXEIPACEWV €ival ECOIKEIWPEVEG E TOV OPO
‘Big Data kair Business Analytics” kai 10 84% kdvel pepikn 3 TTAAPN
aglotroinon autwy Twv dedopévwy. Tnv idla oTiypr, T0 44% Twv ETTIXEIPHOEWV
XPNOIMOTIOIEI Ta PECA KOIVWVIKAG OIKTUWONG YIa TNV €EUTTNPETNON TTEAQTWV
WOTE VA APOUYKPACTOUV TIG UTTAPYXOUOEG ] AVODUOUEVEG AVAYKEG TOUG KAl va
TTPOCAPUOOOUV TA TTPOIOGVTA KAl TIG UTTNPECIEG TOUG KATAAANAQ., EVW YIa TO
33% TWV KOIVWVIKWV PJECWV BIKTUWONG OTTOTEAOUV PECO ETTIKOIVWVIAG JE TOUG
TEAATEG, TOUG BaUPAOTEC TNG MAPKaAG (brand) kal Toug KaBodnynTéG YVWMNG.
To 50% Twv ETTIXEIPNOEWY OTOXEUOUV OTN CUPTTAEEN TWV TTEAQTWV QTTEVOVTI
OTO TTPOIGV Kal TN JAPKA.

Or1 emixeipnoeig yéoa amd v épeuva Tou ELTRUN® @aivetar o
datravolv 10 18% TOU OUVOAIKOU KEQOAQiOU MAPKETIVYK O€ OIOdIKTUOKEG
(online) evépyeies. To 69% Twv emixeipioewyv dnAwvel 0TI oTo PéEAAOV Ba

augnoel TIg dATTAveG Tou OTO WNOIoKO PAPKETIVYK. O1 TTI0 ouxVvoi OEiKTEG TToU

8ELTRUN (2014) Ndoo digital eivat to marketing twv enyelproewy otnv EAMGSa ofuepa; State Of Digital
Leadership [Online] Available from: https://eltrun.gr/

87SEME (2015b), £e Yndrakd povondtio ot eANNVIKES EMXELPROELS - Mia otig SUo xpnotpormolel mobile apps,
[Online] Available from:. http://www.sepe.gr/

8ELTRUN (2014) Ndoo digital eivat to marketing twv emyelprioewv otnv EAMGSa ofjpepa; State Of Digital
Leadership [Online] Available from: https://eltrun.gr/


https://eltrun.gr/
http://www.sepe.gr/
https://eltrun.gr/

aglotrolouvtal atmd 10 61% Twv emixelpriocwy, eivar ol Click-through-rate,
Cost-per-click 1Tou avoAuoape kal oTo TTPOoNyoUuEvVO Ke@AAaio. OAeg ol
ETTIXEIPACEIG  EVOIQPEPOVTAI KAl METPOUV TNV QAVAYVWOILOTNTA TTOU  €XEI
onuIoupyAoel pia dla@nuIoTIK Kautravia. Tautdxpova, 10 Facebook eivai
BaoIKO epyaAEio WYN@IOKO MAPKETIVYK, EVW QUEAVETAI Kal N OUVAMIKY TOu
Twitter.

Ta ouuTTEPAOUATA TWV EPEUVWV OEIXVOUV OTI OUVEXWGS auEdvovTal Ta
TTO000TA XPAoNG TOU BIAdIKTUOU KAl TWV VEWV WNQPIAKWY EPYOAEIWY, HEOWV
KAl TEXVOAOYIWV. 2TOX0G OAwv BEBaia egival n €TmiTEUEN TWV OTOXWV TWV
ETAIPIWYV, TNG UTTOOTAPIENG VEWV IDEWV KAl TNG AVATITUENG TOUu KATAAANAou
TIPOYPAMMATIONOU OO0V aQOoPd TO PAPKETIVYK Kal TIG OIAdIKACIEG Ol OTTOIES
ekTeAouvTal. H olkovouik Kpion aAAG Kal ol aAAayEG OTOV KOIVWVIKO ToUEQ,
OTTWG N MEIWON TOU €I000NPATOG, N HEIWON Tou €AeUBEpou XpOvou Kal n
TTPOCAAWON Kal TTABNTIKOTTOINON TWV VEWV O0TA PECA KOIVWVIKAG dIKTUWONG,
oe ouvduaopo pE TIG OuvVATOTNTEG TOU OIAdIKTUOU, TIAPOUCIAlouv TN
onuioupyia Twv KATGAANAwWvV ouvbnkwv yia TV aug¢non Tng Xprong Tou
WYNIoKoU JAPKETIVYK KAl TwWV TTWARCEWV JECTW auTou.

O1 peydAeg emIXEIPNOEIS AEIOTTOIOUV TIG dUVATOTNTEG TWV WNPIAKWV
MEOWV PE TTPWTIOTO OTOXO TNV AU&non Twv TTWANCEWV Kal Twv KEPOWYV, TNV
dlaTAPNON TWV OXECEWV PE TOUG TTEAATEG KABWG Kal TRV avayvwaoiuotnTa TNG
MApKag Toug. O1 EAANVIKEG €TTIXEIPACEIG AOITTOV, €XOUV EEKIVIOEI VA UTTAIVOUV
OTO TraIXvidl TOU WNQIOKOU KOOHOU OpETTOVTAG Ta  OQEAN Kol TIG

ETTIXEIPNUOTIKEC TTPOKANCEIC TTOU auTO TTpoo@épel.®®

3.5. Pn@LaKo HApKETIVYK Kal eEaywy£g otnv EAAGSa

2€ €va TTQYKOOMIOTTOINWEVO OCO0 TIOTE OIKOVOMIKO TTEPIBAAANOV N
AvATITUEN TNG €EWOTPEPEIAG, EUTTOPIKNAG KAl TTAPAYWYIKAG, TWV ETTIXEIPACEWYV
KAl €I0IKOTEPA TwV €AANVIKWY, ATTOTEAEI €va aTTO Ta IO QAEyovTa CnTAMOTA
OTO OIEBVEG ETTIXEIPNUATIKO YiyveoBal. ZTa XPOVIA TNG OIKOVOMIKNG Kpiong atro
10 2009 éwg 2018, n emakéAoudbn katdppeuon TNG NTNONG TTPOIOVTWY Kal

UTTNPECIWV OTNV gyxwpla ayopd, wbnoe OAo Kal TTEPICOOTEPEC EAANVIKEG

89ELTRUN (2014) Ndoo digital eivat to marketing twv emyelproewv otnv EAMGSa ofjpepa; State Of Digital
Leadership [Online] Available from: https://eltrun.gr/
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EMIXEIPNOEIG OTNV avalitnon O1e€O00U PECW E€CAYWYIKWY dPACTNPIOTATWY.
MBavwg wg PaoikOTEPO, €K TwV TTAPA TTOAAWV KIVATPWY TTOU wenoav TIg
EAANVIKEG ETTIXEIPAOEIS VO OTPAPOUV ETTIXEIPNUATIKA TTPOG TIG EEVEC AYOPEG,
KpiveTal n avalAtnon VEwv TINywv €000wv Kal KEPOWV TTPOKEIUEVOU VA
QVTIOTABUIOTOUV Ol ATTWAEIEG TTOU TTPOEPXOVTAI ATTO TNV KPion TNV gyXwpla
ayopd, UE TTPWTAPXIKO OKOTTO TNV €TTIRIWON A TNV €£A0PAANICT IKAVOTTOINTIKAG
kKepdoopiag. OTav PIAGUE yIa eEaywWYES EVVOOUE TN METAPOPE OTTOIOUDNTTOTE
EYXWPIOU TTPOIOVTOG ) UTTNPECIOG O€ TTPOOPICHO EKTOG MIOG XWPEAS 1 MIAG
meploxng.®

O Bill Gates €ixe dnAwael OT1 «T0 TvTEPVET gival n TAareia Tou aupiavou
TTAYKOOUIOU XwpIloUy». H dNAwWON auTtr attoTEAE OfUEPA TTPAYUATIKOTNTA KAl Ol
ayopEG, OTTOU PTTOPE va SIaBETEl YIa ETaIPEIa TA TTPOIOVTA 1) KAl TIG UTTNPETIES
NG, dev TTpocdiopiCovTal Kal eV TTEPIOPICOVTAI OTTO TA OTEVA YEWYPAPIKA OpIa
Tou TTapeABOvTOog. H duvauikh Tou OIadIKTUOU OTnV  TTPAYHOTOTTOINON
eCaywywv augaveral dIapKwG.

AedOPEVNG TNG OIKOVOUIKNG KATAOTAONG TG XWEAS Pag, n avalntnon
VEWV ayopwv Yia OIaVOPN TwV TTPOIOVTWY KPIVETAI ETTITOKTIKN YIO TTOAAEG
emyeipnoelg. H diadikaoia ev ToUTOIG €ival apKETA TTOAUTTAOKN Kal Oiyoupa
XWpPIG eyyunoeig emrtuxiog amd tnv apxn. MapoAa autd av n eEaywyikn
Ol0dIKaoia yivel opyavwpéva PTTOPEI va ATTOTEAETEI OTPATNYIKI ONUAVTIKAG
avATITUENG yia KABe etmixeipnon. H avamruén Twv eEWOTPEPWV ETTIXEIPAOEWV
eCapTaral onuepa o PeyaGAo Babud atmd TIG VEEG TEXVOAOYIEG, TA WnPIoKA
MEOQA Kal TIG ETTIXEIPNMATIKEG TAOEIG TTOU OIAUOPPUVOVTAI OTO BIEBVEG EUTTOPIO.

EidikéTepQ, yia TNV avaTTTuén Twv EAANVIKWY €EAYWYIKWYV ETTIXEIPACEWV
ATTOTEAOUV HOVOOPOPO TA VEQ QUTA WnoloKA epyaAlgia OI0TI PTTOPOUV Va
EVIOXUOOUV TO QVTOYWVIOTIKO TOUG TTAEOVEKTNPA OTIG O1EBveIC ayopég, va
BeATILOOOUV TIC TTAPAYWYIKEG KOl OPYOAVWTIKEG Toug OladIKaoieg Kal va

OTTOKOMIOOUV Ta PEYIOTA OQEAN ATTd TNV £papuoyr] Toug.”!

Ball, D.A., Geringer, J.M., Minor, M.S. & McNett, J.M. (2010), AteBviic Emixelpnuotiky ApootnplotnTa,
petadpaon 12ngExkdoong, Enikevipo
*1Ball, D.A., Geringer, J.M., Minor, M.S. & McNett, J.M. (2010), AeBvic Emixelpnpotiky Apootnplotnta,
uetadpaon 12n¢‘Exkdoong, Enikevipo



3.5.1. [IpofAnuata Xpnong tov Ynelakov uapketivyk ano Eéaywyeic

Z0pewva Pe Tov KUplo Alapia® TTOAMEC e€AANViKEG HIKPOPETQiES
ETIXEIPNOEIC KAl PEYAAUTEPEG  QVTIUETWTTICOUV  KATTOIO  €UTTOdIO  OTNV
TTpooTTddela TOug va dpaaTnploTToinBouv dIEBVWGS Kal va £¢ayouv PHECW TOU
O10QIKTUOU KAl TWV YN@IAKWY HECWV.

O1 repiopiouoi auroi givai ol ENg:

+ «Ao@dAcia dedopEVWY, TTANPOPOPIWY KAl CUVAAAQYWV
‘EANEIYN eKTTAIOEUPEVOU EPYATIKOU OUVAUIKOU OTNV ayopd £pyaciag
EANTTAG yvwon kail ekTaideuon oTn Xpron Tou
H taxutnTa TpdéoBaong
NOMIKG {NTAUATA KAl TTEPIOPICHOI
H yAwooa
H kouAToUpa
XaunAf uttodoun TwV THAETTIKOIVWVIWY
To K6OTOG Kal N TaxuTnTa TTPOCRACNS
OTmIoB0dPOIKY KAl ATTAPXAIWMEVN VOOTPOTTIO TNG d10iknoNng

‘EANEIPN OpAUATOC VIO ETTEKTAON

- F F & £ £ £ + + + ¢

H aAAayr) Tou T1péTTOU ayopdg TTPOoIGVTWY, apou ouvhBwG 0 ayopaoTAg

WAXVEl TOV TTwANTA Kai X1 TO avTioTPOQOo

=

H Utrapén evoxAnTiKwv dla@nuicewy

+ H Ummapén twv Aeyopevwy spam, f trash, 1 junk, r bulk nAekTpoviKwv
MNVUPATWV

+ O TEPAOTIOC OYKOG TWV TTANPOQPOPIWY Kal N QUCKOAIa oTnv €Upecn TNG
KATAAANANG TTANpo@opiag atrdé Tov ayopaoTh

+ O1 aA\ayég epyaoiakwy PEBOdwWYV Kal ox€oewv TTou eTTIBAAAEI N xprion
TOU

+ H egaheiyn Ta@ng TPOCWTTO PE TTPOCWTTO

+ ‘Ytmapén texvogofBiag

+ H un xprion tou d10dIKTUOU aTTO TO OIKTUO TNG £TTIXEIPNONG (TTEAATEG,

TIPOUNOEUTEG, CUVEPYATEG, AVTAYWVIOTEG)

2aZapia, A. (2010), E€aywylkd Epmoplo kot E€aywywkd MAPKETVYK ME TNV xprion tou Atadiktiou amd Tig
eMNVIKEG UiKpopeoaieg emyelpioelg, Authwpatiky Awatppn, Tunua Opydvwong & Aloiknong Emuelpricewy,
Mavenotiuo Makedoviag, Oscoalovikn



+ AuokoAia oT1dxeuong OpPICHEVWY TUNUATWY TNG ayopdg (Tr.X. ATtoua
TPITNG NAIKIAG)

"EANEIYPN TEXVOAOYIKWV TTPOTUTTWV

Meiwaon Tou TTEpIBwpiou KEPOOUG

H aglomoTia Twv TTANPOQOPIWV TToU TTapéXovTal atro TO OIadIKTUO

Agv BonBd oTnv TPOTTOTTOINCN TOU TTPOIOVTOG

Aev oUPBAAAEl TNV ATTOKTNON EPTTEIPIKNG YVWONG

O au&¢nuévog avtaywviouog oTI dIEBveic ayopEg

- F F & + # ¥

H amoyn OT1 TO NAEKTPOVIKO €UTTOPIO Oev €XEl KAMIa oxéon ME Ta
TTPOIOVTA TNG ETTIXEIPNONG KOl TA ETTIXEIPNMUATIKA TOUG OXEDIQ
+ ABepaidtnTa yia Ta TTPOCOOKWHPEVA OQEAN Tou OIAdIKTUOU VI Tnv

emixeipnon»®

BXatindnuntpiou, I.A. (2003) Aebveic Emxetpnpatikéc Apaoctnptotnteg, Ek6ooelc ANIKOYAA, Osocahovikn.



KE®AAAIO 4°

4.1. TuUTEPAC AT

OAokAnpwvovtag, n €v Adyw TITUXIOKN €pyacia €ixe wg oTOXO Vva
OIEPEUVNOEI TN XPrON TOU WNPIOKoU PAPKETIVYK oTnV EAAGDQ. 2€ éva ouveXwg
QAVOTITUOOOMEVO TTEPIBAAAOV TO PAPKETIVYK MIAG ETTIXEIPNONG EKTOG aTTd TO OTI
TTPOoBAANEl Ta  TTPOIOVTA  TNG, OUMPPAAAEl Kal OTnv  ammokTnon €vog
QVTAYWVIOTIKOU TTAEOoVEKTAMATOS. 1T autd kal Ba TIPETTEl N €TaIpEia va
EVNUEPWVETAI KAI VA TTPOCAPHOLETAI KATAAANAQ.

2TNV TITUXIOKA €pyacia avaAubnke 1o BewpnTikG KOPUATI KaTtd Bdon.
AnAadry 66Bnkav KATTOI0I OPICHOI yIa va Yivouv 1o 0a@Ag KAtrolol 6pol,
AVOQEPANE TNV I0TOPIKN €CENIEN . ZTN OUVEXEIA ava@EPONKav ol dIaPoPES TOU
TapadooiokoU HE TO WNQPIAKO MAPKETIVYK Kal avaAuBnkav Ta €idn TOUu
WNQIOKOU WAPKETIVYK. 'ETTEITa €yIVE PIA AVOAUTIK TTEQIYPAPH TWV EI0WV Kal
TWV EPYOAEIWV TTOU YNPIOKOU JAPKETIVYK.

2TNV €MOMEVN €vOTNTA MIANOAPE KUPIWG YIa TO Wn@IAKO HAPKETIVYK
omnv EAAGOa. Me Bdon autd trou Bpnkaue, diapdoaue Kai ypdwaue. H
eEAANVIKN ayopd €ival TTOAU TTiow PE CUYKPIoEl TNV TTAYKOOUIa ayopd 0To BEua
TOU WnNO@IOKOU MPAPKETIVYK. AIOTTIOTWVETE  OTI TTOANEG  ETTIXEIPACEIG  OEV
mOoTEUOUV OTI Wn@IakoU HAPKeTIVYK Oev Ba Kdvel Kal TOOO KOAO oOTnv
ETMXeipnon Toug, BePaia UTTAPXOUV Kal Ol ETTIXEIPACEIC TTOU BAETTOUV UTTPOOTA
Kal TTIOTEUOUV OTI auTh €ival N uovn Auon A€oy, Kail €10IKOTEPA TTIOTEUOUV OTI
Ta JEOA KOIVWVIKAG OIKTUWONG €ival TO HEAAOV.

2uvoyidovtag, agiCel va TovioTEl OTI N QTTOTEAEOUATIKOTNTA TNG
dla@rUIoNG MECW TWwV  KOIVWVIKWY OIKTUWV gival  PeYAAn, Kabwg ol
ETTIXEIPNOEIG MPTTOPOUV HPE XAMNAO KOOTOG va MPETAOWOOUV OTOXEUMEVA
MNVUhoTa 0 éva PEYAAO HEPOG TOU KOIVOU, VO TOUG EVNPEPWOEl yid TA
TTPOIOVTA TNG KAl VA TOUG TTPOCEAKUCEI WOTE va Ta ayopdoouv. Kal 6Aa autd
O€ MIO EUPEIQ YEWYPAPIKN TTEPIOXN. XPNOIUOTTOIWVTAG AOITTOV OTO £TTAKPO TIG
duVATOTNTEG TWV KOIVWVIKWY OIKTUWV OAAG Kal TIG uTinpeoieg NG Google n
KAOe eTTixeipnon Ba PTTopEcEl va augnoel TNV ATTOTEAECUATIKOTNTA TNG KAl vd
augnoel Ta €00da TNG. Ta KOIVWVIKA SiKTUa TTPOCQPEPOUV TTOANEG BUVATOTNTEG.

QoT1O00 dev TTPETTEI YIG ETAIPEIO VO OTAPATACE! VA XPNOIMOTIOIEI TEXVIKEG TTOU



XPNOIMOTTOIOUOE  TTAAQIOTEPA KAl  €XOUV  OKOPO  BeTIKA  atToTEAéOMATA.
AVTIBETWG PTTOPOUV va XpNOoIPoTToINBouv Tautdxpova Kal va ouuBaAAouv
TUXOV KEVA TTOU WTTOPEI va UTTAPYXOUV €VIOXUOVTAG TTEPICOOTEPO TNV EIKOVA
nG.

KAeivovtag agiCel va avoeepBei n @pdon 10U avépepe o Peter
Economides, Mpdedpog TNG KPITIKAG €mMITPOTTAG Twv Social Media Awards
2016, oto marketing week «AwoTte Epeacn oTn ONUIOUPYIKOTATA TTOU
onuioupyei T0 engagement Kal QEPvEl ATTOTEAEOUATO». Oa TTPETTEI AOITTOV Va
KataAdBouue Tnv dUvapn Tou PHAPKETIVYK MECW KOIVWVIKWY OIKTUWV aAAG Kal
TNV onuacia TnG 6éopeuons. Na TTPoCaPUOCOUUE VEEC OTPATNYIKEG PE BAON
TO OUYXPOVO TEXVOAOYIKO TTEPIBAAAOV. H S€0pEUOn TWV KATAVOAWTWY HE HIA
eTaipeia givar TOAU Baaikr) kal xTiCetal oTadiakd, dnuiIoupywvTag éva KAipa
EMTTIOTOOUVNG, IKAVOTTOIWVTAG TIG AVAYKEG TOU KAl cUNTWVTAG MAdi TOUG yIa
véeg avaykeg Kal €mmOupieg. O avaykeg TNG oUYXPOVNG KOIVWVIOG OAAG Kal
TWV KATaVaAWTWYV Ba odnyrnoouv Tnv eTaipegia va aAAAEel Kal va TTPOCAPHOCEl

TOV TPOTTO TTOU XPNOIKOTTOIEI TTOAAEG AEITOUPYIEG KAl JECQ.
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